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Second War Loan drive netted 
$18,533,000,000—5'2 billion above 
goal. 

* * * 

Federal government plans estab- 
lish reserve pool of 10,000 new cars, 
with RFC buying. 

* * * 

Dealers are urged to exhaust 
every source of appeal to get de- 
ferments for auto mechanics, be- 
fore accepting draft board’s deci- 


sion. 


* * * 


ongratulations! 

To Alfred P. Sloan jr., on his 
20th anniversary as chief execu- 
tive of General Motors Corp. 

To Fred J. Lamborn, Dodge vice- 
president and general manager, on 
his 32nd anniversary with Dodge. 

* * * 


Big Job Ahead! 


Postwar America needs 20,000 
airports, along with a network of 
superhighways, says Rep. Randolph 
of Virginia. 

There are now 3,300 airports and 
one superhighway, the Pennsyl- 
vania Turnpike. 


* 
$600 Question 
Speaking of ceiling prices on used | 
cars: Our dentist just bought a 1940 | 


* * 


| ate-approved Connally bill, 





ord for $600 from a retired gentle- 
an who didn’t need it, but wanted | 


the $600 to invest in war bonds. | 
If the ceiling, Uncle Sam, had} 


been $500, how many bonds would 
the seller have bought? 
* * * 


Looking Forward 
The Cumberland County Motor | 
how (Amherst, Nova Scotia), of- | 
ficially opened last week by Mayor 
. J. Kaugman, was a huge suc- 
cess. 
Midst mountain melodies and a) 
hronged midway, the more observ- 
ant locals looked for new models 
on display. Then they got the idea. 
t’s wartime, so there were none! 
ES * * 


Postwar Control? 
One theory to hold down “pan- | 
icky” new-car sales after the war) 
s: Extra high excise tax the first| 
year, graduating downward each | 
succeeding year. : 
Which might be all right if we 
could be assured that Congress 
vould reverse its usual | 


| 


‘and take off a tax. What do you 
think? , 


* * 


In the Air | 


Looking into the future of Ameri- | 
can air transport, William A. M. 
Burden, special aviation assistant 
o the Secretary of Commerce, last 
week predicted that domestic air 
ines will fly more than six billion 
bassenger-miles in 1946, a four- 
fold increase over 1941. 


“Then, too, there is going to be 
phenomenal growth in private 
flying after the war,” Burden said. 
Endicating that he does not believe 
t will adversely affect the auto- 
motive industry and other trans- 
portation svstems he said, “it is not 
a@ panacea for all our ills. It has a 
vitally important job to do, and if 
ill do it by supplementing and 
not supplanting other means of 
ransport, as some_ enthusiasts 
ould have us believe.” 
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Foremen’s Unions 


Are Squelched 
In NLRB Action 


House Bill Restricts 
War Plant Strikes, 
Opens Union ‘Books’ 


DETROIT.—After 10 years 
of union domination, the 
labor pendulum started a) 
swing the other way iast 
week with the following de- | 
velopments in the nation’s Capital: 
1 Reversing a previous ruling, 

NLRB denied recognition to 
unions of supervisory employes 
(foremen) as collective bargaining 
units. GM President C. E. Wilson 
previously had warner that “in- 
dustrial anarchy” would result if | 
foremen’s unions were recognized. 

Voting 21 to 0, the House Mili- 

tary committee approved legis- 
lation restricting strikes in war 
plants and_ requiring periodic 
financial statements from unions 
operating in war plants. 

The strike-curb measure, which 
embodies some features of the Sen- | 
pro- 
vides that a strike may not be 
called in a war plant without ap- 


| 





| proval, in a secret ballot, of the, 
| workers involved. After such ap- 


proval, a 30-day cooling off period | 
is provided. 

Picketing in a strike is denied | 
to those not bonafide workers, and | 
employers must not interfere with 
peaceful picketing, the measure 
savs. Banned are_ jurisdictional | 
strikes and secondary boycotts. 


Unions are required to file 
annually with the NLRB sworn 
statements showing names of 
officers, number of paid-up mem- 
bers, amount of dues and levies | 
assessed, and the method of 
electing officers. 

WLB shall have final authority 
to decide disputes certified to it 
by the Labor Department Concilia- 
and may _ require, 
through court order, the attendance 
of witnesses at its hearings. 

When a controversy develops be- 
tween employer and his employees, | 


| the status quo as to working ar- | 


rangements shall be maintained on) 
the order of the WLB. The gov-| 
ernment may not, however, con-| 
tinue the status quo for more than | 
60 davs after it has taken juris-| 


| diction. 


Penalties are provided for per- 
(Continued on Page 14, Col. 1) 


War-Plant Building 
Cut to Aid Output 
Of Civilian Needs 


WASHINGTON. — War Produc: 
tion Board last week ordered a 
halt on all war plant construction, 
which cannot be completed by Oct. 
1, declared that this country now 
has enough industrial plants to 
make the materials to beat the 
Axis. 

Simultaneously, WPB directed 
the conversion of some ordnance 
facilities to what were termed 
more urgently-needed items. 
While continued conversion from 
civilian to military production 
was indicated, some of. the muni- 
tions plants affected are expected 
to turn to limited production of 
essential communication, utilities 

(Continued on Page 2, Col. 3) 





| step 
shop manpower problems. 


& 
ni 
TEU 


DETROIT, MAY 17, 1943 


ie 
a NUE aces 


. 
Sw 


p UU 


$4 Per Year, 15¢ Per Copy 


Protests Likely to Delay 


Used Car Price Ceilings 


M 


unn Sees Many Pitfalls... 


How Will U.C. Ceilings 
Affect Motorists? 


By John O. Munn 

ET’S look at the proposed used 

car price ceilings dispassion- 
ately, from the standpoint of public 
interest and public safety. Auto- 
mobile dealers are first of all 
citizens of America, and want to 
contribute to the limit to the war 
effort. They feel that they have 
already been called upon for sacri- 
fices not shared by others. But 
let’s discuss the situation as far as 
we can from the viewpoint of the 
government and public, and forget 
ourselves entirely. 


This is difficult to do, because 
I am deluged with comments and 
opinions from dealers, both by 
mail and in personal conversa- 
tions. They have thoroughly con- 
vinced me that if ceiling prices 
are put on used cars, the auto- 
mobile dealer will absolutely be 
out of this business after he has 
sold his current stock. The gov- 
ernment has heard the trade’s 
side of the proposition at meet- 
ings in New York, St. Louis and 
San Francisco. From reports re- 
ceived, dealers spoke eloquently 
for themselves, and NADA dis- 
tributed copies of a very excel- 
lent brief on this subject which 


New WLB Power 
May Help Solve 


Service Problem 


DETROIT—Restoration last week 
by Stabilization Director James F. 
Byrnes to the War Labor Board 
of a portion of its discretionary 
powers in adjusting wage scales, is 
interpreted here as a possible open- 
ing wedge in dealer efforts to raise 
mechanic wages and customer 
service charges. 

Broadly, the directive enables 
WLB to grant increases if these 
would aid in the prosecution of the 


| war, and if they do not raise prices. 


While this latter qualification would 
seem to wash out any wage-price 
argument by a dealer, it is more 
generally regarded as at least one 
toward alleviating service 


The board is now permitted to 
determine in each labor market or 
area what is the representative and 


| tested range of rates for each 


occupation or class of work. 

Byrnes’ move, in addition, grants 
WLB wage-raising authority out- 
side the framework of the Little 
Steel formula, yet within the scope 
of the President’s hold-the-line 
order of Apr. 8. 

While restoring authority to 
eliminate “gross inequities,” the 
Byrnes’ directive did not restore 
to the board the power to correct 
“inequalities” which it had prior 
to Apr. 8. Under the original ex- 
ecutive order on wage stabiliza- 
tion issued last Oct. 3, these two 
categories were thrown together 


|}and no clear distinction between 


them ever was made. 
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had been submitted to OPA 
Administrator Prentiss Brown 
over President Castle’s signature 
under date of Apr. 27. I sub- 
scribe to all objections from the 
standpoint of the dealers and 
agree entirely with the NADA 
treatise. But, as I indicated 
above, let’s look at it from the 
government’s standpoint and 
from the public standpoint. 
ok * * 


Poor Chance 


Of Enforcement 
N the first place, no rule that | 
the government can promulgate 

can be stronger than the will of | 

the people whom it proposes to 
regulate. There are 27 million auto- 
mobile owners in America, each 
with a car that is in different 
condition and of different actual 
value than any other. No ceiling 
price can be set that will be fair | 
to the owners of cars in good con- 
dition, which doesn’t put a premium 
on cars in poorer condition. Any 
attempt, then, to set an average 
price on used cars would be unfair 
to a great number of people, and 

a regulation that is not fair and 

just has a poor chance of enforce- 

ment. 


Setting such ceilings, therefore, 
would put a serious strain on 
the entire OPA price ceiling pro- 
gram for foods and other com- 
modities—which ceilings, it will 
be generally admitted, are fair 
to all, and cover items whose 
prices should be controlled be- 
cause they constitute a part of 
our living. The OPA enforce- 
ment agencies need all their 

(Continued on Page 3, Col. 1) | 





Dealers Urging 
Saner Approach 


Ask Rationing If Prices 
Are Pegged, To Avoid 
Black Market, Injustices 


By Pete Wemhoff 
Managing Editor 


DETROIT.—Although lack- 
ing confirmation, it was re- 
ported last week in unofficial 
circles that there is likely to 


be considerable delay in 
establishment of ceiling prices on 
used cars. It had been expected 
that OPA would clamp on ceilings 
within 30 days, but numerous pro- 
tests and _ reconsiderations may 
delay the ceiling for 60 to 90 days, 
it is thought. 

Meantime, convinced that OPA 
will eventually put a lid on prices, 
dealers are seeking ways and 
means of making the proposed ceil- 
ings more workable and palatable 


|to the public. 


These were the developments 

during the past week: 

OPA officials completed their 

cross-country swing with a 
dealer conference Tuesday in San 
Francisco, promised to consider all 
dealer proposals before _ issuing 
price controls. 

Dealer counter-proposals, ex- 

pressed at the meetings in New 
York, St. Louis and San Francisco, 
included a plea that used cars be 
rationed to avoid a black market 
and protect legitimate dealers. 


Dealers also suggested: a 90- 


day cleanup period before ceil- 
ings go into effect, modification of 


| the proposed guarantee ,basing of 
| ceilings on OPA Schedule 85, and 
| more 
| price” and the “ceiling.” 


leeway between the “base 


(Continued on Page 8, Col. 1) 


OPA Urged to Revise Rules... 


Used Truck Ceiling Forcing 


Dealers Out of 


DETROIT. — Warnings that 
OPA’s Maximum Price Regulation 
No. 341 for used commercial vehi- 
cles is halting sales and, unless! 
amended, will force dealers out of ' 
business, with consequent loss of 
maintenance facilities, are being 
voiced by dealers. | 

Walter A. McRae, of Jackson- 
ville, president of the Florida Au-' 
tomotive Dealers Assn., asserts 
that No. 341 should be called the 
“truck stop order” instead of price 
regulation. 

Other dealers are unanimous | 
in their applause of McRae’s as- | 

sertion, agreeing that their truck ; 
sales had either been slowed or | 
halted since the regulation went 
into effect. Dealers complain that 
they can’t buy at ceiling prices | 
and can’t sell profitably under 
the regulation. 

On behalf of the Florida asso- 
ciation, McRae has submitted a 
statement urging that the regula- 


Business 


tion be amended to provide “a fair 
markup for the dealers.” 
“We recommend,” McRae said, 
(Continued on Page 10, Col. 4) 


New-Car Sales Zooming 


Under Order 2B 

WASHINGTON.—OPA ration 
order 2B, liberalizing the eligi- 
bility list for new cars, appar- 
ently put a lot of umph in con- 
sumer demand, judging by the 
number of certificates issued 
since the order went into effect. 

March issuance of certificates 
exceeded February by 250 per- 
cent and April is going to run 
well ahead of March. While 
the April figures have not yet 
been made ready for publica- 
tion, a spokesman for OPA 
stated that they will show a 
considerable increase over the 
previous month. 
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TOP EXECUTIVES and men from the production lines took a few moments 
off at Dodge last week to pay tribute to Fred J. Lamborn, vice-president 
and general manager, who last Monday celebrated his thirty-second anniversary 
with Dodge. Here reading a scroll presented Lamborn are, left to right, 
Lieut. Commander Hamilton, U.S.N.; H. Weckler, president of 7 ae 
division; Lamborn; B. E. Hutchinson, vice-president and chairman of the 
finance committee of Chrysler Corp. Leaning over in foreground, K. T. Keller, 
en of Chrysler Corp. Lamborn joined the original Dodge Brothers on 
ay 11, 1911, as a toolmaker, three years before the first Dodge car was built. 


On Labor Front:— 


UAW, GM Open Negotiations; 
Union Makes 3 Demands 


DETROIT—General Motors} 
Corp. and UAW-CIO started nego- | 
tiations last week relative to re-| 
opening their contract on wages. | 

Walter P. Reuther, vice-president | 
of the union in charge of the GM| secure life.” 


department, and a committee of 15) Maqrmon Plant Displays 

men met with a company commit- | itn 

tee headed by Vice-president W. H. | Military Atmosphere 

Anderson. The union presented the INDIANAPOLIS. — An impres- 
ive ceremony last week inaugur- 


company with three demands: ia 2 
That the corporation set up a; ated a new military ritual at the 
postwar security fund foremployes;, Marmon-Herrington plant here. 
Labor - management officials 


that the company join with other j J ( 
companies and unions in demand-| fad installed appropriate signs 
| throughout the grounds and 


ing that the government institute | rou, u cs 
a wage-stabilization program for| buildings reading, “Through these 
gates march the soldiers of pro- 


the entire automotive industry, and | 3 
duction.” Such popular names as 


that the vacation-pay schedule for | 
| “MacArthur Drive,” “Casablanca 


1943 be increased to a maximum of , d : 
120 hours pay for men with five Plaza,” and “Wainwright Street 
' have been given to each plant 


years seniority. 
. thorofare. 


Rebuilt Trailers 


have achieved full employment 
at wages and under conditions 
which will assure every Ameri- 
can man, woman and child the 


* * 


Thomas Urges 30-Hour 
Work Week in Postwar 


NEW YORK.—A postwar 30- 
hour week was recommended in Are Exempted 
an address here by R. J. Thomas, | WASHINGTON.—To encourage 
UAW-CIO president as “one of | the re-assembling and rebuilding of 
the essential prerequisites of full | much needed truck trailers, WPB 
employment.” last week amended Limitation 

Speaking on May 8 at the | Order L-1-g, which stopped the 
annual luncheon of the League | production of automotive truck 
for Industrial Democracy, | trailers (including by implication 
Thomas declared that labor was | all types of reconstructed trailers) 
determined that the war shall | on June 30, 1942. 
not end when the military victory | The amended order exempts “re- 
is won, but continue “until we | assembled trailers,” defined as 
| those built from miscellaneous, used 
|and repair parts. The order, how- 
|; even, prohibits the use of more 
| than 30 percent of new iron and 
| Steel in the production of such re- 
| assembled trailers. 


sia | 
|Military Vehicle Pool | 


‘Created in St. Louis | 

ST. LOUIS.—One of the largest | 
| military motor vehicle pools in the 
|U. S. is being established at the | 
|St. Louis Ordnance depot in the 
north end of the city. Lieut. Col. 
|G. W. Fitzmiller said facilities 
|have been developed to accommo- | 
|; date 15,000 vehicles at one time. 





Incentive Plan at Alcoa 


Plant OK’d by WLB 

LAFAYETTE, Ind.—The first 
WLB-approved incentive plan 
went into effect last week at the 
Aluminum Co. of America’s 
plant here. Under it, workers 
may increase their earnings as 
much as 20 percent. 

Three provisions accompanied 
the board’s approval: (1) the 
plan must not increase unit 
labor costs; (2) the company 
must report “full details” of the 
plan to the board, and (3) the 
plan is subject to periodic re- 
view by the board’s wage Want to buy or sell new or used 
cars? Dealer Want Ads (see inside 
back cover) will solve your problem. 


stabilization division. 








ENTHUSIASTIC RESPONSE from Packard war workers greets the ‘Victory 
Bond Wagon’ as it brings Second War Loan participation direct to aircraft 
and marine engine employes without impeding their flow of war production. 


“ 


This is one of six fagons,”’ pulled by electric tractors, now touring the 


400 departments of the mile-long Packard plant. 


material basis for a full and ; 


| businessmen for toO many years 


| steps now assuring high-level em- 


| must begin planning now to make 


| my of free enterprise, and to elim- 


war 
workers and an annual production 
value of $135,000,000,000. 


try 
They get quick results! 
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Will Aid Civilian Output... 


WPB Cuts Construction 
Of War Plants 


(Continued from Page 1) 


equipment, | Cleveland and Chicago, would go 
on to completion. 

According to WPB’s announce- 
ment, there “has been no easing 
off in the demand” for materials 
necessary to the effective prosecu- 
tion of the war. “The nation for 
the first time in its history has a 
physical plant to make the maxi- 
mum use of its resources in men, 
skill and materials,” WPB said. 

A spokesman voiced disagree- 
ment in no uncertain terms with 
the recent assertion by CIO Presi- 
dent Philip Murray that over a 
half million war workers would 
face unemployment because of the 
curtailment in some _ production 
schedules. 

Construction of new plants esti- 
mated at between $500,000,000 and 
$1,000,000,000 will be halted, even 
if it is necessary to dismantle 
partly completed ones, a WPB 
spokesman said. Many machine- 
tool orders will be canceled, and 
tool plants will be converted to 
production of “things that shoot.” 

In the several arms categories 
where supply now exceeds military 
demand, plants will be curtailed, 
closed or converted to more urgent- 
ly needed weapons, to lend-lease 
goods, or—in some minor degree— 
to essential civilian goods. 

The board has authorized a new 
committee, to be set up under the 
direction of W. B. Murphy, which 
will determine plant and equip- 
ment needs. Its status will be on 
a level with that of the powerful 
requirements committee, and has 
been labeled the “facilities review” 
committee. 

WPB has directed that the 
Army, Navy, Maritime Commis- 
sion and other procurement 
agencies each supply to it by 
July 1 a list of idle or available 
tools. The lists will be catalogued 
by WPB into a tool pool, from 
which military needs can be met. 

Each of the procurement agen- 

cies is to submit a list of its tool 
orders by June 1, in addition, for 
review and possible trimming by 
WPB. 


Pontiac Expands 


Subcontracting 


PONTIAC.—Pontiac Motor divi- 
sion, expanding its “share-the- 
work” policies to meet increasing 
war production demands, has taken 
in “second-step” of sub sub-con- 
tractors, Harry J. Klingler, general 
manager of Pontiac, reported last 
week. 


and _ transportation 
including heavy-duty trucks. 

It was stated that the conver- 
sion program and building cutback 
would be “well under way” by 
June 1. However, it was pointed 
out that the October deadline on 
the completion of new plants will 
not apply to such “must” programs 
as aviation gasoline, synthetic rub- 
ber, aircraft, escort ships and a 
few others. 

This was taken to mean that 
aircraft plants, now being built 
for Dodge and Fisher Body in 


Keller Advocates 
Postwar Plan: 


| WIN IT! 


NEW YORK.—“Our only postwar 
plan is to win the war and win it 
damn quick!” K. T. Keller, presi- 
| dent, Chrysler Corp., told 400 in- 
dustrialists, bankers and publishers 
| at a luncheon here on May 5. 
| “We can see no economic ad- 
vantage to anybody out of the 
war,” Keller said. “Regardless of 
how severe the readjustment might 
be after this yar is over, for every 
moment that we can shorten this 
war we can feel, as a race of people, 
that we are lucky, and as a nation 
we are fortunate. 

“Personally, I think that people 
will be driving automobiles and 
eating bananas, and washing their 
clothes, wearing shoes, and the 
style of ladies’ hats will change, 
and a few things like that, but 
business is an economic cycle. I 
think if we keep our minds on the 
fact that we are in this vessel on 
the economic sea, and sail it ac- 
cording to the charts and to the 
weather conditions we find, then 
this nation can go into its postwar 
effort with the same enthusiasm 
and with the same desire to do a 
service to the 135,000,000 people 
that we are exhibiting in this war 
effort—that industry is giving to 
this war effort. 

“Competitively I think we will be 
strong. We will have strong com- 
petition, and why shouldn’t we? 
We certainly are having strong 
competition today. This is a high- 
ly competitive business, this war, 
and perhaps that is one of the 
reasons why the automobile indus- 
try is today doing such a good job 
for the nation, because it is a 
competitive industry.” 

Keller reviewed Chrysler’s war 
activities and disclosed that a 
plant in which the engines for the 
newest long-range bombers will be 
made is being completed in Chi- 
cago. It will have an area of 6,- 
000,000 square feet, he said. 


* 




































ate manufacturers, compared to 
approximately 300 in automobile 
days, Klingler said, sharing its 
Oerlikon gun production with 120 
subcontractors, its aircraft tor- 
pedo contract with 105 manufac- 
turers and its 40 mm. field gun 
contract with 97 companies. 

A subcontractor 
has called in 90 “second-step” 
manufacturers on tank axles and 
47 on Diesel engine parts. These 
subcontractors and sub_ subcon- 
tractors are located in nearly every 
state and employ from 12 to 52,000 
persons. 





OX 
Plan Now for Postwar 


Expansion—Hoffman 
BALTIMORE.—W arning that 


* 





“have been just passing resolu- 
tions,” Paul G. Hoffman, chairman 
of the National Committee for 
Economic Development and presi- 
dent of Studebaker Corp., told a 
meeting of 1,000 industrialists here 
on May 5 that industry must pre- 
vare now for a “rip-roaring, risk- 
taking expansion” in the postwar 
period. 





The company now has 459 associ- | 


itself, Pontiac | 





























Peacetime Ways 
Facilitate Tank 


Production 


DETROIT. — The conversion of 
an estimated 70 percent of Cadil- 
lac’s automotive equipment to M- 
tank production has been ac- 
companied by adoption of methods 
which the company used in peace 
time production. It was disclosed 
last week that each tank carries ¢ 
check list of inspection duties to be 
performed, exactly like the system 
in automobile production. 


In addition, the tank assembly 
line has been broken into six 
major stations, beyond each of 
which the tank does not progress 
until it has met all standards of 
inspection. The value of this pro 
gram is particularly apparent in 
the many sub-assemblies, such as 
complicated wiring mechanism, in 
tricate fire protection devices with 
automatic signals, and ventilatio 
| units. All are tested before the 
| are lowered into the hulls. 


| Turrets and gun mounts, recog 
| nized as the trickiest job in tank 
| production, are first built on stands, 
| where they are tested for accurac 
| and mobility. A pseudo gunner sits 
in the turret seat, aiming and ad- 
justing the finely balanced mechan 
ism until he is certain that precise 
standards will be met. 


_ The result of all of this inspec- 
| tion and cross-checking of sub- 
assemblies before and after in 
| Stallation virtually eliminates the 
| chance of failure once the tank is, 
| complete, the company said. 






































































































































Steel Airports Planned 


Across the Atlantic 


WASHINGTON. — Pennsylvania 
Central Airlines last week notified 
| the Civil Aeronautics Board of its 
|intention to seek authority for a 
air route to Europe using three 
steel “seadromes,” spaced 800 miles. 
, apart. 


Bedell Monro, PCA president, 
said that each floating airport 
would cost around $10,000,000 and 
require five months to build. They 
will rise 70 feet above the oceay 
level and extend 160 feet below it, 
giving the platform complete sta- 
bility. The ports will be anchored 
but can be cast loose and moved 
under their own power. 
































































To feel the .pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 

























“Unless free enternrise begins the 


ployment and production in the 
postwar period,” he declared, “the 
way is open for a politician to sell 
the unemployed a theory of ‘every 
man a king,’ and we will be 
plunged into a dictatorship.” 
Hoffman asserted that industry 


government a beneficient arm of 
industry, serving a dynamic econo- 


inate policies of government, busi- 
ness, labor and agriculture which 
interfere with job creation. He said 
industry must be geared for post- 
employment of 58,000,000 





Need a Service Man—Want a Job- 
a want ad in Automotive News. 


these babies take down a Ja 


said Barney. 


AN AIRCRAFT TORPEDO, dedicated to Barney Ross and desti 
Japanese, was the surprise Pontiac Motor division employes — = tha 
Marine hero and ex-boxing champion when he visited them. 
‘ transport off 
of our guys parks this one right in Tojo’s kisser with 



























“I saw one of 
and I hope one 
my compliments,’¢ 





‘The Canal’ 
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7-Point Program Set Up e8 


Dealers tell me 


By John O. Munn 


Dealers’ or. salesmen’s comments, questions or uests 
addressed to John O. Munn in care of Autmetive tows, Darel 
and the writer's name will be kept In confidence if requested. 


(Continued from Page 1) 


power and strength to keep 
these items in line. It wouldn’t 
be good business to jeopardize 
the success of price control gen- 
erally by attempting to regulate 
something that isn’t a cost-of- 
living item; something that is 
entirely out of production, and 
that in itself can’t cause infla- 


tion. 
* * * 


o Threat 
Over Owners 


gy pUTTING a price ceiling on used 


cars would strain the OPA 
enforcement agencies, because this 
nerchandise is in the hands of 
ndividuals instead of in the hands 
of processors, wholesalers and re- 
lailers, as are the normal price- 
controlled items. A potent factor 

enforcing the ceiling price on 
uch goods is the threat of taking 
away the merchant’s license to do 
usiness. There is no such power 


Dealers, File 


- Proof Worker 
| [Is a Parent 


a 


— 


WASHINGTON.—Employers en- 
gaged in war production or in ac- 
vities essential to support of the 
war effort should file with their 
ocal draft boards written evidence 
their employment of registrants 
who maintain bona fide homes 
th children less than 18 years 
age, born on or before Sept. 14, 
1942, the Selective Service bureau 
the War Manpower Commission 
mphasized last week. Form No. 
42B, which is available at local 
pard offices, should be used for 
is purpose. 
The local board, it was pointed 
t, thus will be advised of the 
registrant’s employment in an es- 
sential activity, and the employer 
ill receive notice of reopening of 
the registrant’s classification any 
me it is undertaken by the local 
bard. The employer, after receiv- 
ing such notification, will have an 
pportunity to submit additional 
vidence of the essentiality of 
necessary men in his employ. 
Heretofore, Form 42B was used 
by employers to indicate men with 
dependents engaged in an activity 
ssential to war production or in 
support of the war effort for whom 
Class 3-B deferment was re- 
ested. However, now that Class 
8-B, for the designation of such 
gen, has been eliminated, Form 
PB will be filed only for men with 
children who are in Class 3-A. 
Coincident with these sugges- 
ions to employers, Selective Serv- 
ice also announced an interpreta- 
on of its previously issued mem- 
Drandum relating to filling calls. 
On Apr. 12, 1943, in a memorandum 
local boards, Selective Service 
said, “Insofar as possible, men who 
are finally classified in Class 1-A, 
en fit for military service; Class 
1-A-O, men fit for noncombatant 
ervice in the armed forces; or 
Miass 4-E, men fit for work of na- 
tional importance, who are avail- 
ble for induction or assignment 
/ work of national importance 
from the following groups in the 
der listed: single men with no 
fependents, single men with col- 
ateral dependents, married men 
th wives only, and men with 
children.” 


Registrations Off 


80,000 in Mich. 


LANSING. — Michigan’s depart- 
ent of state reports show 180,000 
fewer motor vehicles licensed in 
Michigan this year than for 1942. 
Figures compiled through last 
week revealed 1,023,874 full year 
and 589,069 half year tabs had 
ben sold to Michigan motorists. 
The present total of 1,612,943 
enses compares with a total of 
6793,773 Sold in 1942. 


to be used in an attempt to re- 
strain automobile owners from 
selling their cars privately to ob- 
tain what they think is a fair price, 
as compared with a car of less 
value under the same price ceiling. 

Skipping entirely over the ef- 
fect on the dealer of being by- 
passed by the placing of ceilings 
on used cars, thorough consider- 
ation should be given by the 
government to the fact that if 
cars are transferred directly 
from owner to owner there are 
not many of them that will be 
checked up and reconditioned be- 
fore being put into service by 
the new owner. This mens that 
our bank of individual transpor- 
tation, in passing from one owner 
to another, will be worn down to 
an irreplaceable condition before 
it has mechanical attention. 

CJ * 


Economic Loss 


To Nation 
"on unnecessary mechanical de- 

preciation of automobiles would 
be a great economic loss to the 
nation. Cars will be worn to an 
extent where repairs cannot be 
made. It is a dangerous threat to 
the safety of the nation. More 
accidents will occur. 

The only valid reason that has 
been suggested for putting a 
ceiling price on used cars in the 
first place is that used car prices 
are too high. According to the 
information I have, the govern- 
ment is excited because used 
cars sell for the original f.o.b. 
price. That’s not surprising, and 
that’s not inflation. In the first 
place f.o.b. prices never meant 
much in this trade. Buyers paid 
from $200 to $800 more than the 
f.o.b. price because there were 
standard accessories to be added, 
transportation and sales tax to 
be paid. So when we consider 
these extras that the original 
owner invested in, the price of 
used cars can’t be considered 
as abnormal. 


Not Indicative 


Of One’s Status 
— public now is more than 
anxious to pay that price be- 
cause the car will serve every bit 
as well as it served the original 
owner. Perhaps the government 
hasn’t considered that in normal 
times, when new models were 
brought out each year, previous 
models depreciated as much as 40 
percent in one year’s time. This 
depreciation wasn’t mechanical de- 
preciation—it was style deprecia- 
tion. Now when there are no new 
models obsoleting old models, and 
modern cars are so mechanically 
long-lived, it is normal that de- 
preciation should not be an im- 
portant factor. Automobiles now 
are transportation and not an in- 
dication of one’s status in society. 
Automobile owners, particularly in 
view of the fact that they have 
already paid such lavish taxes for 
owning cars, feel they should now 
be given more than ordinary con- 
sideration by the government. 
Many of these automobile owners 
are about to be drafted into war 
service, and there are families who 
live in districts where, through no 
fault of their own, gas rationing 
has prevented much use of their 
cars. These cars are needed in 
our transportation bank. Such 
people, even though loyal, will feel 
justified in holding them in their 
garages awaiting return from war, 
or until gas rationing eases up, 
rather than sacrificing them at a 
low price. 

Forgetting dealers altogether 
and thinking only of our national 
economy, public interest and pub- 
lic safety, ceiling prices on used 
cars would cause great disturb- 
ance and harm to America. They 
would put an impossible strain 
on justifiable price ceiling pro- 
grams, and do more harm to the 
nation as a whole than any bene- 
fits to be derived. 


USES Coercion Charged 


By Chicago Dealers 

CHICAGO.—Complaints from 
dealers “that some of their me- 
chanics are being called in by 
the United States Employment 
Service for ‘the purpose of 
coercing them to accept other 
jobs in war industries” were 
reported last week by Chicago 
Automobile Trade Assn. 

“We have taken this matter 
up with the chief of the pro- 
curement and replacement bu- 
reau of the USES, Chicago,” the 
association adds. “He has as- 
sured us that this is not the 
policy of their office and that 
we will have their cooperation 
in eliminating such conduct if 
all the facts are presented to 
him when such cases occur.” 


to send in to its 
headquarters the details of al- 
leged violations by USES, in- 
cluding the address of the 
employment office, name of per- 
son interviewing, forms the em- 
ploye was asked to fill out or 
sign, and the substance of the 
conversation. Dealers were also 
requested to warn employes and 
ane the facts to their atten- 

on. 


New Car Buying 
At San Antonio 
Halved in April 


SAN ANTONIO.—New car sales 
for April, as reported by dealer- 
members of the San Antonio Auto- 
mobile Trade Assn., totaled 83 
units, as against 161 for the pre- 
ceding month. 

Sales were as follows: Buick, 10; 
Cadillac, one; Chevrolet, 16 (and 
three commercial] units); Chrysler, 
two; DeSoto, one; Dodge, six; 
Ford, five; Hudson, one; Nash, 
four; Oldsmobile, one; Plymouth, 
five; Pontiac, two; and Studebaker, 
five. Totals: 76 cars and three 
commercial units, for a total of 
79 sales. Sales reported by out- 
of-county dealers were four Fords, 
for a total of 83 sales. 

While both new and used car 
sales show declines, business in 
the parts and service departments 
continue good. Many motorists 
have adopted the policy of a 30-day 
inspection. This, together with 
overhaul jobs, and a heavy in- 
crease in sales of seat covers and 
accessories, has helped to build 
up good business volumes in the 
back of the house. 


N. C. Dealers Set 


Conclave Date 


RALEIGH, N. C.—North Caro- 
lina Automobile Dealers Assn. will 
hold its annual convention here 
June 27-28 at the Sir Walter hotel. 

Because of the many changes in 
prevailing government regulations, 
North Carolina dealers requested 
that the meeting be held this year. 
Speakers are expected to be pres- 
ent who can and will interpret 
these changes. 

Registration will take place on 
Sunday afternoon, followed in the 
evening by a “get together supper.” 
The convention will close with a 
banquet on Monday evening. 
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U.C. Rationing Urged 
To Protect Dealers 


CHICAGO. — Midwestern dealers 
attending the May 7 meeting in 
St. Louis, addressed by three OPA 
officials, are agreed upon a 7-point 
program regarding used car price 
ceilings. 

Chicago Automobile Trade Assn. 
reports that the 250 authorized 
dealer representatives and associa- 
tion executives “were not hesitant 
in expressing their views as to the 
advisability of a price ceiling or 
the proposed regulation as set up 
by OPA.” 

“A vast majority contended that 
there should be no price ceiling 
established and insisted that if one 
was imposed it should be com- 
pletely different from that tenta- 
tively advanced by OPA,” CATA 
reported. 

The seven changes cited in the 
bulletin were listed as follows: 

“1, There should be two price 
ceilings: (a) A price at which in- 
dividuals could sell their cars. 
(b) A ceiling price at which dealers 
could sell to the consumer. 

“2. A price ceiling should be 
implemented by rationing all 
used cars in order to avoid a 
‘black market’ and to protect 
established dealers. 

“3. Used car prices should be 
predicated on current new car re- 
tail prices in vicinities where sold 
in accordance with Price Schedule 
No. 85. 

“4. A ceiling should be fixed so 
that proper provision could be 
made to reimburse dealers for their 
selling and reconditioning expense. 


“5. Ceiling prices should conform 


Used Car Auction 
Gets Good Start 


CAIRO, Ill.—Although anxiety 
Over proposed price ceilings was a 
deterrent, the first used car auction 
held here by Ben Fishel Auto Co. 
resulted in the sale of 97 vehicles, 
it is reported by Fishel. 

The auctions, held every Tuesday, 
are for dealers only, Fishel said. It 
is expected that between 100 and 
150 —_— will be auctioned every 
week. 


Ledford, Sharman Buy 


Pontiac Dealerships 

SAN FRANCISCO.—Allan L. Led- 
ford and Broughton J. Sharman, 
both formerly attached to the 
Pontiac-San Francisco zone office, 
Mave purchased Pontiac dealer- 
ships on the West Coast. 

Ledford resigned his position as 
Pontiac’s district manager for the 
Oakland territory, taking over the 
Papa (Calif.), dealerships of Clay- 
ton Greene. Sharman, together 
with Monte Ray, has purchased a 
Alameda dealership. He had been 
Pontiac distributor in the Los 
Angeles and San Francisco zones, 
and more lately served as district 
manager in the Sacramento terri- 
tory. 

Sharman’s partner is the son of 
Tom Ray, West Coast regional 
manager for Pontiac. 


more closely to the actual present 
market prices rather than to guide 
book values for the last quarter of 
1942. 

“6. The guarantee should be 
revised so as to be less drastic 
and more liberal to the dealer. 
“7, There should be a sufficient 

‘clean-up’ period, not less than 90 
days, before a ceiling becomes 
effective.” 


Bury Blasts 


o 

OPA Attitude 

* a 

On Ceilings 

PHILADEPHIA.—OPA’s meeting 
in New York with eastern automo- 
bile dealers lacked entirely the 

give-and-take discussion element 
that might have produced results 
beneficial to dealers and govern- 
ment alike, Martin Bury, president 
of the Philadelphia Automobile 
Trade Assn., declared last week at 
a luncheon-meeting. 

Deploring the circumstances 
surrounding the invitation to the 
meeting, as well as the session 
itself, Bury said: “We were asked 
to attend the meeting to discuss 
used car price ceilings. But when 
we got there, the OPA represen- 
tatives promptly informed us 
that we were not there to discuss 
whether or not we should have 
price ceilings, but only to discuss 
the details of the price ceiling 
regulations. 

“The OPA, having told us we 
were not there to discuss pros and 
cons of price control, began to 
tell us why we should have ceilings 
but denied us the right to say why 
we shouldn't.” 

Bury likened the procedure at 
the meeting to reports of ses- 
sions of the German Reichstag, 
whose delegates’ views and votes 
are of the rubber-stamp variety. 
Many of the members present at 
the luncheon, who had attended 
the New York meeting, con- 
firmed Bury’s views. 

“Having been called to New York 
to discuss price ceilings,” he con- 
tinued, “we were presented with 
pamphlets indicating the question 
had been settled. While dealers 
might have been helpful in the 
formulation and promulgation of 
the regulations, they were too in- 
censed at the manner in which the 
meeting was conducted to make 
constructive suggestions.” 

Bury said the sentiment of the 
meeting was reflected in the 
rounds of applause accorded Ray 
Chamberlain, executive vice-presi- 
dent of the National Automobile 
Dealers Assn., who spoke in oppo- 
sition to price ceilings. 


W &I’s Bond Quota 


PORTLAND, Ore.—Employes and 
management of Wentworth & Irwin 
(Nash distributors) tripled their quota 
of $100 per person in the second war 
loan drive. The firm recently cele- 
brated its 40th anniversary. 


ANALYSIS OF MAN-HOURS 
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SIMPLIFIED MANPOWER FORM developed by Chevrolet f 
on Replacement Tables with the state Sieester a0 Selective ioolen oeeere 
Selective Service to determine not only essential status of men, 











to use when listing service mechanics 


This form complies with information weeded by 
but service shop as well. 
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AUTOMOTIVE 
, OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, ¢ direction, 
as, automotive engineering.—Websters New Inter- 
national Dictionary. 


Jeffers Was Right! 


S women take the place of men in war industry, our 

national traffic problem increases many fold, according 
to the National Institute for Traffic Training which will 
meet to discuss this problem at Ohio State University 
June 21 to July 2. 


Recent surveys show that because fewer women drive 
their own cars to and from their work, for every 100 
women who replace an equal number of men in industry, 
30 drivers or more are lost. This means that 30 fewer 
conveyances to relieve the already-overloaded condition of 
our public transportation vehicles are lost to the national 
transportation picture. 


As women employes in industry mount into the hundreds 
ot thousands, due to the constantly increasing production 
of munitions of war, it is easily seen that this cutback in 
individual transportation can become a very serious problem. 
Roughly it means that approximately one-third more public 
transportation must be provided unless this trend can be 
halted or reversed. 


Possibly a campaign by the Office of Defense Transpor- 
tation to produce more “share-the-ride” drivers among 
women as well as those men who still are not carrying 
their full quota, might help this growing critical problem. 
At least it demonstrates quite clearly that William Jeffers’ 
insistence that we get into production on synthetic truck 
and bus tires was well founded despite the criticism that 
has been heaped upon him. 


In Three Parts 


APPING “stratospheric postwar planning” and urging 
solid, practical thinking by both government and busi- 
ness to assure prosperity for this nation in the future, 
Alfred P. Sloan jr., in his talk the other day before the 
Flint chamber of commerce, went on to prophesy what 
those years would be like—from where we stand today. 


He predicted that the postwar period will, like Gaul 
of old, be divided into three parts: First, a period of 
uncertainty close upon the heels of this war. Uncertainty 
which may be greatly shortened if quick conversion to 
peacetime production is allowed by the government; 
Second, a period of intense activity, limited only by indus- 
try’s capacity to produce and not by capacity to sell. 


The third period, Sloan sees as again one of uncertainty, 
hinging on whether or not the system upon which American 
Democracy was built—that of free enterprise—will be re- 
established. For he sees unparalleled prosperity only if 
free enterprise is given the chance to exert itself. This 
is the most important from any standpoint and deserving 
of deepest thought. 


There was a man in our town, 
And he was wondrous wise, 

He swore (it was his policy) 

He would not advertise. 

But one day he did advertise, 

And thereby hangs a tale, 

The “ad” was set in quite small type 
And headed “Sheriff’s Sale!” 


Another man in our town 
Was just as much a fool 

When Uncle Sam took all he made 
He swore he had a rule 

He would be wise—not advertise 
until the war was won! 

But when the war was over 
And people went to buy 

They bought his rival’s products 
And he’s still wondering why! 

* * * 


There are numerous examples of 
manufacturers who lost their sales 
positions as they shortsightedly 
gave up all advertising during the 
last war. Wise competitors found 

NOTES it easy to make in 


roads when the 
FROM MY sales pressure was 
NOTEBOOK removed. Such 
names as “Sapolio,” 
“Pears Soap,” “Moxie” (remem- 
ber?)—well, it was a soft drink 
which once out-sold Coca Cola. And 
don’t forget Sunny Jim and his 
slogan “Vigor, Vim—perfect trim, 
Force has made him Sunny Jim!” 
There are hundreds of other ex- 
amples available which should be 
rubbed under the noses of some 
comptrollers and hard-boiled direc- 
tors, who spend their time worry- 
ing about taxes when they should 
be spending to keep their product’s 
name before the public. Even Uncle 
Sam recognizes this. I hate to ad- 
mit that even some manufacturers 
in Our own industry must plead 
guilty to “bleeding” their good 
name and goodwill accounts, which 
might change their thinking if it 
appeared as a loss item in their 
statements to stockholders. 
* * < 


From the time I saw my first 
movies of helicopters in action, I 
have been a helicopter-fan. To me, 
the idea of supporting a plane by 
its Own power and without benefit 
of speed for its lifting force is as 
great a step forward in the prog- 
ress Of man sprouting wings as 
was the first Wright brothers’ flight 
down at Kitty Hawk. In the past 
two years I have seen two films 
made a year apart and the progress 
toward perfection of the helicopter 
has been spectacular. When the 
latest film was shown by Sikorsky 
in Detroit, someone in the audience 
asked why he dared thus publicly 
show a new machine of great 
military importance which might 
be of value to the enemy. Sikorsky 
replied that the film he was show- 
ing was already of an obsolete 
model to which the enemy was 
welcome. He indicated great prog- 
ress is being made, and now I note 
that after much opposition from 
the Navy department brain-trust- 
ers, helicopters have been adopted 
for protection of merchant vessels. 
They can take off and land from 
the ship’s deck and afford each 
vessel its own air protection. 

Watch out for these helicopters, 
they may be sold in tens of thous- 
ands—and cheap too! They use half 
the power of a small automobile 
and cost less than half per mile to 
operate. They travel at 110 miles 
per hour as the crow flies, which is 
as good as 150 miles an hour as 
you go by highway—around curves, 
over hills and through towns. You 
who read this will probably be 
selling ’em! 

x * * 

Col. Morrow Krum, who was 
killed in the same plane accident 
as Lieut. General Andrews, and 
12 others, turned out to be the 
first man, whom we have long 
called by his first name, to be 
killed in line of action in this war. 
On occasions when we have worked 
closely with him, he had spent so 
much time with us here that we 
almost considered him part of 
AUTOMOTIVE News’ staff. When this 
war came on, he was determined 
to get in although he was way over 
draft age. It was too good a show, 
and Morrow would be no other 
place than in the center of it! We 
here feel that he made the kind 
of an exit he would have liked but, 
of course, much too soon. Hope he 
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—Orr in Chicago Tribund 


Napoleon, Mit Black Eyes 


n This Corner 


‘Percentage Basis... ... 


The views expressed in th 
Anonymous contributions will 
be observed upon request. 


Ceilings 

“Used car ceilings should be fig- 
ured on a percentage of the new 
car price for the same make! 
vehicle. For example, a new Plym- 
outh Special Deluxe 4-door sedan, 
without fifth tire or any equipment, 
delivers in Providence for some- 
thing over $1,200. This figure is the 
figure that the public uses in try- 
ing to determine what their car is 
worth and not the figure that they 
paid for their automobile when 
they bought it, and a similar line of 
thinking is used by the man who 
owns a 1940 or 1939. 

“In other words, the original pur- 
chase price of this vehicle no 
longer is the standard of its pres- 
ent used car worth.”—Henry Le- 
vaur, Providence. 


200-Mile Limit 

We are in the wholesale and re- 
tail automobile business here in 
Cairo, and most of our business is 
to dealers who in turn have mostly 
been selling to defense plants. Some 
of the trucks and buses that we 
have been selling retail have gone 
to defense work in Louisiana, Texas, 
Oklahoma, Kansas, Missouri and 
many other states. 


Recently our customers have been 
denied gasoline to transport trucks 
and buses any further than 200 
miles, and it is very difficult to 
make good railway connections in 
this part of the country. 


We would appreciate your let- 
ting us know if there are any pro- 
visions that might raise this 200- 
mile limitation, as it has hurt not 
only our business but other deal- 
ers around this part of the coun- 
try. We are anxious to help with 
the war effort, but there are hardly 
any defense plants around this 
area, and since the largest per- 
centage of our merchandise has 
been going to defense work in the 
parts of the country mentioned 
before, where there are a large 


and Chris get together—what a 
reunion! 
* * * 


Well, I have to report that “Pat” 
Geyer, being the good sport he is, 
mailed nearly a half-hundred charts 
to those avid readers of this col- 
umn who took advantage of my 
postscript in the May 3 issue, 
promising to relay their requests 
but making no promises on delivery. 
With the Tunisian victory and the 
Ruml Plan successful, the Geyer 
chart is, up to the minute, batting 
1,000 percent!—G.M.S. 


is column are th 
not be accepted 


> 


of our readers. 


ose 
but confidence will 


mile restriction has made it al 
most impossible to continue td 
serve the defense plants, as most 
of these places are from 500 t 
1,500 miles from here.—BeEN FisHEL, 
Ben Fishel Auto Co. (Pontiac) 
Cairo, Il. 

Epitor’s Note: We find there is 
no definite relief at present al- 
though there are rumors that 
OPA may soon lengthen the 200- 
mile limit to 500 miles. 


Back-Alley 


If the experience of Chicago 
dealers is any criterion, deale 
who formerly were plagued wit 
back-alley mechanic competition 
now have a new and serious sor 
of wartime competition. It’s fro 
used car buyers making clean deals 
at the rate of 38 percent of sales 
clean deals because those motorists 
sell their old cars privately to othe 
individuals. 

I have a hunch that such indi- 
vidual-to-individual sales are be 
ing made here to a large extent 
because private parties offer mo 
money for the old cars than dealers 
do. 

Manufacturers should advertisi 
to help dealers recapture this di- 
minishing used car market; tha 
they point out the mistake of in 
dividual-from-individual buying of 
used cars, principally the fact tha 
privately consummated sales are 
“as is” purchases, whereas buying 
from dealers gives the dual prd 
tection of reconditioned cars, and 
of guaranteed cars; that, turning 
the latter argument around a bi 
the public will be wise to, and 
should, buy used cars from autho 
ized dealers because they are theré 
by assured of reconditioned, re- 
paired cars which carry guaranteeg 
and that if this practice is no& 
pursued by the public, there’s 
danger of the transportation sy 
tem breaking down (via privat 
purchases of frequently neglected 
used cars), so that it’s a patriot 
duty to buy through dealers anc 
help maintain the transportatio: 
system.—-Chicago Dealer. 


Coming Event 


JUNE 

2-3—Cleveland (Carter Hotel). S 

Diesel Engine and Fuels meeting. 
9-10—Detroit (Book-Cadillac). SAE Wi 

Materiel meeting. 

SEPTEMBER 

23-24—Milwaukee (Schroeder Hote 

SAE National Tractor meeting. 


30-Oct. 2—Los Angles (Biltmore). SAE 
National Aircraft Engineering ang 
Production meeting. 
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Remember this picture? 


his incredible picture shows a dog named Today LIFE Magazine is the world’s largest single 
Lady Fair catching a foul ball in a game be- source of printed information, with 23,000,000 
tweeen the San Diego Padres and the Oakland weekly readers in civilian life, in war industries 
Acorns. It ran in LIFE in 1941. and in the armed forces. te 


Not long ago we asked a few LIFE readers 
whether they remembered the picture. Almost 
all of them did, and also remembered that 
they’d seen it in LIFE. 

In fact, people have a way of remembering 
lots of things they see in LIFE. And to make 
people remember their products and to tell 
people what their companies are doing for the 
war, many automotive manufacturers continue 


to advertise in the widely read pages of ire. | Everywhere—an important local influence 
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Business Holding Up Well... 
No Dealer Mortality 


In Baltimore in ’43 


and added: “We feel that those 
which are still in business will 
hold out until the war is over.” 


Maintenance parts are hard to 
get, he said, and the labor short- 
age is acute. Women have allevi- 
ated the situation some. The short- 
age of parts has been helped by 
the pressure dealers brought to 
bear on factories, and the service 
business has been the “back door” 
of the industry. 

The demand for used and new 
automobiles has been satisfactory, 
and local dealers are getting a good 
profit, he declared. Average dealer 
earnings have been only slightly 
less than in pre-war years, al- 
though some have reported in- 
creases. 

He said he knew of no dealers 
who had gone out of business since 
the first of the year. Most of them 
have “some” new cars to sell, but 
expect to carry on the rationing 
process for the duration. 

One of the city’s largest dealers 
in low-priced cars stated that he 
had 400 cars for sale when the 
OPA froze automobiles. Now he 
has 125 of them still on hand, and 
sells them at the rate of about 15 
a month. 

That’s about 15 percent of his 
pre-war sales, but contrary to 
results then, which were at a 
loss, he is now able to report a 
good profit. This man feels that 
the war has put the dealers on 
@ sounder, more business-like 
basis and has put an end to 
cut prices. 

Another dealer said that he has 
experienced fewer labor troubles 
since the automotive industry has 
been declared essential and man- 
power has been frozen. His repair 
shop is kept busy, and he has a 
cheerful outlook. 

The consensus of opinion here 
is that the total 1943 mortality will 
be low. 


Packard Profits 
At $1,193,870 


DE TROIT.—With first-quarter 
business nearly 2% times the vol- 
ume for the same period last year, 
Packard Motor Car Co. earnings 
for the first three months of 1943 
showed less than seven percent in- 
crease because of heavier tax pro- 
vision, according to a quarterly 
report released last week. 

“Earnings of company and its 
subsidiaries for the first three 
months of 1943 were $1,193,870.66 
after provision of $5,540,154.51 for 
estimated normal federal income, 
surtax and excess profits taxes,” 
stated Geo. T. Christopher, presi- 
dent and general manager. “In the 
same period last year, earnings 
were $1,120,322.89 after provision of 
$937,418.42 for normal federal in- 
come tax and surtax, but not in- 
cluding provision for excess profits 
taxes.” 

In further comment on company 
profits, Christopher said, “Prices 
received by the company in 1942 for 
certain war products are subject to 
renegotiation under the War Profits 
Control act. However, our financial 
statements are believed to reflect 
adequate provision for the refund 
that will finally result from such 
renegotiation.” 


Special to Automotive News 

BALTIMORE. — (UTPS) — Dealer 
shutdowns in Baltimore, caused by 
rationing, shortages and restric- 
tions, have not produced the dire 
results that were predicted for the 
automotive business a year ago. 
Despite the fact that the industry 
has met and suffered serious prob- 
lems, especially that of labor, the 
worst fears of the merchants have 
remained unrealized. 


Many here report thriving busi- 
nesses, attributable, it is said, to 
Baltimore’s location, its present 
population of a million, the influx 
of many used cars from the South- 
ern states, and its status as a war 
center. 


Servicing, selling parts and 
accessories, and the sale of new 
and used cars still go on, The 
dealer mortality rate has been 
low, and some automotive men 
even announce an increase in 
financial returns. : 
Henry A. Weil, president of 
Automobile Trade Assn. of Balti- 
more, says that fewer than 10 per- 
cent of Baltimore’s automobile 
dealerships have encountered losses 
severe enough to close their doors, 


UAW Questions 


Cut in Arms 
Production 


DETROIT.—Declaring that the 
UAW-CIO membership is “be- 
wildered by cutbacks on present 
and future schedules for urgently 
needed items,” R. J. Thomas, union 
president, addressed letters on May 
7 to WPB Chairman Donald M. 
Nelson and Lt. Gen. Brehon B. 
Somervell, Army chief of services 
and supply, seeking an explanation. 

He alleged that the army supply 
program for 1943, originally bud- 
geted for 62 billion dollars, has been 
cut to approximately half that 
amount. Thomas also pointed out 
that, according to WPB officials, the 
aircraft production program for 
this year has been reduced to less 
than 100,000 planes rather than the 
125,000 called for by Roosevelt. 

Coupled with this, the union head 
continued, are proposals he said 
were heard from Washington and 
other sources for reconversion to 
production of certain civilian goods. 
In addition, he pointed out that 
production of some civilian goods 
is above the level of depression 
years. 
























































Need a Service Man—Want a Job— 
try a want ad in Automotive News. 


They get quick results! 


New Textbook Written 


On Ind. Mathematics 

DEARBORN.—A new textbook, 
“Simplified Industrial Mathematics” 
has been written by three Ford 
apprentice training authorities, 
John H. Wolfe, Sc.D., William F. 
Mueller, A.B., and Seibert D. Mul- 
likin, B.S. The book is designed to 
give a quick working knowledge 
of the mathematics needed to solve 
everyday shop problems, and is in- 
tended for use by, and training of, 
skilled and semi-skilled craftsmen 
in industry, trade and vocational 
schools, Army and Navy training 
institutions, and at home. 

Wolfe is director of all Ford ap- 
prentice training; Mueller is super- 
visor of the Ford Aircraft School 
at the Rouge Plant; and Mullikin 
is supervisor of the Ford Airplane 
School at Willow Run. 





D. W. WALSH 


Walsh has been named general sales 
manager, tire division, United States 
Rubber C it is announced by F. S. 
Carpenter eneral manager of the 
division. ‘Wa sh joined the company in 

1, and has been in charge of tire 
sales in branch offices all over the 
country. He became Pacific Coast sales 
manager in 1941, in 1942 assistant to 
Howard Hawkes, general sales man- 
ager and assistan qeacest manager 
of the tire division. awkes will de- 
vote his entire time to the post of 
assistant general manager. 





FORD DEALERS from all parts = a Carolinas conferred in Charlotte 
for a meeting with officials from headquarters. 
ief clerk of the Charlotte branc ° 

right, sro seated, We oe Ford, and C. A. Burgdort, head of the Charlotte 


general sales manager for Ford, and 
branch; standing, 
. of Dearborn, 


head of the 


R. Beacham, manager of the Ford branch in Chester, Pa. 





MORE THAN 100 Ford Gontere in + goesttecy attended the factory-dealer 
conference held recently in Richmond, Va. 
uarter of 1943, service absorbed 115 percent of 

me ey Fh J. F. Connors, sales manager of the Richmond 


reported 

their overhead. Left to right, 
branch; G. Moesta, 
branch; H. 


head of Ford 
the Richmond 


Public Transit 


ranch. 





For Part in Absenteeism 


WASHINGTON.— Indicating that 
the increase in bus riders con- 
tributes to absenteeism in industrial 
plants, the Office of War Informa- 
tion last week reported that 15 to 
50 of every 100 workers are riding 
streetcars, buses and other public 
conveyances to and from work. 
About two million cars are now 
laid up in storage, and shortages 


Insley Returns 
To Continental 


DETROIT. — Robert Insley, air- 
craft engineer, has joined Conti- 
nental Motors Corp. as vice-presi- 
dent and executive engineer, C. J. 
Reese, president, announced last 
week. 

Insley was with Continental for 
some years following 1928, when he 
left the Air Corps, and during that 
period organized the company’s 
aircraft division. He resigned to 
become assistant chief engineer at 
Pratt & Whitney, and in 1940 was 
named vice-president in charge of 
engineering at Menasco Mfg. Co., 
Burbank, Calif. 

Reese also announced that Peter 
Altman, formerly in charge of the 
aeronautical department at the 
University of Detroit and more re- 
cently with Consolidated - Vultee, 
has been retained by Continental 
Motors as a special engineering 
consultant. 


Hyatt Issues Handbook 


HARRISON, N. J.—Hyatt Bearings 
division of General Motors has pub- 
lished an engineering handbook. Be- 
sides containing fundamental data, it 
covers much new material eliminating 
time-consuming calculations. Requests 
should be written on company letter- 
head, giving the position of the one 
making the request. 


Pete Wemhoff’s Fourth Dimension 
offers news of advertising. 


E. A. Richards, sales manager of 


° assistant manager in charge of o 
C. Doss, Ford’s general sales manager; V. E. 
arts and service; and J. 
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‘Barber Chair’ 
Mount Reduces 
Oerlikon Cost 


PONTIAC.—How Pontiac Motor 
engineers found, within the com- 
monplace barber chair, principles 
which increased the efficiency and 
deadliness of the Oerlikon anti- 


J. Klingler, general manager. 


manufacturers of the 20 mm. 
weapon, Pontiac found it to be 
equipped with a gear-operated 
mount, operated by a hand crank, 
and designed primarily for Ord- 
nance shop rather than mass pro- 
duction, Klingler said. Gearing was 
particularly difficult to produce and 


hard and slow. 

Using the same principle as a 
barber’s chair, 
designed a hydraulic mount, con- 


foot pedals at the base of the 
mount. Three pairs of hydraulic 
pumps operate a large ram within, 
a central cylinder in the pedestal 
of the gun mount. 

Tests at 40 degrees below zero! 
demonstrated that this new mount 
can be raised and lowered much 
more rapidly than the gear-oper- 
ated mount and permit the gunner 
a wider aiming arc. Operational 
range and aiming arc are of the 
highest importance in the Oerlikon, 
a gun whose primary use is agains 
dive and torpedo bombers. 

In addition to stepping up the 
gun’s efficiency, the new hydrauli 
mount will reduce the cost of the 
gun, according to Klingler. 


Tool Purchasing 
Violations Cited 


WASHINGTON. — Producers an 





Shown in the oer, left to 
; H. 


Doss, 


Charlotte branch; V 


parts and services department, and 


hand tools have been notified tha 
WPB’s General Preference Orde! 


1943, has been amended. In th 
original issue, purchasers of gage! 





Dealers attending the meeting E-5-a, were required to certif 
’ 


their purchase orders in accordan 
rations of the 
oonan, national 


Doss, service supervisor of amendment, purchasers of produ 


* tion and inspection gages listed {: 
tify as to their inventories. 

am ame It has been called to the attention 
tractors have been issuing “blanke 
purchase orders to distributors o 
gages and precision hand tools 


. ( 
of rubber and gasoline have acted | 2PP lying to such orders the cot 


to limit the use of millions of 
others. 

Compared with 1938, last year 
before defense work started, pas- 
sengers of the Detroit Street Rail- 
ways system have increased 76.9 
percent, the Baltimore Transit line 
90 percent, and Washington, D. C., 
131 percent, the report stated. In 
smaller cities the increase is even 
larger—622 percent in Charleston, 
S. C., 522 percent in Wilmington, 
N. C., and 336 percent in San 
Diego. This condition makes it 
harder for workers to get to the 
plant and plays its part in increas- 
ing absenteeism. 


operating supplies preference re 
ing for tools to be held in the di 


to the particular contractor’s e 
ployes. 

This is in direct violation o 
Priorities Regulation No. 3 as w4 


rating to secure material being pu 
chased, not by the person appl 


paid for by a third person. 
Only mechanism under which ti$ 
contractor’s rating may be used 
that established by E-5-a. 


Any distributors who have stock! 


Buses wear out rapidly, and not a specific contractor’s employ 


all can be replaced. There are 
enough materials for only 3,000 new 
buses this year. In a normal year, 
15,000 new buses would be replac- 
ing old ones, and several thousand 
more would be added to the fleet. 
Trolleys have become increasingly 
fewer in the last 10 years. 


OWI says one remedy for the 
situation is the increased pooling 
of the nation’s 26 million private 
passenger cars. Five passengers 
per car is an average that has 
never been achieved even in war 
industry areas; four is rare; aver- 
ages between three and four are 
fairly frequent, although seldom 
continuously sustained. Each of 
these empty places means one per- 
son more on a bus. 


any approved user or employe ig 
accordance with the terms of tl 


submitted to the Compliance 4g 
vision of WPB. All purchase ordé 


and precision hand tools wh 
were rated by a customer with «4 
understanding that they are to re- 
main in the producer’s place 
business as earmarked stock fé 


cancelled immediately. 


Describes Wood Uses , 


A new illustrated book for executiv® 
and engineers—Wood and Its Place in 
the War Effort—is available to comp 
nies engaged in war work. Publis 
in limited edition by Kay Displays, 
Inc., New York. 


“Encouragement for postwar period is reflected by 
tremendous virility of George Slocum’s AUTOMOTIVS, 
NEws. Read eagerly every week by dealers who are 
keeping an eye to windward, George’s paper provides 
substantial bridge across the gap between periods o 
automobile production.”—From Harvey Campbell’s page 
in The Detroiter, May 10, 1948. 


aircraft cannon, is revealed by H. " 


As the first American volume | 


operation in sub-zero weather was' 


Pontiac engineers 


taining no gears, and operated by; 


distributors of gages and precision 
E-5-a, originally issued March 26, 
of the types listed in Exhibit B of 
with paragraph (b) (1). Under the 
Exhibit B are not required to cer- 


of the Tools division that war con; 


tractor’s maintenance, repair and 


tributor’s stock for sale exclusively 


as E-5-a. No person may apply a 
the rating, but being bought and 
is 


of precision tools so earmarked for 


must make these tools available to 
order. Continued violations will be 


placed with any producer of gages 


the customer’s employes should be 


fo hf 


| 
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enotors half shot ant flying 


* This picture of a bullet-pocked B-24, listing back 
to its base somewhere in the South Pacific, battered 
and buffeted but still aloft, is just one of the many 
that have been appearing regularly in Esquire. Per- 
haps on the old principle of the busman’s holiday, 
these pictures have proved to be extremely popular 
with the men in all branches of our fighting forces. 
You’d think they’d be sick of the sight of planes, but 
they clamor for more of these pictures as painted by 
Leydenfrost in hyper-faithful detail and presented 
by Esquire in big full pages with glowing full color. 


§2 No. 7 of a series of exhibits from Esquire 


, 
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They p 


and tastes of service men are not limited to girls and 


them up, too, showing that the interests 


gags. Ab a matter of fact, a recent survey by the 
Army’s |Special Services Division reveals some inter- 
esting data about today’s American soldiers. They 
are not jonly the world’s best paid troops, and best- 
fed andj best-dressed, but also by far the best edu- 
cated. 


magazines, as against 31% who go to the movies, and 


In their off-duty time 41% of them read 


10% who play cards. In this new American Army 


there are almost three times as many college gradu- 


Chinese, ONE WING Low”? 


ates, out of every 100 soldiers, and over six times as 
many high school graduates, as there were in our 
World War Army. They have the capacity to think a 
thing through, as well as to fight it out. *& In other 
recent and present surveys, we have learned that 
Esquire is now regularly reaching a measurable per- 
centage of America’s armed forces ......34% is the 
latest figure. But no survey can measure the degree 
of affection with which this magazine is read and 
regarded by America’s fighting men...... and 
that’s Esquire’s most important possession today. 


A FAVORED MAGAZINE OF FIGHTING MEN 
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'Arm Sales Rate 
Almost Double 


That of 42 


WASHINGTON. — Shipments of 
war materials by the nation’s ma- 
chinery and equipment producers 
rose to a new high during the first 
quarter of this year, the Depart-. 


Saner Approach Urged... 
DelaySeen in Ceiling 
On U.C. Prices 


(Continued from Page 1) 


Pittsburgh Automobile Dealers 

Assn. directors revealed they 
had gone on record as favoring 
used car price ceilings to curb 
speculators and “because the gov- 
ernment has been damn fair with 
auto dealers.” 

From AttomotTive News’ corre- 
spondent in San Francisco came 
this report last week: “Automobile 
dealers from the entire Pacific 
Coast area met with OPA officials 
in an all afternoon session Tues- 
day and discussed price ceilings 
for used cars. The OPA chiefs, con- 
sisting of H. W. Huegy, Thomas J. 
Kinsell and Joseph Delaney, out- 
lined the government’s plans, which 
were identical to those described 
in Automotive News May 10. 


The dealers, after a two-day con- 
ference of their own, countered 
with suggestions opposing a ceil- 
ing, but asked that, if a ruling does 
become effective, certain modifica- 
tions be considered. These modifi- 
cations included a more liberal 
warranty plan and formula for 
price control; the issuance of trans- 
fer certificates in case of all sales 
to prove that price ceilings have 
not been violated in individual-to- 
individual dealings and thus pre- 
vent a black market. All sales cer- 
tificates to be filed with OPA. 


Dealer spokesmen _ included 
Spencer Honig of Los Angeles; 
George Wallace of Portland; M. O. 
Anderson of Seatt'e; Glen Small- 
comb of Burlingame, President of 
the Northern California Dealer 
Assn., and Ernest Ingold and Les 
Vogel, of the San Francisco dealers 
group. The OPA delegation prom- 


Inquiry Asked 
On Shortage 
Of Trucks 


WASHINGTON.— Voicing alarm 
over the nation’s dwindling supply 
of new trucks, Rep. Calvin D. 
Johnson of Illinois, last week asked 
the House to authorize a full in- 
vestigation by the House Commit- 
tee on Agriculture. 

He recommended an inquiry into 
the effect on the food supply of 
the limited manufacture of trucks 
and trailers for farm-to-market 
transportation of essential supplies. 

Johnson’s proposal calls for an 
investigation of the War Produc- 
tion Board and other government 
agecnies to determine the _ re- 
sponsibility for what he termed 
the failure to supply necessary 
highway transportation equip- 
ment for the movement of agri- 
cultural products and livestock. 

A recent WPB report shows 
there are only 82,328 trucks re- 
maining in the government's re- 
serve pool, he said. Of these, 30,150 
are being held for the Army, Navy 
and Maritime Commission. 

The WPB report said that heavy 
trucks for civilian rationing will 
be exhausted by Aug. 1 of this 
year, at the rate they are now be- 
ing released, while the available 
supply of light and medium trucks 
is not expected to extend past next 
July. 

What do you want to buy, sell or 
trade? See Dealer Want Ads, 
back cover this issue. 


| 


inside | 


ised to consider the proposals on 
their return to Washington. Coast 
dealers, after the meeting, appeale1 
less an‘agonistic to a used car 
price ceiling idea.” 

From other dealers came these 
proposals: . 

1. Modify the proposed used-car 
guavantee, so that car buyers will 
be required to get their free serv- 
ice from the selling dealers only, 
and that the guarantee will be lim- 
ited to 10 percent of the purchase 
price of the car. 

2. Exclude used cars in dealer! 
hands, on date ceilings go into 
effect, thereby enabling dealers 
with high-priced inventories’ to 
turn over the cars without losing 
money. ' 

3. Eliminate the principle of 
gradually declining prices, in view 
of the absence of new-car produc- 
tion and the ascending new-car 
prices, both of which create an ab- 
normal situation. It is fallacy, 
dealers contend, to base used-car 
ceiling prices on normal trends 
under an abnormal condition. 

4. Eliminate 1942 models from the 
proposed used-car ceiling, inasmuch 
as they are now covered by OPA 
Price Schedule 85. 

5. To insure observance of ceil- 
ings by individuals, provide that 
car owner wishing to sell directly 
to buyer be required to obtain from 
his rationing board a certificate 
stipulating the ceiling price at 
which the car can be sold. This cer- 
tificate would be required to ac- 
company the application for regis- 
tration of the car in the state in 
which it is purchased, in order for 
the transfer of ownership to be 
recognized as legal. 

Dealers are hopeful that OPA 
profits from experience with the 
recently promulgated ceiling on 
used-truck prices, which thus far 
have proved: (1) Unfair to the in- 
dividual truck owner; (2) Impos- 
sible for a dealer to operate on the 
margin of profit allowed; (3) De- 
feating the purpose for which it 
was designed; that is, to utilize 
truck transportation to its fu'lest 
extent. 


Christenson Sales Mgr. 
At Cleveland Graphite 

CLEVELAND.—Promotion of L.! 
W. Christenson, W. G. Laffer, andj 
D. R. Schoales is announced by; 
Cleveland Graph- 
ite Bronze Co. 

Christenson’s 
advancement 
from _ assistant 
sales manager to 
sales manager is 
announced by 
Carl W. Johnson, 
vice-president in 
charge of sales. 
Christenson 
joined the com- 
pany in 1923 in 
the bushing de- 
partment and a year later became 
supervisor of bushing installations 
in the western territory. In 1928 
he entered the sales department 
and was appointed assistant sales 
manager in 1941. 

Promotion of Laffer, who  be- 
comes chief of the company’s 
newly established planning depart- 
ment, and of Schoales, who is ad- 
vanced from assistant treasurer to 
treasurer, is announced by James 
L. Myers, executive vice-president. 


Christenson 


AMONG THE 170 OFFICIALS who attended the Washington preview-showing 


new Timken color slidefilm 
Brady, Office of Defense 
Transportation; Col. Wm. 


of the 
Edward 
Defense 


**Teamwork” 
Transportation; 
Williamson, 


were (left to right above) 
F. J. O'Neil, Office of 
War department; Charles 


Morgan, American Trucking Assns.; George Ostermann, Timken-Detroit Axle 


McBride, 


Co.; Robert 
Co. 


Detroit Axle 


American Trucking Assns.; O. 


EK. Johnson, Timken- 


‘rubber made from grain. 


HERE IS the first synthetic rubber tractor tire manufactured from synthetic | 
It was produced by Firestone at A 


kron. Harvey 


S. Firestone jr., whose father is. said to have developed the first practical 


pneumatic tire for tractors and thus 


examining the ‘‘grain tire’’ after its 


put the farm on rubber, is shown 


removal from the mold. 


Milwaukee Used Car Market 
Crippled by Speculators 


MILWAUKEE.—Used cars are 
being drained from the local mar- 
ket by dealers from western and 
southern states at the rate of 650 
to 1,000 per month, resulting in a 
spiraling of used car prices in Mil- 
waukee county, according to local 
dealers. 

Said Monty Warshauer, used car 
manager at Monart Motors, Inc., 
“It seems everybody is buying cars 
for speculation. They pick up a 
car from some individual and make 
a quick resale, netting a small or 
large profit. We can’t fight that 
with the overhead we have to pay, 
and the problem is getting worse.” 

Warshauer predicted that used 
car prices would drop 25 percent 


National Income 
Totals Showing 
Steady Rise 


WASHINGTON. — Income pay- 
ments to individuals totaled $11,211 
millions in March, Secretary of 
Commerce Jesse Jones announced 
last week. March payments were 
28 percent above the $8,796 millions 
recorded for the same month a 
year earlier, clearly continuing the 
advance of the past few years. 

Comparison with the February 
payment total of $10,443 millions 
shows a substantial rise that was 
in part due to seasonal factors, 
particularly marked in the dividend 
and interest component. Gains in 
wages and salaries, originating 
largely in manufacturing concerns 
and the Federal government, and 
in the net income from farm 
operators accounted for most of 
the non-seasonal rise. 

In pattern, the continuing rise 
in income payments has been con- 
sistent since 1989 although the 
acceleration of the advance has 
tapered off in the last year. 


Woman Assn. Manager 


Praised by Dealers 

SAN FRANCISCO.— The San 
Francisco Motor Car Dealer Assn. 
has the distinction of having one 
eof tne §867 
women managers 
in the country. 
Mildred Haskins 
recently com- 
pleted her first 
year as manager 
of the local body 
and secretary of 
the Northern 
Calif. Motor Car 
Dealer _ Assn., 
having succeeded 
Tod Bates when 
he joined the 
armed forces. 

Her ability and accomplishments 
were paid high tribute by Les 
Vogel, president of the local dealer 
group, at its annual meeting. Glen 
C. Smallecomb, NCMCDA president, 
also highly commended her for her 
good work. Miss Haskins’ hus- 
band, Sergt. Harold Currie, is with 
the Army Signal Corps. 


Mildred Haskins 


|} almost immediately, if the state 
banking commission, which con- 
trols dealer licensing, were to in- 
vestigate and eliminate these pri- 
vate dealers. 

Don T. Allen, state OPA director, 
revealed that a thorough study is 
being made of the situation. He 
said that it became apparent about 
three months ago that used car 
prices were going out of sight here. 

Dealers in the area generally 
agree that the supply of used cars 
is lower. The recent lowering of 
requirements for new car purchases 
has brought in more used cars, but 
this has been balanced in part by 
the soldiers who are retaining their 
automobiles, either for use at 
camps or while at home on fur- 
loughs. 

Individual-to-individual car sales 
are injuring the war effort, R. C. 
Quinlevan, general manager of the 
Packard Motor Car Co. division 
office here, said in discussing the 
local market. 

“We in the business always re- 
condition a car before selling it 
again,” he explained. “In individual 
purchases that isn’t done. Some in- 
dividuals just seem to hate to keep 
cars in good condition. As a result 
they will not get the life out of 
the machine that they might. That 
certainly is not aiding the govern- 
ment’s effort to conserve wherever 
possible.” 


Stewart-Warner 


Net $831,398 


CHICAGO. — Stewart-Warner 
Corp. and subsidiary companies re- 
port a net profit of $831,398 for the 
first three months of 1943, equiva- 
lent to earnings of 65 cents per 
share, after provision for taxes. 
This compares with net profit of 
$690,777, equal to earnings of 54 
cents per share, for the eorrespond- 
ing 1942 quarter. 

James S. Knowlson, president and 
chairman, said, “It is important to 
remember that reported earnings, 
as well as future prospects, must 
be viewed in the light of the prob- 
able effect of a new tax law, re- 
negotiation of government con- 
tracts, etc.” 

GM Seeks Modification 
Of Bonus System 

NEW YORK.—General Motors 
stockholders, at a meeting to be 
held May 25, will study proposed 
modifications in the corporation’s 
bonus system to provide a more 
concrete and comprehensive 
foundation for its administration. 

The basic principle by which, 

after 7 percent is earned for stock- 
holders on net capital, nine-tenths 
jof the balance of the net earnings 
are available for stockholders and 
one-tenth for bonus, will not be 
changed. Under the _ proposed 
changes, the bonuses could be paid 
in either cash or stock, or both. 


Need a Service Man—Want a Job- 
try a want ad in Automotive News. 
They get quick results! 


ment of Commerce reported last 
week. 
In this three-month period, ag- 


gregate sales of these industries— 


machinery, automotive products, 
and transport equipment such as 
aircraft, railroad equipment, and 
shipbuilding—exceeded $11 billion. 
This compares with $6.5 billion 
during the first quarter of 1942 and 
with less than $10 billion for the 
entire year 1939, the report states. 

Analysis of shipment trends by 
industry groups shows that de- 
liveries of finished armaments are 
increasing, relative to those of ma- 
chinery, now that the process of 
tooling up war plants has reached 
a virtual ceiling. For example, com- 


‘bined sales of the transportation 


equipment and automotive indus- 
tries in the first quarter of this 
year exceeded those of the com- 
parable period in 1942 by more 
than 90 percent. These industries, 
of course, are primarily fabricators 
of finished armaments. 

In contract, first quarter 1943 
sales of producers of machinery 
other than electrical were up only 
35 percent. Armaments form a4 
much smaller proportion of the 
output of this latter group. 

* * * 


Michigan Area Shipments 
Topping 8.5 Billions 

DETROIT.—Rate at which war 
production in the Michigan area is 
being stepped up was reflected in 
figures on war goods shipments 
released last week by D. J. Hut- 
chins, director of the War Produc- 
tion Board’s Detroit region. 

War shipments by 1,037 of the 
leading metal-working plants with- 
in this region, which includes all 
of Michigan and Lucas County in 
Ohio, totaled $633,439,000, an in- ; 
crease of 5.5 percent over January. 


“WE ARE CURIOUS” 


is a questionnaire placed in 
Roosevelt rooms. Responses en- 
able us to improve our service. 


for FS PrismdDy cer- 
puterhduences —" 


is the answer we 


get most ofter 


ROOMS WITH BATH FROM $4.50 


25% Reduction on Room 
Rates to Members of the 
Armed Forces. 


HOTEL 
ROOSEVEL1 


MADISON AVE. AT 45th ST., 
NEW YORK 


BERNAM G. HINES, Managing Director 


Direct Entrance from Grand Central Terminal ; 
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Sadler Is Reelected Head 


Of Arkansas Dealers 


LITTLE ROCK, Ark.—(UTPS).— 
William H. Sadler, president of 
Sadler-Ross Motor Co. here has 
been reelected president of the 
Arkansas Automobile Dealers Assn. 
Other officers reelected are C. B. 
Randall of Fort Smith, executive 
vice-president; Hardin Bale of 
Little Rock, treasurer, and Link 


Hudson’s Scrap Drive 


Hits 13 Million Pounds 
DETROIT. — Salvage of 1,199,120 
pounds of scrap iron and steel by 
Hudson Motor Car Co. in March, 
brought to almost 13,000,000 pounds 
the company’s collection started 
last June. The March aggregate 
was represented by 996,570 pounds 
of production scrap from the com- 
pany’s war contracts and 202,550 
pounds of non-production scrap. 


This made an actual total since the| 7 


national scrap drive was launched, 
of 12,992,917 pounds. 


Lewis of Little Rock, secretary- 
manager. 

Sadler, reviewing the association’s 
activities in the past year, reported 
that the organization had recruited 
for the armed forces three com- 
plete ordnance companies, includ- 
ing 375 officers and enlisted men, 
from Arkansas dealers’ personnel. 


One new director, J. C. McCaa, 
Chevrolet dealer in West Memphis, 
was elected. 

Directors elected for term of one 
yest: Hardin Bale, Little Rock; Carl 

arham, Mena; R. A. Chitwood, Hot 
Springs; Tom Griffin, El Dorado; Ed- 

ar Pryor, Camden; . B. Randall, 
ort Smith; T. Steel, 
W. R. Weaver, Jonesboro. 

Directors elected for_term of two 
years: L. C. Cargile, Texarkana; W. 
A. Collie, Malvern; Leo Griffin, Little 
Rock; Mose M. Holiman, Hot Springs: 


Conway; 


went 


Russell Phillips, erie: Rabie 
Rhodes, Harrison; m. H. Sadler, 
Little Rock; A. H. Talkington, Rus- 
sellville. 


Directors elected for term of three 
ears: O. A. Cook, Little Rock; N. L. 
ailey, Rogers; Tully Hornor, Helena: 


» Os cCaa, West Memphis; G. . 
McDavid, El Dorado; R. J. Ross, Fort 
Smith; H Thomas, Little Rock;| trade? 


H. F.' Trotter, Pine Bluff. 


N. Y. Adopts Ceilings, 
Rules as State Law 


ALBANY.—A resolution pro- 
mulgating all present price 
“ceilings” and regulations of the 
Office of Price Administration 
as the law of New York State 
has been adopted by the State 
War Council in an_ unprece- 
dented action. Gov. Thomas E. 
Dewey declared that New York 
is willing to cooperate in the 
enforcement of federal wartime 
regulations, but it will not per- 
mit a situation to arise under 
which essential foods is diverted 
from this state because the OPA 
regulations are enforced here 
and not in other states, 

Adopted after insertion of a 
paragraph stating that its pas- 
sage did not constitute approval 
of all OPA policies or price ceil- 
ings, the New York resolution 


into effect immediately 


and made all violators of price 
ceilings or other OPA rules and 
regulations subject to a fine of 
$25 or five days in jail. 





What do you want to buy, sell or 


See Dealer Want Ads, inside 


back cover this issue. 


OPA Urged to Revise Rules... 


Used Truck Peg Forcing 
Dealers to Quit 


(Continued from Page 1) 





“that such profit markup be not less 
than 25 percent over the at present 
maximum ‘as is’ sales price. All 
other commodities now under OPA 
price regulations do carry some 
profit differential between the pro- 
ducer or manufacturer’s ceiling and 
the broker, distributors, reailers 
and consumer prices. We feel that 
in establishing maximum price ceil- 
ings used for commercial vehicles, 
it was by an oversight rather thn 
by malicious forethought that 
dealers’ profit possibilities are now 
completely denied to the approxi- 
mately 46,000 franchised automo- 
bile and truck dealers, who up to 
now have been considered essen- 
tial in national transportation and 
who have also been substantial 
taxpayers. 

“The recommended 25 percent 
markup cannot be held excessive, 
and it would only bring the sales 





10th Annual Edition of the 





AUTOMOTIVE NEWS 


ALMANAC 
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INCE 1933 this Industry has come to look upon the annual editions of the 
Automotive News ALMANAC as the standard Reference Book for statistical 
compilations, comparative charts, “who’s who” and “where-to-buy-it” infor- 


mation. 


value and no available figures or information will be omitted. 


This year our editors are determined to make it of even greater 


This year too, for the first time, and for the benefit of future historians, we will 
include as an especially timely and valuable feature, the 


RECORD OF AN INDUSTRY'S 
CONTRIBUTION TO VICTORY 


Wherein we will inscribe for all time in words and pictures, the record of each 
individual manufacturer who patriotically converted from the building of cars, trucks 
and their component parts and accessories to an all-out production of the 
implements of warfare. 


TO BE MAILED LATE IN JUNE 
FORMS CLOSE JUNE 15th 


¢t 
e 
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—— 
EXTRA COPIES 


of the Almanac, deluxe editions, spiral 
bound, when ordered in advance of publica- 
tion, $1.50 each, or four for $5, post-paid. 
Order now to avoid disappointment! 





Automotive News 
5229 CASS AVENUE 
DETROIT 


ADVERTISING 


Make sure your company and its products 
are advertised in the 1948 Almanac which 
will be generally used for post-war planning. 


For rates, 
News office. 


etc., contact any Automotive 
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price of used commercial vehicles 
nearer in keeping with 1943 re- 
placement cost of new 1942 com 
mercial vehicles of comparable 
types and equipment. 
“If the above recommendation 
for any reasons cannot be acted -. 
upon, we recommend that retail 
sales prices of used commercial 
vehicles be frozen as of more re- 
cent sales prices and dates as 
has been done with other..com- 
modities such as poultry, meats, 
restaurant meals (as of Apr. 4 to 
October, 1948) grains, feeds, and 
durable goods. If franchised 
dealers are certain of a reason- 
able profit on the sale of used 
commercial vehicles, black mar- 
ket activities will automatically 
be held to a minimum, guaran- 
tees on reconditioned units would 
be lived up to and the financing 
of term sales would be taken 
care of, all of which would 
greatly add to the orderly flow 
of used commercial vehicles to 
the ultimate user of such equip- 
ment.” 


McRae also contended that th 
classification of all trucks of cer- ‘ 
tain makes and wheelbases under 
one maximum price is unfair be 
cause of the variance in their con- 
dition. 

“We believe,” he declared, “the 
the best way to overcome this un- 
fairness in the pricing of useg 
commercial vehicles is by freezing 
retail sales prices of these units as 
of Jan. 1, 1943, or some such date 


J.F. Delaney, OPA commodity 
specialist, denied that the reguls 
tion had thus far been a complet 
failure, as contended by the dealers. 
He claimed its purposes in so 
instances were being achieved a 
urged patience by the dealers. 

With no prior guide to go b 
Delaney said, it was recognized 
from the outset that amendments 
would be necessary. He asserte 
however, that the criticisms thus 
far received by OPA had not bee; 
constructive and showed a lack 
study of the regulation. 


The remark that no constructiy 
criticism had been offered drew @ 
objection from Albert J. Oliva, as- 
sistant manager of Russell Bu 
nett, Inc., Somerville, Mass., whe 
called attention to a letter he 
cently sent OPA, offering the fo 
lowing proposals: 


“That we be allowed to sell ow 
used trucks on a nteed 
basis, after reconditioning, at the « 
high percentage ceiling. This ceil 
ing would still be very much 
under the cost of the unit when ’ 
new and we would not be ‘rob 
bing’ the public. This ceiling 
would also take into considera- 
tion the depreciation of the uni 
from the time it was new and 
would be a compromise betweer 
the price of the truck, if the 
were no restrictions on the sale 
of new units and the presen; 
conditions. Bear in mind that thé 
price would still be a percentage 
based on the price when new. 


“The second proposal, if ‘the 
above is not used, is that the incre 
ment to be added be 25 percent 
stead of 5 percent. This wotld 
give us the same margin to opefé 
on as we received on new cars b 
fore the war and which we so des- 
perately need in order to b 
trade, and pay selling commissio™ 
if we are to remain an industry 
supplying reliable used transport 
tion to our section of the state. 


“The third proposal is that the 
low ‘as is’ percentages be elim 
ated entirely.” 


Oliva indicated OPA’s reply 
his widely-shared views had bee 
unsatisfactory. It showed more 
concern about “gyps,” he said, th 
in protecting the legitimate dealer. 


Price an Officer 


CLEVELAND. — Millard E. P 
controller of Thompson Products, Ine, 
has been elected an officer of the com- 
pany. He will continue with his preg 
ent title of controller of the compd 
and its subsidiaries in five cities. 


Read Want Ad Section! Keeps y 
posted in what’s going on in S E 
and selling field in the industry. 
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GOLD TOOTH BAM and the others-— 


Our news these days is full of strikes, shortages, fights, 


ly was Mr. Ickes’ baby, the largest and longest pipeline 
ever put down... 1,400 miles of twenty-four inch pipe that 
will carry 12,500,000 gallons a day from Texas to the oil 
hungry East. WPB allotted the steel. RFC put up the money. 
A group of big oil companies planned, engineered and 
managed the project. And nineteen contractors with Gold 
Tooth Bam, Airport Slim, Skytook Red and the other 
pipeliners did the work, laid almost three miles of pipe per 
day over deserts and mountains, in swamps and under forests, 
in rain, snow and floodwaters. . . Read “Pipeline to Victory” 


—a Paul Bunyan yarn—in The American Magazine for June! 


In the Service of the Nation. .. started as an editorial resolve to record 


what Americans in wartime need to know, must know ... And as an 


delays in carrying on the war. We hear little of the other 
side—of industry and labor working together as no team 
ever worked before, doing surpassingly well the biggest job 
since Creation... Free enterprise, initiative, personal 
responsibility and individual performance, heroic disregard 
of obstacles, time, and the easy way, are still part of our 
national tradition . . . a story that The American Magazine 
is proud to report month after month, issue after issue. And 
a story that belies all you have heard or read about Americans 


gone soft, self-seeking, profiteering! 


June issue 
out now 


editorial accomplishment, it has upped circulation for over two solid years, 


increased readership every issue, added influence and respect for a great 


magazine . .. augmented the audience of “people who give a damn,” 


people who make opinion and policy in this country as well as markets 


.-. made a mightier medium among people who count for most in 


this country! Advertisers fortunate enough to be in its pages this year 


are getting attention, interest, acceptance, value that no other 


major magazine can offer . . . from an essential audience no other 


magazine has! .. . The evidence is in every issue! 


THE CROWELL-COLLIER PUBLISHING COMPANY 


General Motors Building, Detroit, Mich. 
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Jones Cites Possibilities... 


Foreign Traders Urged 
To Plan for Postwar 


Car-Pool Plan 


Of Salesmen a 
‘Flop’ in Va. 


RICHMOND, Va.—A car-pooling 
plan for traveling salesmen, herald- 
ed in Kansas City as something 
new and ingenious, was described 
here as “a program we've had for 
almost a year.” Associated Press 
reported that a group of Missouri 
drummers had organized the 
“Travelers’ Emergency Transpor- 
tation Assn” to help some 5,000 
traveling salesmen cover their 
territories through car-pooling. 

Clarence Gose, secretary - trea- 
surer of the Virginia division of 
the Travelers’ division of the 
Travelers’ Protective Assn., said 
that “the Missouri plan is very 
similar to a less elaborate one we 
started here a long time ago—back 
when they first started talking 
about a gasoline shortage.” 

“For some reason it never 
worked out very well,” Gose ad- 
mitted. “Several hotels cooper- 
ated by posting blackboards in 
their lobbies, and a number of 
rides have been arranged right 
along. Salesmen with cars were 
asked to post their destination, 


AMERICA’S SYNTHETIC rubber 
Rubber Administrator William M. 


plant in Houston, Tex. 
the tour by W. D. LaDue, 
year district manager in 


ouston, 
time of leaving and possible 
number of passengers on black- 
boards the night before depart- 
ing, but it hasn’t been a spec- 
tacular success.” 

Gose said the TPA would be 
glad to lend its office and branch 
office facilities for organization of 
a thorough-going plan similar to 
that in Missouri, but he was 
doubtful of any very satisfactory 
results. 

“One reason it works out there 
is that towns are few and far 
between—a condition we don’t 
have in Virginia,” Gose said. “We're 


— is now about 70 percent complete, 
Me ers (left), disclosed recently during & 
visit to the Goodyear Tire & Rubber Co.- 
shown in the bac 
roject manager’ C. A. Plumlee (pointing), Good- 
an 


erated new RRC synthetic rubber 
Esround. He was accompanied on 


N. A. Nigosion, resident engineer. 


all hopeful that the gasoline situa- 
tion will ease up a little, but until 


it does we’ll keep on car pooling 
the best we can.” 


Coolant Pumps 


Two compact, portable coolant pumps 
are being announced by Atlas Press 
Co., Kalamazoo, Mich. Easily adaptable 
to almost any machine tool, these new- 
est Atlas units are designed to meet 
peak production demands, reduce tool 
wear and improve work finishes. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


WASHINGTON. — Future possi- 
bilities of international commerce 
are boundless, but to take full ad- 
vantage of them will require vision 
and flexibility, Secretary of Com- 
merce Jesse Jones said last week 
in a special Foreign Trade Week 
message. 

Secretary Jones declared that 
Foreign Trade Week—May 16 to 22 
—‘“in this second year of our war 
economy, holds special significance 
for every exporter and importer in 
the United States.” 

He added that with 18 months 
of operation under war conditions 
behind them, “foreign traders 
are in a far stronger position to- 
day than many had anticipated,” 
since they now have the experi- 
ence to judge the immediate 
future with a fair degree of cer- 
tainty and can plan for the peace 
on an intelligent basis. 

“Our first consideration must be 
to continue the war,” Secretary 


AMERICA’S 4th LARGEST ALL-FAMILY MAGAZINE 


reaches more rural customers than any 
other magazine published 


DISPLAY THESE 
PRODUCTS 


Advertised in 


Current Issues 


of 


FARM 


JOURNAL 


BATTERIES 


Exide Batteries 
Willard Batteries 
Winchester Batteries 


EQUIPMENT 


Caterpillar Diesel Tractors 


Chevrolet 
Continental Motors 


Ford Tractor Ferguson 
System 


General Electric 
General Motors Products 
General Motors Trucks 
International Trucks 
John Deere Equipment 
Philco Products 
Studebaker 
Westinghouse Products 


OIL, GAS, ETC. 


Mobilgas-Mobiloil 
Pennzoil Farm Oils 
Texaco Products 


SPARK PLUGS 


AC Spark Plugs 
Auto-Lite Spark Plugs 
Champion Spark Plugs 


TIRES 


Firestone Ground Grip Tires 


Goodyear Tractor Tires 
U. S. Tires 


to farm shelves. 
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GRAHAM PATTERSON, PUBLISHER 


other magazine in America. 


FARM JOURNAL 


OVER 2,650,000... Overwhelmingly 
America’s Largest Rural Magazine 


WASHINGTON SQUARE, PHILADELPHIA 


The manufacturers whose products are listed here are adver- 


tising in FARM JourNaAL to help move goods from your shelves 


A display of these products in your store will pay you well — 
for farmers remember what they read in Farm JournaL. And 


more farmers read more things in Farm JourNnaL than in any 


Jones said. “All our energies must 
be concentrated on winning. All 
regular business must be subordi- 
nated to the needs of our armed 
forces and those of other United 
Nations. 


“At the same time the mainte- 
nance of our foreign trade mechan- 
ism and technique is of paramount 
importance. Only with this struc- 
ture intact can we be prepared and 
ready to handle the mighty flow of 
goods and materials that will be 
needed by war-weary and wanting 
nations after the victory.” 


Jones pointed out that the record 
of the past 18 months proves that 
a large amount of shipping space 
has been taken up by goods moved 
through private channels. Cash ex- 
ports handled by foreign traders 
last year amounted to $3,151,000,- 
000, according to figures compiled 
by the Bureau of the Census. 

“As to the future,” he said, “we 
know full well that shipping space 
will continue to be at a premium. 
We know that as our shipbuilding 
program expands so will our move- 
ment of men and material to our 
fighting fronts. Therefore, we can 
be sure that any methods leading 
to space conservation of private 
goods will not only aid the war 
effort, but will also help insure a 
continuance of private foreign 
trade. 

“Partial or complete assemblage 
in the foreign country would also 
strengthen the economic status and 
maintain the goodwill of foreign 
customers. It is a course of action 
that points in the right direction 
for successful international com- 
merce. It is preparing for the fu- 
ture that our returning armed 
forces will expect, will deserve. For 
these fighting men will have been 
in all parts of the world. They will 
have met many nationalities, 
learned of strange local customs, 
products and methods of merchan- 
dise. They will return with 
knowledge of needs and of sources 
of supplies. 

“It seems safe to predict that 
they will favor the widest possi- 
ble exchange of goods. But the 
effectiveness of their enthusiasm 
for foreign trade will depend to a 
large degree on the effectiveness 
with which we prepare now for 
the postwar period.” 

_The secretary declared that for 
eign traders are the logical ones 
to work out the plans and pro- 
mote them. While one, two or 
half dozen local members of this 
group cannot accomplish the task, 
all working in complete harmon 
can create an overwhelming desire 
on the part of our people for in- 
ternational commerce built o 
sound principles, he said. 


Mack’s Offices 
Moved to N.Y.C. 


NEW YORK.—Press of war wor 
has forced removal of the execu 
tive offices of Mack Trucks, Inc., 
from quarters in the company’ 
Long Island City plant into new 
Offices in the Empire State building. 
The move will take place June 

_The new home offices in the Em- 
pire State building will be on the 
20th floor and will comprise 22,90 
Square feet of floor space. This 
marks the return of Mack to New 
York City after a seven-year abf 
sence. 


Taylor Reelected Head 
Of Montreal Dealers 


MONTREAL.—C. Douglas Tay- 
lor has been reelected president 
of Montreal Automobile Trad 
Assn., Ltd. Taylor is president o 
Chevrolet Motor Sales Co., Ltd. 
Montreal, and of the Federatioi 
of Automobile Dealers’ Assn. of 
Canada. 


Other officers elected were: Vice 
president, P. O. Messier; secretary, 
F, T. Shaw; treasurer, R. Geng 
reux; directors, G. O. Clermont, AS 
E. Everson, R, H. Pattison, Florian 
Leduc, Fernand Jarry and R. B 
Perrault. 


All Wars End! There'll be Cars an 
Trucks and Tires to sell again. 
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IRPLANE engines are as sensitive as they 
are powerful — sensitive to the corrosive 
action of moisture in the air. Even a hint of rust 
on the finely machined parts plays havoc with 
their split-hair precision. To safeguard against 
this, engines in transit to airplane factories and 
overseas have long been thickly coated, inside 
and out, with heavy grease — a protection that 
takes from 50 to 75 man-hours to apply and 
remove! 


But when America began producing scores of 
thousands of planes, engine manufacturers 
sought some way to break this labor bottle- 
neck, to avoid disassembling engines for greas- 
ing and de-greasing. They found it in PLIOFILM, 


PLIOFILM—T. M. The Goodyear Tire & Rabber Company 
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that unique water-moistur.-vapor-proof mate- 
rial made by Goodyear, so widely used in pre- 
war days for moisture-tight packaging of cheese, 
meat loaf, pickles and numerous other dainties. 


So today engines are being “packaged,” just 
as they come from the test block, in PLIOFILM 
envelopes, hermetically sealed against air, mois- 
ture and humidity. Shipped to the ends of the 
earth, stored in any climate, they emerge from 
PLIOFILM as clean and bright as a surgeon’s 
knife, ready for instant mounting — needing 
only gas and oil to roar into battle. 


No other pliable, transparent packaging ma- 
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*Clean On Delivery 


terial in the world has ever met so severe a 
moisture test. That is why PLIOFILM was revo- 
lutionizing the packaging of foods, and all 
moisture-sensitive products, before Goodyear’s 
entire production was drafted for military serv- 
ice. But after victory, look for it again on fine 
foods, pharmaceuticals, tobaccos, chemicals; in 
rain-wear and household accessories too. Good 
things stay good — in PLIOFILM. 





THE GREATEST NAME 


IN RUBBER 
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War Strikes Curb Voted... 
Foremen’s Unions Hit 


By NLRB Action 


(Continued from Page 1) 


sons fomenting strikes or slow- 
downs in plants taken over by 
the government, as well as for 
Persons or unions violating the 
legislation. The former would 
face a maximum penalty of one 
year in prison and a fine of 
$5,000, while the latter would lose 
their standing under labor pro- 
tective laws including the Norris- 
LaGuardia anti-injunction act. 

In rejecting the CIO’s petition 


Pontiac Extends 


Life of Tools 


PONTIAC.—Nearly 10 years of 
study on the effect of chrome 
plating on cutting tools has result- 
ed at Pontiac Motor division in the 
extension of the life of cutting 
tools in war production as much 
as 300 percent, according to Harry 
J. Klingler, general manager. 

Pontiac’s experimentation in pro- 
longing tool life was accelerated by 
the scarcity and short life of high 
speed tools used on the high alloy 
steels specified for guns, torpedoes 
and tank and Diesel motor parts 
the division manufactures, Klingler 
said. The experiments conducted 
by Z. T. Crittenden, chief metal- 
lurgist, have proven so successful 
that a majority of the cutting tools 
now used by Pontiac in its war- 
work are chrome-plated as soon 
as they arrive from the manufac- 
turer. 

“The savings in tool life, steel 
salvage and time is obvious,” 
Klingler commented. “Since the 
first of this year we have also 
chrome plated many production 
parts which otherwise would have 
been scrapped because of design 
change or flaws. I see no reason 
tended in peacetime production.” 
why these savings cannot be ex- 


Bostian Named to Head 
Kansas City Dealers 

KANSAS CITY.—Kenneth V. 
Bostian, a dealer here since 1919 
and owner of the Bostian Chevro- 
let Co., has been elected president 
of the Kansas City Motor Car 
Dealers Assn., succeeding N. S. 
O'Neill, of Greenlease O’Neill Motor 
Co. Bostian served as vice-presi- 
dent to O’Neill last year. 

D. E. Fitzgerald was named 
vice-president of the assn. Mem- 
bers of the Board of Directors fol- 
low: Ray Brelsford, Howard Hay- 
den, Ralph Knight, M. P, Lawler, 
Earl Davidson, Wm. J. Sullivan 
and N. S. O'Neill were elected to 
serve another one-year term. James 
A, Gorman was reappointed as sec- 
retary-manager of the assn. 


Now Ralph Nichols Co. 


NASHVILLE. — Cadillac-Oldsmobile 
Co. of Nashville has announced a 
change in name to Ralph Nichols Co., 
but continues under the same manage- 
ment and policies. The personnel also 
remains as before. 


Want to buy or sell new or used 
cars? Dealer Want Ads (see inside 
back cover) will solve your problem. 


either to merge the supervisory 
employes with the existing con- 
tractual unit of production em- 
ployes, or establish separate units, 
the NLRB majority said: 

“We are now persuaded that the 
benefits which supervisory em- 
ployes might achieve through be- 
ing certified as collective bargain- 
ing units would be outweighed not 
only by the dangers inherent in 
the commingling of management 
and employe functions, but also in 
its possible restrictive effect upon 
the organizational freedom of rank 
and file employes... . 

“We are of the opinion that in 
the present stage of industrial ad- 
ministration and employe self-or- 
ganization, the establishment of 
bargaining units composed of 
supervisors exercising substantial 
managerial authority will impede 
the processes of collective bargain- 
ing, disrupt established managerial 
and production techniques, and 
militate against effectuation of the 
policies of the act.” 

Later in the week the House 
Rules committee cleared the way 
for prompt house action, probably 
next week, on the Connally-Smith 
bill. The committee ordered three 
hours of general debate and left 
the bill open to amendments from 
the House floor. 


Padgett Named 
MEWA Head 


CHICAGO.—Following its recent 
regional conference here, the Mo- 
tor and Equipment Wholesalers 
Assn. last week announced the 
election of Walter M. Padgett, 
Southwick Automotive Supply Co., 
Topeka, Kan., as president for the 
coming 12 months. 

Others voted into office include: 
William P. Butt, Chesapeake Auto 
Supply Co., Norfolk, Va., vice- 
president; James H. Hay, Motor 
Mercantile Co., Salt Lake City, 
secretary, and Joe L. Ward, Joe L. 
Ward Co., Waco, Tex., treasurer. 


American Brake Shoe 
Is Firm’s New Name 


NEW YORK.—American Brake 
Shoe & Foundry Co, has shortened 
its name by dropping “and Foun- 
dry” by vote of its stockholders 
at their forty-second annual meet- 
ing. 

In explaining this change, Wil- 
liam B. Given jr., president of the 
company, said, “For years our cus- 
tomers and stockholders have been 
calling us ‘Brake Shoe,’ referring 
to us that way as an organization 
and not as a manufacturer of 
brake shoes, We are merely legal- 
izing a name by which we have 
long been known.” 


Absenteeism Remedies 


DETROIT.—A guide book defining 
absenteeism, describing causes and 
suggesting remedies, has been issued 
to labor-management committees in 
more than 2,000 war plants by War 
Production Drive headquarters of 
WPB. The publication will be avail- 
able to other war plants on request. 


WANTED... Every issue of Poputar SCIENCE 


HUTS 
INFO! 


MONTHLY carries a regular, multi-page 
Automotive Section. Today it is the only 
regular Automotive Section in any con- 
sumer magazine. It's in the book for only 
one reason... 


readers want it there! 


Monthly editorial surveys show our 
700,000 mechanically-minded male read- 
ers give it closer attention than any other 
feature. What a backdrop for you! 


PACLMARER FOR POST-WAR 


THE NEWS PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 








REUNION IN BOSTON between Pontiac’s Acting General Salesmanager Verne 
L. Murray (right), Lieut.-Commander George Powers, former assistant zone 


manager at P 
Powers, now in char 


Verne jr., into the Navy Reserve. 


Obituaries— 


elphia, and Charles N. Kane, Boston zone manager. Comm. 
e of recruiting in Boston, recently swore Murray’s son, 


Joe McDuffee, Auto Pioneer, } 


Dies at Age of 64 


TOLEDO.—Funeral services will 
be held here today (Mar. 17) for 
Joseph H. McDuffee, vice-president 
of Electric Auto- 
Lite Co. and one 
of the active old 
timers of the 
automotive in- 
dustry. Mr. Mc- 
Duffee, 64, died 
suddenly at his 
home here May 12. 

In addition to 
being vice - presi- 
dent of the Elec- 
tric Auto-Lite 
since 1937, Mc- 
Duffee was also 
president of Prest-O-Lite Battery 
Corp., American Leather Products 
Corp., and Prest-O-Lite Storage 
Battery, Ltd., all subsidiaries of 
Electric Auto-Lite. 

Joe McDuffee, known from one 
end of the automotive industry to 
the other, was one of those old- 
timers who rode into the industry 
on a bicycle and was prominent in 
the activities at the first National 
Automobile Show held at the old 
Madison Square Garden. 

At that time Mr. McDuffee was 
connected with the old Mobile Co., 
Tarrytown, N. Y., which had just 
been organized by men who had 
pulled out of the Locomobile Co. 
The company was late in making 
reservation for space in this first 
show, sO Mr. McDuffee originated 
the idea of building a ramp on the 
roof of the building and demon- 
strating the car in actual hill- 
climbing during the show. Since 
the Mobile was the first car to 
have dual-acting brakes, all others 
having brakes that stopped the car 
only when it was going forward, 
Mr. McDuffee stole the show with 
his daily demonstrations of how 
this “marvel of the industry” could 
be stopped and held on the 42 
degree ramp that had been built 
from the roof to the statue of 
Diana, 53 feet above. 

Mr. McDuffee was first employed 
at Newton, Mass., in 1898 by the 
Stanley Brothers in experimental 
development work. In 1900, he won 





J. H. McDuffee 


the first three automobile races 


OPA Boards Get 


Wider Powers 


WASHINGTON.—OPA last week 
increased the power of local ration- 
ing boards to revoke or suspend 
gasoline ration coupons to enable 
enforcement of the drive against 
non-essential driving by holders of 
B and C cards. 

Local boards may now revoke 
or suspend ration coupons without 
consulting the district OPA office 
or without a hearing in two types 
of cases. The new rule will apply 
when ODT certifies that a motorist 
has violated ODT regulations, and 
when the board concludes on the 
basis of facts in a driver’s applica- 
tion that he is not entitled to the 
extra allowance. 


held in this country on a circular 
track at the opening meeting of 
the Flower City Gentlemen’s Driv- 
ing Assn. in Rochester, N. Y. On 
Sept. 6, 1900, at Newport, R. I., he 
won the first Vanderbilt Junior 
Cup Race over a half-mile track 
at a distance of five miles. 

Other pioneering performances to 
Mr. McDuffee’s credit include his 
being the first man to offer air- 
planes for sale, plus the honor of 
having sold the first shipment of 
Ford cars ever built, disposing of 
the initial lot in Chicago. What’s 
more, he had the first retail auto- 
mobile store in the country and 
the first automobile license issued 
in the city of New York. 

Mr. McDuffee was a confidant of 
Carl Fisher, father of the Indian- 
apolis Speedway, and was associ- 
ated with Fisher in many of his 
business enterprises. 

He was president of the old Elgin 
Motor Car Co., which started in 
Chicago in the days when motor 
car companies were starting in 
every empty building. 

His relationship with Electric 
Auto-Lite began when Auto-Lite 
purchased the battery business of 
Prest-O-Lite, Indianapolis, where 
he was general sales manager. At 
that time he was made vice-presi- 
dent and general manager, later 
being promoted to the presidency 
in which capacity he served until 
1937 when he was appointed vice- 
president of Electric Auto-Lite. 

Prior to this association he was a 
vice-president of Willys-Overland 
Co. and later president of Willys- 
Overland Chicago Co. and Willys- 


Overland, California. 
ss ¢ 


‘Cap’ Sparks Dies at 70; 


Headed Sparton 

JACKSON, Mich.—Rites were 
held here Saturday for Capt. Wil- 
liam Sparks, 70, retired head of 
Sparks-Withington Co. He died 
May 13 following a long illness. 


He became identified with Phillip 
and Winthrop Withington in a 
plant to manufacture buggy ac- 
cessories after he had worked in 
various local stores and after a 
grocery in which he held a half 
interest ended in financial loss. 


As the Sparks-Withington Co., 
with Capt. Sparks as head, the 
firm thrived, becoming one of the 
largest manufacturers of auto fans 
and horns. Capt. Sparks retired as 
head of the firm several months 
ago because of ill health, and his 
sons, Harry G. and Clifford M., 
took over. 

* ~ * 


Chas. T. Gaines 


OWENTON, Ky.—Charles T. Gaines, 
65, former Owenton councilman, real 
estate dealer and senior member of 
the Davis-Gaines Motor Co., died at 
his home here last week. 

* ¢ @ 


Herman Bosch 
HALES CORNERS, Wis.—Herman 
Bosch, 72, president of Bosch Auto 
Sales Co. since 1924, died May 4 at 
his home here. 














































Phila. Dealers 
Establish School 
For Workers 


PHILADELPHIA. — Philadelphia 
Automobile Trade Assn. will estah 
lish a training school under the 
sponsorship of the War Manpower 
Commission, it has been announceé 
A Training Committee is already 
at work, coordinating the progran 
designed to relieve the pressure 0: 
dealers caused by dwindling num- 
bers of employes. 

Local dealers were urged last 
week to file with the committee a 
copy of the Replacement Summar, 
sent to State Selective Service 
headquarters, listing also the num- 
ber of additional employes they fe 
they will need during the balance 
of the year. It was suggested fur, 
ther that dealers notify John Dal 
care of PATA, of how many men 
or women they will need in eac 
job classification, and when. 

The program, long in the making, 
was crystallized following a rece 
PATA luncheon meeting, whic 
was addressed by several members 
of the local Division of Training ¢ 
the local War Manpower Commis- 
sion. They complimented th 
dealers on their demonstrate 
ability “to take it’ and suggested 
that they check up on their actug, 
needs, not as individuals but as 
group so that WMC “can piece to- 
gether a pooled program.” 

Training, the dealers were told, 
involves job-breakdown so _ tha 
tasks to be performed by employ’ 
are mare as simple as possible. 
Since WMC cannot possibly furnisy 
enough personnel to teach, the fir® 
step is to train foremen or other 
key employes as instructors to e 
able them to teach workers in i 
dividual shops, it was said. An 
added advantage in this, it w 
pointed out, is that before workK- 
ing for individual dealers, employes 
will be trained to do the job 
way that particular employer wants 
it done. 













Four-Way Detergent 


How the four commonly-perform® 
obs of degreasing dutomotive parts 
efore repair, steam-detergent clean- 
ing, coolin 


system maintenance 4g 
floor washing may be satisfacto 
handled with one single detergent 
material is described in a new, 12-ps 
booklet recentl issued b: Oaki 
Products, Inc., New York. nown as 
Oakite Penetrant, the material is non- 
flammable and therefore creates no ff 
hazards. 
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Great Department Stores Coast- 
to-Coast to Devote Thousands of 
Feet of Floor and Window Space 
to Exhibits that will Thrill Millions. 


See breath-taking, full-size 
original canvases of Norman 
Rockwell’s internationally 
famous Four Freedoms paint- 
ings that President Roose- 
velt has called “Superb”. 





Get beautiful Four Freedoms 
Commemorative Covers for 
War Bonds and Saving 
Stamps—issued by The 
Treasury Department ex- 
clusively for this Show. 





Witness for the first time 
exciting exhibition of thou- 
sands of original canvases 
of Saturday Evening Post 
illustrations and cartoons, 
and see original manuscripts 
autographed by their au- 
thors. 





Thousands will own original 
Post illustrations and car- 
toons, made available to 


U. S. Treasury Department — Saturday Evening Post 


we 
ce ee 
S 
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FAMOUS ORIGINAL PAINTINGS 
OF NORMAN ROCKWELL’S FOUR FREEDOMS 


TO TOUR THE NATION. 


participating stores for distribution to purchasers 
of War Bonds and Savings Stamps. Don’t miss 
this opportunity which you may never have again. 


EXCLUSIVE ATTRACTION! 


The only complete, authen- 
tic collection in existence— 
miniatures of uniforms worn 
by U. S. fighters of World 
Wars I and II. 





Beautiful, special reproduc- 
tions of Rockwell’s Four 
Freedoms paintings to pur- 
chasers of War Bonds. 























The Hecht Company to open Show 
in Washington, D.C., April 26 


Great Capital Department Store to inaugurate this 
unprecedented, thrilling exhibition. Thousands of 
feet of floor and window space devoted to exciting 
displays. 

To be presented next by these great Stores: 
Strawbridge & Clothier in Philadelphia. 
Sage-Allen in Hartford. Filene’s in Boston 
Watch for announcements for youg city. 


PRESIDENT ROOSEVELT SAYS of Rockwell’s Four 
Freedoms: “He has done a superb job in bring- 
ing home the plain, everyday truths behind the 
Four Freedoms.” 


SECRETARY OF THE TREASURY MORGENTHAU SAYS: 
“The soldiers, sailors and marines who fight 
to establish the Four Freedoms must draw from 
us the material and moral support to match their 
magnificent courage and ability.” 
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On Legislative Front: 


AUTOMOTIVE NEWS, MAY 17, 1943 


N.C. Raises Load Limit 
To 42,000 Pounds 


RALEIGH, N. C.—A _ proclama- 
tion increasing North Carolina’s 
maximum gross load limit for 
trucks with three or more axles 
from 40,000 to 42,000 pounds, for 
highways on which no other re- 
strictions now exist, was filed May 
6 by Gov. Broughton. 

The governor also reduced the 
state’s speed limit from 60 to 35 
miles per hour and authorized 
lower speed limits for military 
areas, vicinities near plants en- 
gaged in war work, vicinities with 
abnormal congestion and the “dim- 
out” zone along the coast. 

Action of the governor was made 
under power vested in him by the 
Emergency War Power Act passed 
by the 1943 state legislature. 

* *¢ * 


Wis., Ill. Sign Pact 


On Reciprocity 


MADISON, Wis.—Acting under 
provisions of the mnewly-enacted 
reciprocity motor vehicle act, Gov. 
Walter S. Goodland last week 
signed an agreement providing for 
reciprocal motor vehicle tax and 
fee exemptions between Wisconsin 
and Illinois, The pact is retroac- 
tive to Apr. 1, 1943, and shall re- 
main in force until cancelled upon 
30 days’ written notice. 

that 


The agreement provides 


New Plan to Save 
Tires Offered 
By Goodrich 


AKRON.—An additional conserv- 
ation program is announced by B. 
F. Goodrich Co., embodying most 
of the features of its Supervised 
Tire Consultant Service, but known 
as “the Cooperative Tire Conserva- 
tion plan.” 

The plan provides for personal- 
ized inspections of every unit in a 
fleet, an analysis of such informa- 
tion and the submission of formal 
recommendations which establish 
controls necessary to efficient truck 
operations. 


This new program fills a recog- 
nized need for servicing localized 
haulers such as department store 
fleets, ice and coal, laundries and 
dry cleaners, bottling companies, 
local movers, etc. Designed mainly 
for fleets of five to fifty units, the 
service is available for larger fleets 
provided they are local haulers and 
do not maintain “over-the-road” 
schedules. 

Field consultants, factory-trained 
manpower with both rubber and 
equipment experience, make the in- 
spections and advise operators’ per- 
sonnel on preventive maintenance 
educational measures. 


Quebec OK’s *42 Licenses 


Through May 31 


MONTREAL.—Due to an unfor- 
seen number of registrations, some 
automobiles will be allowed to drive 
under 1942 license plates until the 
end of May, it was announced by 
J. P. deBlois, director of the Pro- 
vincial Motor Vehicle bureau. 


firms having their principal place 
of business in either Wisconsin or 
Illinois on or before Apr. 1, 1943, 
are to be regarded as being domi- 
ciled in that state. The pact also 
provides that carriers must still 
obtain authority to operate from 
the state public service commission. 
Negotiations are expected to be 
started soon for similar pacts with 
Michigan and Indiana. 
- 8 


Mass. Seen Extending 


Temporary Gas Levy 


BOSTON.—Extension for another 
three years of the state’s “tem- 
porary” 1-cent-per-gallon gasoline 
tax has been recommended by the 
State Senate’s ways and means 
committee. Besides this levy, the 
state has a regular 2-cents-per- 


gallon tax. 
Lake Erie 


Delay 


Truck Ferries 


DETROIT.—A proposed Lake 
Erie ferry service for truck-trailers, 
which was to have gone into effect 
last week, has been delayed by ob- 
jections raised by the AFL Team- 
ster’s union local here. 


The service, designed to save 
manpower, equipment and more 
than 325,000 commercial tire miles 
a day, was sponsored by Office of 
Defense Transportation and has 
been authorized by ICC’s water 
carrier bureau. 


Two ferries were to be engaged, 
making roundtrips once a day be- 
tween Detroit and Cleveland. Each 
can carry capacity loads of from 
60 to 65 semi-trailers. thus allow- 
ing the shipping of at least 240 
heavy semi-trailers on a _ daily 
schedule. 

It is expected that operations 
will begin shortly, pending the set- 
tlement of the issue between the 
union local and the Trucker’s 
Steamship Co. of Detroit, opera- 
tors of the line. 

* * + 


Diesel Fuel Users Taxed 


DENVER.—During the week Gov. 
John Vivian signed H. B. 484, passed 
by the Colorado legislature. The bill 
makes the operators of Diesel fuel- 
burning trucks or other vehicles liable 
for the motor fuel tax, instead of the 
distributors of the fuel. 


* * 


Reject Bank-Deposit Tax 

BOSTON.—Legislation providing for 
the replacement of certain state taxes 
on gasoline, tobacco and liquor with 
a 2 percent tax on bank deposits has 
been rejected by the Massachusetts 
Legislature’s taxation committee. 

es @ 


Heavier Loads Asked 


MONTGOMERY, Ala. — Alabama's 
truck load limit would be increased to 
56,000 pounds under a bill introduced 
in the State Senate here. 


CMP Answers 


WASHINGTON. — Answers to the 
most frequently asked questions in 
connection with the operation of the 
Controlled Materials Plan, have been 
made available by the War Production 
Board in booklet form. 


_ “Dealers Tell Me,” by John O. Munn, 
is an open forum for the expression of 


dealers’ opinions. 





TO HELP KEEP civilian transportation rolling, these women have become 


arts and accessories specialists for Chevrolet dealers. 


They are shown here 


n a school sponsored by Chevrolet, held in the division’s Pittsburgh ; 
Other schools are being held throughout the country. rgh zone 


HERE IS A LESSON on how restricted driving conserves tires with 
Pictured is a tire which is one of a set of five on a car which has 


roof. 


raveled 79,142 miles on a busy daily schedule. 
d for transportation of Fisher Body 
Most of the mileage was made with a full or 


Buick sedan, is use 
work in inter-plant service. 


ositive 


The car, an eight 
rsonne 


assenger 
on war 


nearly-full load, and nearly all the mileage was put on the tires after 


restricted driving became effective. 


on the road at least 60,000 miles. 


is shown inspecting the tire, drove the car most of the entire distance. 


The tires were checked at least twice each 
week, and were criss-crossd regularly ever. 
Three drivers, one of whom, John T. Tapp, 


5,000 miles, hence each tire was 
Note 


that some tread still is visible on the tire, but two of the others in the set 
of five had even more tread than is shown on this one. 


Wisconsin Lawmakers Pass 
Seven Automotive Bills 


MADISON, Wis.—With the Wis- 
consin legislature entering the 
home stretch—reports are that ad- 
journment will be sounded by May 
31—a number of measures effect- 
ing the automotive industry have 
been enacted into law. 


Bill No. 26-S has become Chapter 
16 of the 1943 laws; it enables per- 
sons in military service, home on 
furlough, to obtain a maximum 30- 
day temporary automobile registra- 
tion permit, for which there is no 
fee charged. Bill No. 104-A, Chap- 
ter 22 of the state statutes, sus- 
pends the requirement for the pub- 
lication of all automobile license 
lists by the motor vehicle depart- 
ment as long as new registration 
numbers are not issued. However, 
the department must publish a list 
of new registrations from time to 
time for officials. 


Bill No. 105-A, allowing the is- 
suance of one license plate for rear 
of the vehicle and a sticker for the 
windshield, for the duration plus 
two years unless a return to the 
two plate system is ordered by the 
governor, has become Chapter 23. 
Bill No. 106-A, which places buses 
on the same registration period as 
trucks with the registration year 
beginning July 1, has become Chap- 
ter 24. 

Bill No. 70-S, which repeals the 
2,000-gallon load limit for the 
transportation of gasoline or in- 
flammable liquid by tank truck, 
has become Chapter 38. An amend- 
ment requires the gasoline to be 


| 


transported in a tank mounted on| 


or a structural part of the truck, 
trailer or semi-trailer. 

Bill No. 363-S has become Chap- 
ter 39 of the statutes. It enables 
the motor vehicle commissioner 
with the governor’s approval, for 
the duration of the war, to enter 


Buick Dealers’ - 
Salvage Gains 


into reciprocal agreement with 
other states permitting motor ve- 
hicles of such state to operate in 
this state without Wisconsin li- 
censes, permits and truck taxes if 
such staté grants like privileges to 
Wisconsin vehicles. An agreement 
with Illinois has already been ap- 
proved effective Apr. 1, 1943 and 
others with Michigan and Indiana 
are contemplated. 

Lastly, Bill No. 42-S, Chapter 42, 
provides that a bus used to trans- 
port persons to or from army 
camp, war workers to factory, or 
for such purposes jointly with 
school bus, shall pay only one fee 
as for truck of same weight. 


Army Scores 
Truckers’ Lack 


Of Cooperation 


CHICAGO.—Lack of sufficient co- 
operation by motor truck common 
carriers in the Army’s program to 
utilize available equipment most 
efficiently was charged here last 
week by Col. Dan C. Hardt, trans- 
portation officer of the Sixth Serv- 
ice Command, in an address before 
the Central Motor Freight Assn. 

Specific complaints made by Col. 
Hardt were failure of truck opera- 
tors in reporting shippers resort- 
ing to delays in loading or unload- 
ing trucks; failure to cooperate 
fully with the joint information 
offices established to facilitate the 
acquiring of return loads, and fail- 
ure to take other actions aimed at 


| easing the transportation problem. 


FLINT.—Buick dealers salvaged | 


1,000 tons of scrap metal and rub- | 


ber during February and turned it 
in to the nation’s stockpile. 

In response to an appeal for 
more copper and brass, salvage of 


non-ferrous metals increased to 80| 


tons during the month, according 
to W. F. Hufstader, general sales 
manager. A total of 12,000 tons of 
sew + metal and rubber has been 


waresged by Buick dealers in the| 
| fill the vacancy on the board caused 
| by the recent death of his brother, | 


continuing campaign. 


On OPA’s History 
WASHINGTON. —Dr. Robert’ E. 
Stone, associate chief of the OPA 


automobile rationing branch, has been | 
| Sranted leave by the rationing depart- | 
until June 30 to organize the | 


ment 
work of OPA's newly created historical 
records office. 


| president of Ball 





“The time has come for real co- 
ordination between competing 
trucks and railroads,” Col. Hardt 
said. “Shippers are ready to help 
enforce the two-hour truck loading 
and unloading rule, but truckers| 
are not reporting violations.” 

Staggering of service between 
two or more points, pooling of traf- 
fic, joint operation of terminais, 
joint pickup service, and other) 
similar measures to assure maxi-| 
mum use of equipment were pro-| 
posed by Col. Hardt. 


Borg-Warner Officers, 


Directors Reelected 

CHICAGO.—Stockholders of! 
Borg-Warner Corp. have reelected | 
all directors, and in addition elected | 
George A. Ball, of Muncie, Ind., to | 








Frank C. Ball. He is executive vice-} 
Brothers Co.,| 
Muncie. 

All officers of the corporation | 
were reelected by the board of di- | 
rectors following the annual meet- | 
ing of stockholders. 


U. S. Export Total 
For March Hits 
All-Time High 


WASHINGTON.—The value of 
exports from this country in March 
1943 rose to a total of $931,000,000, 
the highest monthly value in United 
States export history, the Depart- 
ment of Commerce reported last 
week. This total exceeded the previ- 
ous high of $928,000,000, for June; 
1919. 

The March total was higher than 
January and February totals by 3 
percent and 37 percent, respective- 
ly, all excluding shipments to our, 
overseas forces but including lend- 
lease goods shipped to the United 
Nations. 

Imports in March amounted to 
$248,000,000, bringing the total for 
the first quarter of 1943 to $711,000, 
000, compared to $779,000,000 for the 
same period last year. Total im- 
ports of 754,286,000 for the quarte 
was six percent above the general 
import total. Withdrawals from 
previously imported stocks con- 
tinued larger than entries into 
bonded customs warehouses. 


Subsidies Scored 


* 
By Oil Men 

ST. LOUIS.—Prentiss M. Brown, 
price administrator, and his OPA 
associates, were denounced ag 
“theorists” by Frank Buttram, 
Oklahoma City, president of the 
Independent Petroleum Assn. of 
America, at a three-day meeting 
held here. Buttram also charged 
that the plan to subsidize the oi 
industry is ‘just another move to- 
ward totalitarian government.’ 

“Many members of Congress who 
have a thorough understanding of 
the facts, know that we may not be 
able to take advantage of the im 
proved transportation conditions 
because there may not be the oi 
to move in the quantity needed,” 
Buttram declared. 

“We may have tires next year 
but not enough gasoline to take ad- 
vantage of that improvement.” 

Buttram also asserted tha 
Brown’s recent rejection of the 
recommendation of Petroleum Ad 
ministrator Harold Ickes for an av 
erage increase of 35 cents a barrel 
for crude oil brought the natio 
face to face with a shortage o 
petroleum. He pointed out that the 
price of crude oil is 4 percen 
lower today than it was in 1937, 
that operating costs are higher 
and that it costs 100 percent mor 
to replace, through discovery, the 
barrel of oil that is produced be- 
fore. OPA does not deny these facts 
It merely offers a socialistic and 
untried theory of subsidy. 


McLaughlin in 25th Year 
As GM of Canada Head 


MONTREAL.—R. S. McLaughlin 
dean of the Canadian automotiv! 
industry, is receiving congratula- 
tions as he enters his 25th year as 
president of General Motors o 
Canada. It is 55 years since Mc- 
Laughlin entered the services o 
his father in the McLaughlin Car 
riage Co., and it was in 1907 that 
the McLaughlin Motor Car Co. wa 
formed with McLaughlin as presi- 
dent. ‘ 

In 1918 the McLaughlin an 
Canadian Chevrolet companies sold 
their interests to General Motors 
Corp. and the present compan‘4 
came into existence. 


Ore. Gas Sales Off 


_ SALEM, Ore.—Gasoline consumption 
in Oregon during the first’ thre 
months of 1943 totaled 46,604,734 gal- 
lons, a 21 percent drop from the 
similar period last year, according tg 
figures released by Secretary of Statd 
Farrell. The March consumption was 
down 15 percent from March, 1942; 


MR. DEALER! 


Are you in the market 
for new or used cars? 


4 


Then try an Ad in our 
want-ad_ section— 


See Page 35 ~» 


f= 
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LOOKING TO THE FUTURE 


A River 
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most searching inspection. 
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Buy U.S. War 
Savings Stamps 
and Bonds 


lle tie tanta ator ete rea. tatakaocem tet cette 


Carrying War to the Enemy! These magnificent 
men, and tens of thousands like them, will spear- 
head the American attack when great offensives 
start to roll. Here at Hudson we are working 
night and day to build husky Hudson Invader 
motors which will play a part in these vital 
landing operations. 


a dai bane 


Fr ~6©OUR PLANTS ARE DEDICATED TO WAR PRODUCT 


- 


of Pistons for America 


ing the hig 


n Bombers. Looking almost like 
lone engine pistons undergo the 
And they are indeed jewels of name 
finish dimensions. T bis ° 
1 that Hudson +s 
facturing skill. 


Wright cyc 


for accuracy of - 
ide variety of war matérie 
best type of manu 


Hudson Wartime Service was planned 
before “Pearl Harbor.” Service facili- 
ties were expanded and modernized. A 
nationwide chain of 73 parts depots 
(making well-balanced stocks of parts 
available everywhere) places Hudson 
dealers in an exceptionally favorable 
position to give owners the prompt, 
es efficient wartime service they require. 


ION ...OUR DEALERS TO 


WE WOULD not even risk a guess as to when the 
next new Hudson cars will be built. 


It will be when the victory has been won—when 
there is no need for more of the war matériel that 
all Hudson plants are turning out today. 


This, however, we do know: Hudson’s future 
is in the automobile business—and when the big 
war job is finished we shall again be building cars 
for you to sell. 


We also know that our round-the-clock war 
effort is sharpening the skills of an already highly 
skilled organization. 


In our own great factories and in the Hudson- 
operated Naval Ordnance Plant, we are producing 
a wide variety of matériel—ranging from complete 
bomber sections to delicate apparatus calling for 
the highest precision. 


This work is equipping us to take full advantage 
of the great opportunities that will come through 
the use of new materials and new methods in the 
manufacture of motor cars. 


Until the day when we can present finer-than- 
ever Hudsons, we shall stick to the Number 1 job 
of building the best and most we can for victory— 
and the Number 2 job of helping Hudson dealers 
“keep ’em rolling.” 


Aviation Division Awarded Army- 
Navy “E” for High Achievement 
in War Production. 


Bombs Over the Axis! Deadliest weapons of 
the war are American-built bombers—now 
making their power felt around the globe. 
Vital fuselage sections for Army medium bomb- 
ers are among Hudson's major contributions to 
destruction of the Axis. Official Photograph. 
U.S. Army Air Forces. 


HUDSON 


MOTOR CAR COMPANY 
DETROIT, MICHIGAN 


33 Years of Engineering Leadership 


MAINTAINING WAR TRANSPORTATION! 





18—(328 ) 


For Home Front Problems— 


Senate Votes Separate 
Civilian Supply Agency 


WASHINGTON. — The Maloney- 
Taft-Scrugham bill, which would 
establish a powerful independent 
civilian supply administration, was 
passed by the Senate last week 
by a large majority. 

The bill was introduced March 
16 by a subcommittee on civilian 
supply, composed of Senators 
Francis Maloney, Conn., James G. 
Scrugham, Nev., and Robert A. 
Taft, Ohio. It was referred to the 
Banking and Currency committee, 
which conducted an_ intensive 
series of public hearings, leading 
up to a favorable report Apr. 22. 
The half-way point on its way to 
final enactment was reached last 
week. 

“The Senate’s passage of the bill, 
setting up an independent Civilian 
Supply Administration,” said Ma- 
loney, “is a distinct contribution 
to the war effort. Proper ad- 
ministration of such an agency 
would mean, despite the growing 
demands of our armed forces and 
those of our allies, enough food 
and clothing and other necessities 
of life produced and distributed for 
our civilian population.” 

Taft said, “The civilian supply 
administrator will act to see that 
the needs of our civilian popula- 
tion are properly met. By doing 
away with the existing duplication 
in this field and centralizing the 
handling of civilian supply prob- 
lems in one organization, the bill 
will help integrate the administra- 
tion of the war effort and con- 
tribute to the establishment of 
better over-all control.” 

Before the vote was taken, Sen. 
Charles L. McNary, Ore., stated 
that although he supported the ob- 
jectives of the bill, he was opposed 
to the creation of new government 
agencies. Taft explained that it 
was really not a question of creat- 
ing a new agency but of giving an 
existing agency independent status, 
and that this would integrate 
rather than scatter or impede the 
war effort. He went on to give it 


New Lube Books 
Are Published 


DETROIT.—Several new instruc- 
tion books, of interest to the 
servicemen and dealers who are 
operating under today’s war time 
conditions, are now available to 
those who are_ interested’ in 
getting them. 

Lubrication, Vol. 28, devoted to 
the selection and use of lubricants 
is recently issued by the Texas Co. 
It comprises in bound form all 
their monthly bulletins on this sub- 
ject issued during 1942. 

Service Man’s Guide to Automo- 
tive Lubrication, sixth edition, pro- 
fusely illustrated, is a treatise deal- 
ing with each component part of 
the automotive vehicle. 

War Time Maintenance Manual 
for the conservation of farm ma- 
chinery, recently“issued by Socony 
Vacuum Oil Co., Inc., deals with 
all types of farm tractors including 
crawlers and diesel power and illu- 
strates how to service the various 
function units of each type. 


FIRST TO TRY 


as his opinion that ultimately 
there would be a war cabinet, 
which would take over all prob- 
lems of a vita] nature that, under 
present conditions, are apt to stir 
up disputes and discord. 


The measure would give the na- 


Nelson Reaffirms Jeffers’ 


Rubber Authority 

WASHINGTON.—WPB Chair- 
man Donald M. Nelson last 
week modified an order to 
which Rubber Administrator 
William M. Jeffers had objected, 
and details of the “peace trip” 
for Jeffers with War and Navy 
heads were announced. 

Nelson removed Jeffers’ con- 
cern over the newly created 
Office of Civilian Supply by 
amending the recent order to 
specify that the new agency had 
no jurisdiction over the Rubber 
Administration, along with the 
National Housing Administra- 
tion and the Office of Defense 
Transportation. 

Meanwhile, it was revealed 
that Jeffers, Undersecretary of 
the Navy James V. Forrestal 
and Undersecretary of War 
Robert Patterson would leave 
May 30 for Baton Rouge, La., 
and would inspect rubber and 
high-octane gasoline plants in 
Texas and on the West Coast 
before returning by way of 
Akron and Pittsburgh. 


tion a policy declaring that “keep- 
ing the civilian population healthy 
and functioning effectively is es- 
sential to the successful prosecu- 
tion of the war.” It would set up 
an independent claimant agency 
with powers and_ responsibilities 
similar to those of the War and 
Navy departments. The civilian 
supply administrator would draw 
up a master plan of things needed 
by the civilian population and go 
before the proper government 
agencies to get them—to WPB for 
materials and facilities, to the War 
Manpower Commission for work- 
ers, to the Food Administrator for 
food and so on. In case of con- 
flict with other claimant agencies, 
the administrator could appeal to 
the economic stabilization director. 


Bomber Propeller Hoist 
Powered by Tractor 


DETROIT.—A hydraulic propel- 
ler hoist utilizing a stock Ford 
tractor currently is saving hun- 
dreds of manhours at Willow Run. 
The hoist was designed and built 
to enable mechanics to dismantle 
the 440-pound, three-bladed propel- 
lers on the B-24 bombers in jig 
time on the flight apron or in the 
field where no overhead hoists are 
available. 

The idea for the new manhour 
saver came from W. A. Wilson, 
general foreman in the Willow Run 
propeller department, and was de- 
veloped by tractor engineers under 
D. C. Heitshu, executive engineer 
for Harry Ferguson, Inc., at the 
Ford Rouge plant. 


FIRST TO BUY _ |. is the most succinct way to sum 


up the major characteristic of the 700,000 


mechanically-minded 


men who read 


POPULAR SCIENCE MONTHLY. Don't take 


our word for it... 


monthly editorial 


Surveys show an extraordinarily high 
readership of articles and items on new 
products and processes. Have you some- 
thing neu’ to sing about? Here's a pre- 
conditioned audience for you. .. 


PACLUARER FOR POST-IAR 


THE NEWS PICTURE MAGAZINE OF SCIENCE AND INDUSTRY 


1,000 YEARS OF KNOW-HOW. 
& Whitney Aviation Engine school in 
totals more t 1,000 years. 
director of service (right, 


Instructin 


center, above) and is activel 
instructors are former field service representatives of 


Detroit, 


supervised by E. 
hevrolet. 


U. S. Army Air Corps maintenance 
is a staff of 64 men whose combine 
The school is conducted under the a es £ a qeeer 
. Harig (le 
In addition to their many years of actual e 


ersonnel at the Chevorlet Pratt 
i experience as expert mechanics 
Chevrolet national 
Most of - 


center). 


ence and other high qualifications, the men shown above were required to take a highly specialized course at the 


t & Whitney 


school for instructors at Hartford, 


Conn. 


Gas Rationing Thins Traffic Only Slightly 


In Los Angeles, Booming With War Plants 


Special to Automotive News 

LOS ANGELES.—In this great 
metropolitan area, one of the most 
ecar-conscious and_ car-saturated 
districts in the world, gasoline ra- 
tioning does not appear to have 
thinned out traffic appreciably. 
Probable explaination is the fact 
that ration boards have been com- 
pelled to be fairly generous in 
their allotment of gasoline mileage 
because of the inadequacy of 
municipal transportation facilities 
and because most working people 
have to travel long distances to 
and from their jobs, 

The miracle of the moment in 
Southern California is, of course, 
the enormous expansion in indus- 
trial activity since shortly before 
the start of the war. Aircraft 
plants alone now employ close to 

300,000 men and women (about 40 
percent women), while scores of 
new parts plants, foundries, ship- 
building plants, Ordnance plants 
and the like require additional 
thousands. 

Recent count of vehicles by the 
traffic engineer at the sprawling 
Lockheed-Vega aircraft plants in 
Burbank showed that each day 
for six days a week the flow of 
traffic in and out of the plant 
area exceeds that at the best 
Rose Bowl football game Pasa- 
dena ever saw, and these New 
Year’s festivals hit all-time highs 
for traffic congestion. 

Supply of cars for sale in South- 
ern California is dwindling fast. 
New cars released from frozen 

stocks are being depleted and be- 
fore long will be exhausted, Tags 
on used cars are being marked up 
briskly, leading to widespread talk 
of ceiling prices shortly. One re- 
cent buyer of a used car told this 
writer that 1940 and 1941 Chevro- 
lets, in good condition, with 20,000- 
30,000 miles on them, are bringing 


as high as $1,150 and finding plenty | 


of takers. 


Dealer Mortality Low 

Automobile dealers generally ex- 
perienced their best year in history 
in 1942, from a profit standpoint, 
even without new cars to sell, and 
reports for the first three months 
of 1943 show Los Angeles dealers 
to be doing even a little better 
service business than in the cor- 
responding period of last year. 
Mortality among dealers has not 
been serious, although a few have 
given up and gone over to some 
form of subcontracting on war 
work. 


Gasoline filling stations in Los 
Angeles county numbered 5,990 in 
1939, 3,010 of them in the city itself. 
Rationing has meant a fairly high 
mortality— about 25 percent — 
among these outlets, but the result 
has been a good thing for those 
remaining in business. In prewar 
days, the competition was so in- 
tense among station operators that 
the practice was becoming general 
of offering two-cent-per-gallon dis- 
counts for steady patrons and the 
net result was that, while gallonage 
went up, profits went down, This | 
practice has now been abandoned | 
with salutary improvement on/| 
profits. 


An example is cited of one sta- 
tion which was pumping 12,000 
gallons a month in pre-ration 
days and is now pumping only 


half this amount but at the | 


| 


Pipeline to Extend 


ToN. Y. C. Harbor 

WASHINGTON.—Jesse Jones, 
secretary of commerce, an- 
nounced last week that Defense 
Plant Corp., upon the recom- 
mendation of the Petroleum 
Administration for War, has 
agreed to finance the extension 
of a 20-inch petroleum products 
pipe line to the harbor area of 
New York City. 

This new section, to be con- 
structed by War Emergency 
Pipelines, Inc., will complete the 
link from Seymour, Ind., to the 
East Coast and will provide for 
@ capacity movement of ap- 
proximately 235,000 barrels of 
petroleum products per day 


same time is earning twice the 
profit of the cut-throat days. 

As one observer put it: “Cali- 
fornia people are the greatest in 
the world to be looking for dis- 


|counts on everything. Offer them 


two cents off on this or three cents 


on that and they will come run-| 
ning, even though they get stuck | 


for twice what something else is 
worth which they buy at the same 
time they are getting the discount 
item.” 

Commercial Variety Noted 

The variety of commercial ac- 
tivity in the area is impressive. 
The county led the nation in value 
of its agricultural production in 
1940 and while evacuation of 
Japanese labor has hit truck farm- 
ing hard, output is still at a high 
level by virtue of importation of 
some Mexican labor. Total agri- 
cultural and livestock income for 
Los Angeles county in 1941 was 
$113,796,500. 

Crude petroleum production hit 
a high in 1930 of 135,000,000 barrels, 
then tapered off in recent years to 
around 85,000,000 barrels—this out 
of a total California production ot 
230,000,000 barrels. 

Petroleum refining in California 
employs around 9,000, with value 
of output of 75 or more plants in 
the neighborhood of $375,000,000. 
Oil and gas companies are now 


occupied with setting up plants for | 


production of butadiene and fa- 
cilities for copolymerization, with 
Dow Chemical Co. 
styrene plant. 

Auto Plants Active 

Before wartime, Los Angeles 
county was second only to the 
Akron (O.) district in tire produc- 
tion. Firestone, U. S. Rubber, 
Goodrich and Goodyear all operated 
extensive manufacturing plants 
here, and still do for that matter, 
although their production has been 
turned to the war effort. Firestone, 
for example, is making tank tread 
shoes for two types of combat 
tanks. 

General Motors, Chrysler, Ford, 
Studebaker and Willys all have 
large assembly plants for auto- 
mobiles here, now active on 
either aircraft or Ordnance pro- 
jects. General Motors, for ex- 
ample, is assembling light tanks 
at its plant in Southgate, with 
many of the parts and subassem- 
blies produced locally. 

While the labor situation is by 
no means critical in southern Cali- 
fornia—the feeling being that the 


operating a} 


supply is sufficient based on the 
materials which can be made avail- 
able—all manufacturers are mak- 
ing concerted efforts to hire new 
people. The split-shift plan of hav- 
ing white collar workers spend 
four hours a day on a plant job 
after or before their regular hours, 
is being resorted to by several 
manufacturers. Aircraft plants 
generally are working three shifts 
—day, swing and graveyard—six 
days a week, with time and a half 
paid for the sixth day. Bulk of 
employes are on the day shifts, and 
in some cases graveyard shifts 
have only 20 or 30 percent of the 
number on day shifts. 
Hiring Deaf Mutes 

A parts plant in the district is 
having unusual success with hiring 
deaf mutes, the proportion now 
being around 30 percent. The nim- 
bleness and dexterity of these 
workers has proved to be a valu- 
able aid to speeding production. 


One of the major aircraft 
plants has established a number 
of smaller “feeder” or sub-manu- 
facturing plants at some distance 
from its own headquarters, to 
tap labor sources in localities 
away from the concentrated cen- 
ters. One of these plants is a 
converted ice rink, another a for- 
mer bowling alley, a third an 
ex-flour mill, a fourth a National 
Guard hall, and still another a 
whiskey distillery. 


War has changed the complexion 
of Southern California markedly. 
Soldiers and sailors are everywhere 
and tourist bureaus, instead of 
concentrating on civilian vistors, 
now specialize in catering to serv- 
ice men, supplying them with fold- 
ers which pictorialize the beauties 
of California and urge them to 
return after the war to live amid 
these beauties. This policy is caus- 
ing more than a little concern to 
far-seeing business men who shud- 
der at the thought of thousands of 
service men returning from the 
wars to California and expecting to 
obtain jobs readily. They remem- 
ber in the not-too-distant past 
when armed force was resorted to 
in the effort to keep the Okies on 
the other side of the state border, 
because they had begun to inun- 
date the state from the Dust Bowl 
areas. 

It may be that West Coast in- 
dustry will have sufficient potential 
to absorb most of these service 
men, but this seems far from cer- 
tain at the moment. 


Meanwhile, the hotels and bars 
are crowded to the bursting point, 
even though the closing hour is 
12 midnight sharp. The flush of 
war spending is apparent every- 
where. Civilian services are strain- 
ed seriously and food supplies are 
tight, as in most other sections of 
the country. Service men on short 
leave are being urged to eat heavy 
in camp and avoid having to de- 
pend too much on supplies of 
civilian food from hotels and 
restaurants. 


Schoenfeld’s New Post 


AKRON.—Dr. Frank K. Schoenfeld 
has_ been named technical superin- 
tendent of the chemical division of 
B. F. Goodrich Co., it is announced 
by Arthur Kelly, division general 
superintendent. Dr. Schoenfeld spent 
many years in the development and 
| application of Koroseal. 
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SBSESauauus 


The greatest Laboratory on earth! 


‘SOUTH 
AMERICA 


~ THE SUN 

NEVER SETS 
ON THE 

MIGHTY JEEP 


, 


At this moment the “people’s car’ 
of postwar America is being proved 
on the battle fronts of this world- 
wide war—the cruelest testing lab- 
oratory on earth... where Nature 
does her damnedest to make life a 


torture for motorized equipment. ° 


Racing at topspeed over Burma’s 
rocky mountain trails... Plunging through China’s 
water-soaked rice fields ... Crashing tangled jungle 
trails in Guadalcanal . . . Powering through slimy 
swamps in New Guinea. . . Defying the deathly 
hug of Russia’s mud and the icy breath of her 
winters . . . Laughing off the blistering heat and 
the searing sands of Egypt, Libya and Tunisia... 
Hauling, climbing, twisting, turning—giving every 
last ounce of power. 


Pounding for days without end over Nature’s 
most devilish terrain—driven by fighting men 
whose missions leave them no time for mercy—the 
valiant Willys-built Jeep is teaching us priceless 


things about building power, speed, durabitty, 
dependability and fuel economy into a light-weight 
automotive unit. 


Right now our job is to turn out Willys-built 
Jeeps and other vital war equipment for our own 
fighting forces and our allies. 


But when this job is finished, and the war is 
over, a new “people’s car”’—a “Jeep in Civvies”’ 
—will be our job. Into this postwar car we will 
build what the mighty Willys-built Jeep has taught 
us about motor car construction. 

And at its heart there will be a Willys-designed 
“Go-Devil’’ Engine—the engine that is daring 
Nature’s Damnedest and coming through, in every 
hell hole of war in the world today. 


GH. Praspe 


President 





Special to Automotive News 

ST. LOUIS.—Because the petro- 
leum industry has been so poorly 
managed by shortsighted govern- 
ment bureaus, an oil shortage is 
feared, according to U. S. Senator 
E. H. Moore of Oklahoma at the 
closing session of the midyear 
meeting of the Independent Petro- 
leum Assn. here. 


As a former oil operator, Senator 
Moore said business, through its 
wholehearted cooperation in the 
war effort, is submitting to the 
direction of government agencies 
which for the most part are short- 
sighted in their policies. 

“We accede to these directives,” 
he said, “but we insist that the 
same fidelity expected of us shall 
be accorded to us by our govern- 
ment. We want fair treatment and 
we want our government to cease 
to treat us as stepchildren.” He 
described official Washington as the 
“home of temperamental fussing 
and quarreling czars’—a city that 
never should have assumed that it 
is the seat of business. 
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During the World War, he said, 
men in the oil industry were per- 
mitted to exercise their own in- 
genuity, aggressiveness and re- 
sourcefulness to keep a continuous 
supply of oil moving to the front 
that brought ultimate victory. 

Continuing, Senator Moore said: 
“Today, in this great cataclysm of 
war, it appears that the whole in- 
dustry, including this _ essential 
business of ours, is so frustrated 
and confused and hindered and 
deterred by bureaucratic govern- 
ment that we can scarcely keep 
from becoming discouraged.” 

At an earlier session Rep. Clar- 
ence F. Lea of California, chair- 
man of the petroleum subcommittee 
of the House Committee on Inter- 
state and Foreign Commerce, urged 
independent oil producers to be 
ready for a day, in the near fu- 
ture, when a greater demand for 
oil for military operations can be 
supplied. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Fla. Pipeline to Pump 


28,000 Barrels by June 
WASHINGTON. — Between 


28,000 and 30,000 barrels of gaso- 
line will be flowing through the 
trans-Florida pipeline by June, 
Petroleum Administrator for 
War Harold L, Ickes predicted 
last week. Some 16,000 barrels a 


day are expected to be flowing 
from Carabeile, on the Gulf 
Coast, to Jacksonville, on the 
Atlantic Coast, within the next 
two weeks. 

Deliveries through the 8-inch 
pipeline will be stepped up 
further as tow-and-barging fa- 
cilities on both ends of the line 
are coordinated. 





Meter Collections 


RICHMOND, Va.—Four years c 
pont ye meters began to collect the 

rst nickels from Richmond automobile 
owners, and collections to date are re- 
ported at $192,306. While the city 
started out with 900 meters, this 
been cut down, and the last collections 
were made from 685 meters. 


Field’s New Job 
PORTLAID, Ore.—Arthur L. Fields, 
of Arthur L. Fields Chevrolet Co., has 
been named member of the board of 
_— of Oregon Portland Cement 
oO. 
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Oil Shortage Peril Blamed 
On Govt. Shortsightedness 


East Down 48%, West 37%... 


Rural Traffi 
At Reduced Pace 


WASHINGTON. —Traffic on 
rural roads in the eastern rationed 


area in March declined 48 percent| the eastern rationed area was 40 


and in the remainder of the country 
about 37 percent from its pre-war 
norma] of the corresponding month 
of 1941, according to the Public 
Roads Administration. 


The percentage decline in the 
eastern rationed area was about 
the same as in the past several 
months, and the decline for the 
rest. of the country was about the 
same as in January and February, 
or nearly double that in the sum- 


mer and fall months preceding|compares with 52 percent last De- 


nationwide gasoline rationing. 


has| Traffic counts were made during] around 41 percent during each of 


March at more than 500 points in 
42 states, Traffic in February was 


off 52 percent in the East and 35/in traffic on all highways in 42 
percent elsewhere, compared with| states compares with 17 percent 


the same month of 1941. | 


March motor-fuel tax collections 
in 29 states totaled $23,621,000, or 





A nation-wide network of strategically located offices is serving automobile dealers 
everywhere. Prepared to keep pace with the needs of the retail automobile 
market, we are planning with confidence for the post-war days to come. 


‘ If we can serve you now, write 





UNIVERSAL C.I.T. 


CREDIT CORPORATION 


ONE PARK AVENUE, NEW YORK, N. Y. Se 






























































c Continues 


28 percent less than in March, 1941, 
PRA also’ reported. The decline in 


percent, and in the rest of the 
country 22 percent. The tax pay- 
ments were made largely on fuel 
purchased the previous month. 


The 37 percent reduction in traf- 
fic on rural roads in the “western” 
area in March compares with de- 
creases of 27 percent in July, 1942, 
20 percent in August and Septem- 
ber, and 24 percent in October be- 
fore rationing began. The 48 per- 
cent decrease in the East in March 


cember and 55 in January, and 


the fall months of 1942. 
The March decline of 42 percent 


in March, 1942, Both figures repre- 
sent reductions from the more 
normal] traffic in March, 1941. This 
is the first March that traffic has 
been affected by gasoline rationing, 
although gasoline deliveries were 
being restricted in the East and in 
the Pacific Northwest, passenger- 
car production had been halted, 
and tires were being rationed in 
March, 1942, 
*° 
Colo. Motorists Reduce 
Their Driving Speed 
DENVER. — Colorado passenger 
car, truck and bus drivers in April 
abided by the national 35-mile-an- 
hour highway speed limit more 
closely than they did in March, 
according to a survey by the state 
highway department, 


Of all passenger cars clocked in 
the state, 46.9 percent were being 
driven 35 miles an hour or less, 
compared with 34.6 percent in 
percent of all trucks and buses 
March. The survey showed 50.1 
were driven at 35 miles an hour 
or less ,compared with 41.4 percent 
the preceding month. 


No Spectacular 
Changes Seen 


In Postwar 


NEW YORK.—Industrial man- 
agement expects “evolutionary 
rather than revolutionary” changes 
in postwar products and services to 
lead to the highest living standards 
America has ever known, accord- 
ing to a cross-sectional report of 
postwar plans of industrial compa- 
nies published Apr. 16 by the Na- 
tional Assn. of Manufacturers. 


It was found, however, that in- 
dustrial management is skeptical 
of postwar planners who expect the 
world to be spectacularly different 
after the war. “An automobile 
manufacturer recently said that 
the first postwar car is bound to 
be the 1942 car. It cannot be any- 
thing else. Similar statements 
have been made by refrigerator 
manufacturers and others. 


“Plastics, which have been grow- 
ing by leaps and bounds for a 
generation already surround us, 
and new uses for them are likely 
to be accepted as common place. 
Synthetic rubber will replace na- 
tural rubber and we will scarcely 
notice the difference. The tempo 
will be stepped up, but the change 
toward plastics or other synthetic 
and light metals has been going 
on for many decades.” 


More important than new mate- 
rials, are the changes in methods 
and processes within industry, ac- 
cording to the report, which points 
out that “so far as the public is 
concerned, the results of them will 
be noticeable in quality, quantity 
and variety of products and re- 
duced prices.” 


Distribution offers one of the 
greatest fields for postwar ad- 
vancement, because distribution 
channels for many companies have 
been largely destroyed by lack of 
goods to sell and the transfer of 
men to other occupations during 
the war, the report indicated. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 
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FOUND: 


THOUSANDS OF TONS OF BRASS ! 


N one of Buick’s busy plants, 

large calibre shell cases are now 

being built of steel instead of hard- 
to-get brass. 


Coming from the line by the thou- 
sands, these cases mean an impor- 
tant saving in a highly critical 
material. 


But, you may ask, doesn’t this sim- 
ply mean thatour already-burdened 
steel- producing facilities have to 
turn out just that much more steel? 


The answer is — not at all! Through 
careful redesign and development 
of new methods on other of our war 
jobs, Buick has effected important 
savings in steel too. 


These are more than enough to 


offset a load on the steel mills 
that might have been involved in 
this switch from one material to 
another. 


It is very much like finding several 
million pounds of brass every year 
— not by accident, but in reward for 
a patient, careful process that goes 
on constantly in Buick plants. 


We're always looking for ways to 
save materials of any kind. Even a 
fraction of a pound per piece pro- 
duced is not too little to get our 
prompt attention. 


Such care pays, as this instance 
proves. It makes all materials 
stretch — and there is no better way 
of making sure our fighting men get 
plenty of what they need to win. 


% BETTER BUY BONDS 


i 


Let your dollars 
meme 
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Munroe Finds Morale at Peak 


,-—the 4th Dimension 


AAA Ponders Problems; 
Tire-Saving Drives 
By Pete Wemhoff 


Annual meeting of the American 
Assn. of Advertising Agencies, to 
be held May 20-21 at the Waldorf- 
Astoria, New York, will feature 
discussion centering on how war 
themes can be incorporated in regu- 
lar advertising and how to deal 
with problems resulting from the 
war or government action in con- 
nection with it. 

Inflation, manpower and food 
problems are deemed the most 
important current war problems 
on which advertising can help 
and, under these general head- 
ings, a number of specific cam- 
paign objectives will be pre- 
sented. Representatives of vari- 
ous government departments, the 
Office of War Information, co- 
ordinators of the Advertising 
Council and task force agencies 
will make presentations. 

Postwar planning and agency 
manpower problems, as well as 
other agency problems, will be con- 
sidered, including salary stabiliza- 
tion, advertising as a tax deduc- 

tion and as a cost in government 
contracts. An exhibit of agency vol- 
unteer work in connection with the 
war effort will be held in connec- 
tion with the meeting. 


Campaign 

Indications are that the major 
rubber companies will continue 
tire conservation advertising 
campaigns, despite the predicted 
easing in the rubber supply 
through synthetics and the re- 
lease of war tires to civilians. 

Supporting this belief was U. 
S. Rubber’s release of a new 
campaign May 8 on the theme of 
preserving tires. Copy is slated 
to appear about three times a 
month until September in 389 
newspapers in as many key cities 
throughout the country. Outdoor 
will be used in some markets. 
Campbell-Ewald, Ince. is the 
agency. 


Symph 

For the first time in its century- 
old history, the New York Phil- 
harmonic-Symphony embarks May 
23 upon a 52-week series of regular 
Sunday afternoon concerts over 
the WABC-Columbia network 
under sponsorship of the United 
States Rubber Co., which ‘is itself 
100 years old this year. 


@ Costly telegraph de- 

lays are out! POSTAL 

“Automatic” is in! 
Amazing machines—only re- 
cently perfected by POSTAL 
TELEGRAPH engineers — now 
flash messages to any part of the 
country at record-breaking 
speed — and with incredible 
accuracy. These “Automatic” 
machines are POSTAL’s—exclu- 
sively. Messages sent “Auto- 
matic” cost you not one penny 
more. So— 


Try this NEW SUPER-SPEED 
SERVICE today! 


Telegraph 


Pera Te Ts 


YMRS Te teed at dats ee 


appear on your telephone bill 


*For descriptive folder — address Postal 
Telegraph, 157 Chambers St., New York 
or ask local branch manager. 


The series, participated in the 
year-round by the entire orchestra 
of 104 musicians, is to be broad- 
cast over the full, nation-wide Co- 
lumbia network of 118 stations 
Sunday from 3 to 4:30 p.m., EWT. 

The intermission spot will be 
presided over by Carl Van Doren, 
historian, critic and author. Camp- 
bell-Ewald handling. 


Col. Krum 


Col. Morrow Krum, one of the 
14 killed with Lt. Gen. Frank M. 
Andrews in the Iceland plane 
crash, entered the Army Air Force 
with the rank of major in April 
1942. At his death he was chief 
of public relations for the U. S. 
Army in the European theater of 
operations. 

Well known in newspaper and 
automobile circles throughout the 
United States, Col. Krum was the 
first aviation editor of the Chi- 
| cago Tribune. He entered the ad- 
vertising agency field as a mem- 
ber of the staff of Roche, Wil- 
liams & Cunnyngham, in 1926. 

Intimates of Krum, and they are 
legion, knew him best as “Stormy.” 
Tall, slim, sandy-haired, with a look 
of youth belying his 47 years, he 
had a flair for the spectacular 
which made many of the events he 
originated for his public relations 
clients long remembered. 

In his capacity as publicity coun- 
sel on the Studebaker account, he 
introduced new cars with telling 
showmanship. On one occasion at 
Studebaker’s South Bend proving 
ground, he put on a milk wagon 
derby for the entertainment of au- 
tomobile editors with old wagons 
and equally old horses, trundling 
around a dirt track to the accom- 
paniment of excited “pari-mutuel” 
betting. His last preview was 
staged in the fall of 1941, when 
| newspapermen were entertained in 
| a typical Army camp, with the late 
Chris Sinsabaugh personifying 
Gen, Lee, and Jim Sullivan, Boston 
Globe auto editor, as Gen. Grant. 


Jeep 

WASHINGTON. — Misrepresen- 
tation in the advertising of Willys- 
Overland Motors, Inc. as to the 
creation and perfection of the U.S. 
Army “Jeep,” is charged in a com- 
plaint issued last week by the 
Federal Trade Commission. The 
complaint alleges that the idea of 
creating a “Jeep” was originated 
by the American Bantam Car Co., 
Butler, Pa., in collaboration with 
certain officers of the United 
States Army. 

Respondents named in the com- 
plaint are Willys-Overland Motors, 
Ine., and United States Advertis- 
iing Corp.; Ward M. Canaday, 
! Joseph W. Frazer, George W. Rit- 
ter and Delmar G. Roos, executives 
{of the motor corporation, and 
| Frank H. Canaday, director of the 
advertising corporation. 

For the purpose of aiding and 
promoting the sale of motor cars 
of the Willys-Overland corpora- 
tion, the complaint alleges, the 
respondents have represented in 
advertisements and in news 
articles that Willys - Overland 
| Motors, Inc., in cooperation and 
| collaboration with the Quarter- 

master Corps of the U. S. Army, 

created and perfected the auto- 
mobile vehicle commonly known 
as a “Jeep,” currently used by 
the U. S. Army for reconnais- 
sance and transportation pur- 
poses; that the designing and 
manufacturing of the “Jeep” by 

Willys-Overland was a spectacu- 
lar achievement, and that their 
regular passenger motor cars 
embody the same qualities of 
durability and economy as _ the 
“Jeep.” 

The complaint alleges that the 
Willys-Overland Motors corpora- 
tion did not create and perfect the 
“Jeep” in cooperation with the 
Quartermaster Corps of the United 
States Army, or otherwise, nor was 
it the designer or sole manufac- 
turer of the “Jeep.” The “Jeep” 
manufactured by the respondent, 
the complaint alleges, has not 
been used as a pattern for all 


command reconnaissance cars of 
the type, and the regular pas- 
senger cars of Willys-Overland do 
not embody the same qualities of 
durability and economy as are 
embodied in the “Jeep.” 


Postwar 


In the belief that the time has 
come for industry to encourage 
public thinking and _ discussion 
about postwar planning, Interna- 
tional Nickel Co. announces a new 
advertising campaign in more than 
100 newspapers, magazines, farm 
papers and trade publications to 
invite citizens everywhere to join 
in a “nationwide town meeting” 
of postwar discussion. 


Booklet 

“Dodge Again Marches With the 
Nation ... ” is the title of a 12- 
page illustrated booklet just issued 
by Dodge. 

Since it is customary to issue 
booklets describing peacetime 
products, Dodge continued the 
practice this year to set forth its 
war products and activities. 


Requests 

Nash-Kelvinator’s recent adver- 
tisement headlined “Until I Come 
Back” has set a new company 
high for advertising effectiveness, 
as judged by wartime yardsticks, 
by pulling more requests for re- 
prints and exciting more favorable 
comment from the public and the 
press than any ad in the corpora- 
tion’s history. 

Over 33,000 reprints of the ad 
have been mailed out by Nash- 

Kelvinator to date, and scores of 
requests are still coming in, 
according to H, G. Little, direc- 
tor of advertising and public re- 
lations. By the time the ad has 
“run its course,” it is expected 
that somewhere in the neighbor- 
hood of 40,000 reprints will have 
been sent out. 

“Until I Come Back” was first 
published late last fall in one spe- 
cial edition of a newspaper, Public 
response was so great, Little says, 
that it was decided to release the 
advertisement on a nationwide 
basis. Since then, it has appeared 
in leading newspapers throughout 
the country and in a number of 
national magazines. 

Success of “Until I Come Back” 
has prompted Nash-Kelvinator to 
key its future advertising program 
along the institutional lines em- 
bodied in this ad. The second of 
the series, headlined “When You 
Come Back To Me,” records 
thoughts of the people left on the 
home front, particularly the wives 
and sweethearts of the men in 
service. It is currently appearing 
in publications throughout’ the 
country. 


Added 

Lee Boylan has been added to 
the Detroit selling staff of Collier’s. 
He’s been associated with Collier’s 
for the past six years, working in 
the Chicago area. 


Elected 

United States News announces 
the election of Philip Kobbe as 
vice-president in charge of develop- 
= He'll be located in New 
ork. 


Retires 

Melville H. Smith, dean of maga- 
zine representatives in New Eng- 
land, retired from the management 
of Curtis Publishing Co.’s Boston 
office May 1, but will continue as 
an advertising consultant for Cur- 
tis in the New England area. 

Smith has been associated with 
Curtis for 39 years. Ralph C. Acker- 
man, who has been in Curtis’ Bos- 
ton office for 19 years, has been 
appointed to succeed Smith as 
manager. 


Upped 

Jay Morton, a former director of 
public relations with White Motor 
Co., has been elected president and 
manager of Belden & Maitland, 
Inc., Cleveland advertising agency. 

Associated with the agency since 
last July as vice-president, Morton 
succeeds Ralph Maitland, who left 
to enter a business of his own. 


Notes 

Campbell-Ewald has been named 
advertising agency for Norge divi- 
sion of Borg-Warner Corp. News- 
papers and a large list of maga- 
zines will carry the _ story of 
Norge’s war role to the public. 


Among Chrysler Dealers 


DETROIT.—“In spite of the ob- 
vious difficulties imposed on all 
business, morale is high among 
Chrysler dealers,” 
reports Stewart 
W. Munroe, gen- 
eral sales man- 
ager of the Chrys- 
ler division, who 
recently com- 
pleted a trip that 
covered the great- 
er part of the 
country. 

“Everywhere I 
went,” continued 
Ss. Munroe, “I found 

our dealers firmly 
intrenched ‘for the duration,’ with 
every confidence of weathering any 
additional storms that may be in 
store for them. I was extremely 
gratified to find out at first hand 
how well these dealers have adapt- 
ed themselves to wartime condi- 
tions and how earnestly they are 
consecrating themselves to the job 
of keeping essential personal trans- 
portation running, so that the war 
effort may be sustained at the high- 
est possible peak. 

“Brought face to face with the 
fact that they must depend on serv- 
ice and parts sales until the manu- 
facture of automobiles is resumed, 
our dealers have shown creditable 
enterprise and ingenuity in adapt- 
ing themselves to changed condi- 
tions. They realize the importance 
of keeping the cars now on the 
road in the best possible operating 
condition as an essential part of 
the war effort, and are being of 
great assistance to owners in get- 
ting the maximum mileage out of 
their restricted gasoline allowances. 

“In a great many cases, I found 
that the head of a dealer establish- 
ment, in order to contribute to the 
more efficient operation of his busi- 
ness, had moved right into his serv- 
ice station, abandoning the more 
or less isolated atmosphere of the 
‘front office’ so that he can meet 
his customers personally and study 
their problems at first hand. This 
practice not only is helping in the 
present emergency but also is 
bound to result in a better-balanced 
and more efficient plan for doing 
business after the war,” Munroe 
said. 

“Dealers have been handicapped 
by a shortage of labor and a big 
turnover among their mechanical 
personnel. But they have profited 
by the detailed plan promulgated 
by the factory before we got into 
the war to combat this handicap. 
In many of the larger establish- 
ments, women are being used to 
excellent advantage in the service 
department, where it has been 
found that they are capable of per- 
forming efficiently such operations 
as lubrication, washing, polishing, 
driving customers’ cars in the shop, 
receiving and releasing cars and 
serving as apprentice mechanics. 
In the latter capacity ,they are 
able to do much of the work of dis- 
assembling a car preparatory to 
having it worked on by an expert 


W. Munroe 


Auto Pioneers in Africa 


Leave Their Mark 

NEW YORK.—(UTPS)—In an 
article just received about the 
Mediterranean-Niger (Trans- 
Saharan) Railway by the Uni- 
versal Trade Press Syndicate 
from its North African corre- 
spondent, Michel Raineau, the 
correspondent reports: “Very 
strange is the story of ‘Bidon-5.’ 
‘Bidon’ means 28 metal can con- 
taining gasoline, used by auto- 
mobiles. The spot lies at the 
entrance of the desert known as 
Tanezrouft, an Arab word trans- 
lated as ‘the country of thirst,’ 
which no caravan dares to cross. 

“About 20 years ago ,the first 
travelers, anxious to reach the 
River Niger by the Sahara in 
automobiles, made their way 
across Tanezrouft, They traced 
their route by putting their 
empty cans along the endless 
tracks often covered by sand- 
storms, writing a number on 
each of the cans. So there was 
placed in that spot a can with 
the number 5, and from that 
time on it was known as ‘Bidon- 
5” Later on, a lighthouse was 
erected to indicate the way to 
aviators.” 


mechanic and reassembling it after 
this work has been completed. 

“In addition to the excellent work 
that these dealers are doing in car 
service, many of th.» have been 
able to take on some phase of war 
production, ranging from_ ship- 
building to the making of small 
parts that are used in various 
weapons and vehicles for the Army 
and Navy. 

“Everyone of the dealers that I 
met on my trip seems to feel that 
he has experienced the most try- 
ing period that he will be called 
upon to face and that he is in bet- 
ter shape to meet future problems 
than he was to meet those that 
arose immediately after we got into 
the war.” 

On his trip Munroe held confer- 
ences with the Chrysler division 
regional managers on all sections 
of the country. At these sessions 
present and probable future condi- 
tions were discussed in detail and 
policies outlined. The _ regional 
managers confirmed the impression 
Munroe had gained in his own con- 
tacts with dealers that the organi- 
zation is in splendid shape and im- 
hued with a grim determination to 
respond to all demands occasioned 
by the nation’s necessity. 

Munroe’s itinerary included New 
York, Chicago, El Paso, Tex., 
Phenix, Ariz., San Diego, Los 
Angeles, San Francisco, Sacra- 
mento, Portland, Ore., Seattle, Spo- 
kane, Wash., Salt Lake City and 
Denver. 


Sees Sufficent 


Synthetic for 
War Needs 


AKKRON.—Technologically, and 
from the sole standpoint of mili- 
tary needs, this country is prac- 
tically “over the hump” of its 
rubber dilemma, according to Dr. 
L. B. Sebrell, head of Goodyear 
Tire & Rubber Co.’s research de- 
partment, who received one of the 
American Chemical Society’s high- 
est awards at its spring meeting in 
Detroit. He expressed an opinion 
last week that this nation will 
soon be militarily independent of 
rubber from outside sources, 


Research on synthetie rubber has 
progressed to the point, he said, 
that it can be converted into al- 
most any needed war product if 
no more natural rubber was avail- 
able. Dr. Sebrell emphasized that 
his optimism regarding the tech- 
nology of synthetic rubber is re- 
stricted entirely to war products 
now being made from _ synthetic 
rubber or which might some day 
have to utilize synthetic rubber. 

“Availability of heavy duty 
tires for civilians from synthetic 
rubber is a totally separate and 
unrelated factor,” Dr. Sebrell as- 
serted. “Tires of synthetic rub- 
ber for civilians and non-war 
trucking purposes is a problem 
which can be attacked more 
vigorously after the more press- 
ing military aspects have been 
handled. But the day is not far 
off when we will be ‘over the 
hump’ in this respect also.” 

He pointed out that we are now 
trying to achieve in two years’ time 
with synthetic rubber what has 
required nearly 100 years in the 
development of the compounding 
and applications of the natural 
product. There are many further 
steps and refinements in uses of 
synthetic rubber which can and 
will continue to be made, he said. 

“Obviously,” he concluded, “syn- 
thetic rubber is going to be poorer 
for some purposes, just as it’s su- 
perior in others to natural rubber. 
But we've reached the point, I 
think, where synthetic rubber can 
be adapted to all necessary mili- 
tary uses without dangerous losses 
in efficiency or other qualities.” 


OPA, ODT to Recall 


All Excess ‘T’ Coupons 


WASHINGTON.—OPA and the 
Office of Defense Transportation 
acted last week to remove a poten- 
tial source of black market gaso- 
line by arranging for the prompt 
recall of the excess “T’” coupons 
of operators whose allotted mileage 
has been cut. 
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Ford Dealers Laid the Groundwork 

for the Fleets of Ford-Built Tanks 

and Tank Destroyers Now Hitting 
the Axis Hard! 


Lt Ford dealers have a stake in the toughest Fords ever 
built—M-4 Tanks and M-10 Tank Destroyers. For your 
sales in great volume made necessary the plants— without 
which these tanks, bombers and other Ford armaments could 
not have been made in such great quantities—so quickly. 
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FORD MASS-PRODUCTION LINES 
DELIVER FLEETS OF WEAPONS 


M-4 TANKS . M-10 TANK DESTROYERS 
PRATT & WHITNEY AIRCRAFT ENGINES 
CONSOLIDATED LIBERATOR BOMBER PLANES 
TRANSPORT GLIDERS e JEEPS 

UNIVERSAL CARRIERS e AMPHIBIAN JEEPS 
ARMY TRUCKS e TANK ENGINES 

TRUCK AND JEEP ENGINES 
TURBO -SUPERCHARGERS e GUN MOUNTS 
RATE-OF-CLIMB INDICATORS 
AIRCRAFT GENERATORS e ARMOR PLATE 
MAGNESIUM CASTINGS 


Full production for Victory including a steady supply of 
- essential parts is Ford’s big task today . . . just as your job is 
to keep America’s cars and trucks rolling for the duration. 




















When peace is won America will again watch the Fords go 
by. And the resources and skill that have done such a tre- 
+ mendous job in war production will make the Ford franchise 
more highly prized than ever. 


FORD MOTOR COMPANY 


































This list does not include other important Victory 
models now in production that cannot be named 
due to wartime conditions. 





Listen to “Watch The World Go By” featuring 
Earl Godwin. Every night 8:00 p.m. E. W. T. 
on The Blue Network. 
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Sees Truck Tire Mileage Upped 


U.S. Rubber to Expand 


Tire Conservation Plan 


NEW YORK.—uUnited States 
Rubber Co. announced last week 
that its nationwide U. S, transpor- 
tation maintenance program, suc- 
cessfully in operation for the past 
year, will be greatly expanded and 
suplemented to help get the country 
over the “last hump” of tire short- 
age. Rubber Director Jeffers re- 
cently set the remaining period of 
crisis at one year. 

U. S. Rubber’s plan is designed 
to aid the Office of Defense Trans- 
portation in its job of keeping 
trucks rolling by making tire in- 
spections, repairs and replacements, 
and has already been put to ef- 
fective use by thousands of truckers 
all over the country, the company 
said. ODT Order No. 21 requires 
compulsory inspection of tires on 
all trucks every 60 day period or 
every 5,000 miles, whichever shall 
be attained first. 


According to the plan, an in- 


Postwar Inventory 
Deflation Seen 


As Avoidable 


NEW YORK.—Most executives 
are hopeful that diastrous postwar 
inventory deflation will be avoided, 
although many painful adjust- 
ments are considered inevitable, 
according to a survey by the Na- 
tional Industrial Conference Board. 

Noting that two-thirds of the 
companies covered by the survey 
experienced serious inventory losses 
following World War I, the board 
said last week: 

“Most executives consider the 
pattern of events following the last 
war as no criterion for the future. 
Outstanding in this war has been 
the avoidance so far of a general 
price rise as steep as occurred in 
the last war. Conservative pricing, 
wide use of ‘life’ and protection 
clauses in many war contracts are 
also believed by reporting coopera- 
tors to be factors militating against 
severe inventory difficulties at the 
end of hostilities. 

“About half of the companies 
anticipate a decline in their inven- 
tories during the next six months. 
Government allocation of numerous 
materials through the Controlled 
Materials Plan is an important 
reason why some executives look 
for a decline in inventories in vari- 
ous lines. Voluntary and involun- 
tary production and sales curtail- 
ment of nonessential goods also 
tend to reduce stocks, as do the in- 
creasing difficulty or impossibility 
of obtaining adequate supplies and 
the inability of replenishing stocks 
as fast as sales deplete them. 

“To protect against possible de- 
valuation of supplies resulting from 
the termination of war and can- 
cellation of war contracts, about 
four-fifths of the reporting busi- 
ness executives have set up re- 
serves, or expect to do so this year. 
Three-fifths report that inventor- 
ies have grown with sales, al- 
though sales have in many in- 
stances outdistanced inventories. 
This condition is particularly ap- 
parent in the heavy machinery 
and other durable goods industries 
engaged in war production.” 


ATA Convention 
Set for May 20 


CINCINNATI.—Two national con- 


ventions of the American Trucking 


Assns. will be held in Cincinnati 
during 1943. The city has been 
selected for both the spring meet- 
ing, to be held May 20 to 22, and 
the fall meeting in October. This 
was announced by J. A. Scott, 
president of the Cincinnati Motor 
Transportation Club, a local affili- 
ate. Al H. Jahnke, president of the 
Cincinnati Traffic Club, is chairman 
of the convention committee. 

The spring meeting will be at- 
tended by about 500 persons, while 


ODT, a_ booklet 
Truck Tires,” truck tires inflation 
chart, heavy service tire manual, 


spector provided by the tire dis- 
tributor will inspect each tire and 
tube on the truckers’ fleet. The 
inspector will make a written re- 
port and will certify to the need 
for new tires, tubes or recapping 
service when required. The inspec- 
tor will also provide a form to be 
used by the fleet operator to com- 
pile the data for every truck as 
required on a monthly report to 
“How to Save 


tire mileage record cards and JU, S. 
truck conservation corps decals, 


“We cannot win the war without 
trucks,” points out the rubber com- 
pany in a booklet which is part of 
the campaign. The fact that Ameri- 
ca’s peacetime commerce of 1941 


alone required, in addition to the 


railroads, more than 4% million 
trucks clearly indicates the impor- 
tance of highway transportation in 
these critical times, it continues. 
“In many cases, whole communi- 
ties, essential factories, entire in- 
dustries vital to the war effort 
depend entirely on truck transpor- 
tation. Our trucks must be kept 
in service. 

“No truck operator in his right 
senses would ever wilfully throw 
tire mileage away, Yet a surpris- 
ing percentage of truckers are 
wasting rubber every day of the 


year. We need only look at typical 


fleet operators’ records to know 
that this is true.” 
A case history of one fleet op- 


erator is cited. In the 12 months 


between Apr, 1, 1939 and March 31, 
1940, with his tires receiving aver- 
age care and service, 2,011 tires 


went out of service at an average 
of 26,089 miles per tire. But for 


approximately the same amount of 
travel from Apr. 1, 1940 to Dec. 31, 
1941, during which time his tires 


were placed in the hands of ex- 


perts and given complete service, 


only 812 tires went out of service 
with an average per tire of 38,377 


miles, or a gain in mileage per 
tire of 47 percent. 

“Though mileage gains as high 
as 47 percent would probably prove 
to be the exception rather than the 


rule, the useful life of our crude 


rubber stock pile would be tre- 
mendously extended if comparable 
truck tire service could be rendered 
throughout the nation,” the com- 
pany concludes. 


Bus Mileage Rule 
Eased by ODT 


DETROIT.—Office of Defense 
Transportation last week removed 
the mileage limitations under which 
city and intercity buses placed in 
service in the last nine months 
had been operating. City buses had 
been restricted to 3,000 miles a 
month, while intercity buses had 
been restricted to 6,000 miles a 
month. 

ODT officials said that the lifting 
of the limitations, subject to im- 
mediate cancellation as conditions 
change, was due primarily to the 
fact that older buses kept in serv- 
ice beyond the time of normal re- 
tirement, are rapidly becoming less 
available for steady use, owing 
mainly to the lack of obsolete re- 
pair parts they require. 





SHOWN HERE are five of the six new service representatives recently 


trained and sent into the field by Studebaker. 
Shafer, J. S. Edwards and J. E. Barnhart, 


E. A. Boland, G. E. Combs, G. V. 


Left to right, they are 


and they bring to Studebaker dealers an average of 16 years experience 


in automobile service operations. 


Used Cars, Service Business 
Brisk in Vancouver 


Special to Automotive News 

VANCOUVER, B. C.—Sales con- 
ditions in the used car business 
here are surprising the most opti- 
mistic members of the industry. A 
very determined—but futile—drive 
was made at the close of the last 
license year to have the automo- 
bile license in British Columbia 
reduced from its basic standard 
of $20. 

In view of this situation, coupled 
with the cut in the amount of gas 
now allowed cars in the A-A cate- 
gory (Canadian counterpart of the 
United States’ A ration), it was 
felt that used car sales would be 
practically negligible and_ that 
automobile repair business would 
drop to a new low mark. While 
the new license year has been in 
effect for only a matter of weeks, 
service shops are busier than ever 
before, and the new government 
priority method of handling repairs 






General’s Plant 
Begins Output 
June 28 


HOUSTON, Tex.—Monday, June 
28, has been set aside by Gov. Coke 
R. Stevenson to celebrate the part 
this state is playing in solving 
America’s critical rubber problem. 
The celebration will be statewide, 
with special ceremonies here at- 
tended by Gov. Stevenson and 
other national and state dignitaries, 
marking the start in production of 
American made rubber at the syn- 
thetic plant operated by General 
Tire & Rubber Co. 

In a proclamation, Gov. Steven- 
son pointed to the contributions 
Texas is making to the war effort, 
and stressed the fact that the rub- 
ber to be manufactured from Texas 
oil will do much to alleviate the 
rubber shortage. To handle ar- 
rangements for the _ celebration, 
Stevenson appointed a committee 
headed by Thornton Hall, San 
Antonio, president of the Texas 
Newspaper Publishers Assn. and 
Deskins Wells, Wellington, man- 
ager of the Texas Press Assn. 


Jesse Jones, secretary of com- 
merce, and Wm. M. Jeffers, rubber 
administrator, are being invited to 
take part in the ceremonies here. 
The synthetic rubber industry will 
be represented by William O’Neil, 
president of General Tire and Rub- 
ber Co., H. C. Wiess, president of 
Humble Oil and Refining Co., and 
Stuart Hotchkiss, chairman of the 
board of General Latex and Chemi- 
cal Co., Cambridge, Mass., associ- 
ated with General Tire in operation 
of the plant. 








SPARTON REPRESENTATIVES review postwar plans. 


has been called into effect in the 


majority of shops to enable them 


to schedule the work offered. 

Used car sales also continue 
extremely active, It was forecast 
that private automobiles would 
gradually disappear from city 
streets, but actually more cars 
are operated on the roads today 
than during the first month of 
the last license year. 

Vancouver used car dealers have 
found a marked increase in the 
demand for cars, especially five- 
passenger models. Dealers are at 
present spending more time seek- 


ing out cars which they can pur- 
chase than they are selling them. 


Oil control authorities are mak- 


ing it clear that cars with special 


categories for gasoline rations will 


not be permitted to engage in any 


pleasure driving, and already some 
unofficial checks on the use of cars 
bearing such special category 
stickers for non-essential purposes 
have been made. It is also pointed 
out that cars in the A-A category 
should only be used for essential 
civilian purposes. If this system 
is rigidly enforced it will greatly 
reduce the use of private cars, but 
for the present at least many 
people who are in the A-A cate- 
gory are driving their cars, believ- 
ing that they will have less depre- 
ciation through operation than 
through laying up their cars for 
the duration. 


Automobile dealers also report 
that miners who are now holding 
down well paid jobs for the first 
time are among their biggest 
buyers of used cars. Any fairly 
recent car with rubber on it is 
in immediate demand, and cars 
ranging in value from two to 
three hundred dollars are being 
snapped up immediately. 

Under existing conditions with 
speed limits and gasoline rationing, 
tires are not receiving as much 
wear as formerly and are being 
treated with great care by car 
owners. As a result, tires on 
private cars are holding up much 
longer than was anticipated, and 
so far there have been very few 
ears forced off the road through 
tire conditions, according to Van- 
couver dealers. 


e se 
Briggs Earnings 
a > 

Rise in 43 

DETROIT. — Briggs Manufactur- 
ing Co. earnings for the first quar- 
ter of 1943 exceeded those of the 
corresponding period last year and 
its April shipments of war prod- 
ucts were the highest of any month 
since the United States entered 
the war, W. P. Brown, president, 


told stockholders at their annual 
meeting in Detroit last week. 


“The company’s financial condi- 
tion and general rate of operations 
in 1942 was, I believe, encouraging 
from a war productiom-point of 
view,” Brown said. “Net .tarnings 
for the first three monthg in 1943 
were $1,183,724.19 or 61 cents per 
share outstanding aftér provision 
for federal income and excess 
profits taxes, as compared with 
$921,824.42 for the same period of 
1942 or 47 cents per share out- 
standing.” 


Studebaker Adds 


Six New Service 
Experts in Field 


SOUTH BEND.—Studebaker has 
just assigned six new service ex- 
perts to important positions in the 
field, D. O. Wilson, general service 
manager, announced last week. 

Each man selected has had long . 
experience in retail service depart- 
ments and all, with one exception, 
have spent many years working 
with Studebaker dealers and Stude- 
baker products. 

Their actual training began with 
an intensive course at the factory 
service school in South Bend. The 
men were then sent into the field 
under the supervision of regional 
service representatives and, after 
this period on the road, were re- 
turned to South Bend for final in- 
struction. 

“The schooling of these men have 
been two-fold,” remarked Wilson. 
“We have given due attention to 
product and besides the usual in- 
struction on Studebaker passenger 
cars and trucks, we have fully in- 
structed these men on the changed 
servicing procedures arising out of 
mileage rationing. Stress has been 
placed on the management aspect 
of the dealer’s service department, 
and these men are prepared to ap- 
ply proved business merchandising 
plans to the improvement and con- 
trol of mechanic’s productivity, 
budgeting of expense and income, 
scheduling and routing of work, 
customer followup and the many 
other phases of successful opera- 
tion of a service station. 

“These new service representa- 
tions now go into the field,” he 
continued, “charged with the re- 
sponsibility of doing everything in 
their power to keep the nation’s 
essential wartime motor car and 
truck transportation rolling. They 
will help Studebaker dealers get 
more repair jobs in and out of the 
service shops faster and they will 
also, of course, be ready with prac- 
tical business aid and suggestions 
wherever necessary. 


Hycar to Release 
Rubber Findings 


AKRON.—Hycar Chemical Co., 
one of the country’s largest inde- 
pendent producers of _ synthetic 
rubber by the butadiene method, 
will shortly release comprehensive 
technical studies to picture clearly, 
for industry and the public, the 
present status of this important 
new material, a company spokes- 
man said last week. 

According to the company, the 
demand for such information has 
become particularly urgent since 75 
percent of all synthetic rubber in 
the government’s program is to be 
produced by the butadiene method, 
indicating the widespread accept- 
ance of this type. 

The Hycar company, which 
manufactures the crude synthetic 
and does not fabricate finished 
rubber products, reports it has re- 
ceived countless inquiries which in- 
dicate many misunderstandings as 
to exactly what the butadiene syn- 
thetic is and what service it can 
be expected to perform. 

Through the information to be 
released, by June 1, if possible, the 
company expects to correct mis- 
understandings on the part of the 
publi’ and, at the same time, as- 
sist industry in its efficient utiliza- 
tion of the synthetic. 


Oil Shipments Increase 


But East’s Stocks Drop 


WASHINGTON. — The East 
Coast oil situation deteriorated 
during the past week in spite of 
@ record breaking total rail 
shipment of 980,241 barrels per 
day, and the index of stocks 
available to civilians dropped to 
@ new low just above one- 
fourth of normal, according to 
Petroleum Administrator Ickes. 

Reflecting the net difference 
between increased demands and 
Increased supplies, the Ameri- 
can Petroleum Institute index 
of stocks available to East Coast 
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Among those present at the meeting were: William 


Spencer, Marvel Products, Inc., Montreal, Canada; Urban Halliday, Denver; 
D. Sullivan, San Francisco; Carson W. Chiles, 


consumers dropped to 26.3, or 
73.7 percent under normal. This 
compares with an index of 28.1 
for the previous week and 35.7 


Battery Catalog 


Containing complete replacement bat- 
tery data and other engineering infor- 
mation, a catalog of Exide batteries 
for heavy duty service is announced 


turing problems, enlarged markets and their relations to Sparks- 
was the subject of the recent meeting held by Sparton in Jackson. 
Hutchinson, presided. 


the fall meeting is expected to 
bring 2,500. The May meeting will 
y be devoted principally to business 
development and safety. Ted B. 





E. R. Jackson, Los Aagetes: Ww. 
- Joyce, Youngstown, O.; Elton M. Eldredge, Detroit; 





Rogers, ATA national president;| Kansas City; James 

Carl Jackson, vice-president, and| Harry Ruben, New York City; D. James Murray, Seattle; J. Raymond Dade, | by Electric Storage Battery Co., Phila- as recently as the end of Febru- 
Tenn La ’ sedeh Gaiman Boston; Walter MacPhail, Charlotte, N. C.; Glenn Orcuft, Chicago; B. -|delphia. Illustrated is each type of ary, illustrating the steady de- 
ohn wrence, gene Se', Vaughn, Houston, Tex.; Clarke Wilmot, Detroit; E. T. H. Hutchinson, | Exide heavy duty battery shown with|| cline that has taken place. 
are to attend. Jackson, Mich.; Wm. J. Corbett, Jackson, Mich. diagramatic assembly layouts. 
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POWERING THE BOMBERS OF VICTORY 
With Chevrolet-Built Pratt & Whitney Engines 


For many months, Chevrolet craftsmen have been hard at work on the 
manufacture of Pratt & Whitney aircraft engines. 


Chevrolet’s production schedule, already large, was recently in- 


creased five-fold. 


It’s important to build these engines quickly —and in great quantities 
—but it’s even more important to build with quality. For our fighting 
men want their equipment ready and they also want it right. 


At least, that is the way we of Chevrolet feel about all the many 
different kinds of war equipment we are manufacturing today; and you 


may be certain we are meeting the demand for quality, just as we are 
meeting the demand for quantity. 


For example, in every Pratt & Whitney aircraft engine we build 
there are over 6,000 individual parts. Over 6,000 of them! And our 
engineers, craftsmen and supervisors handle every part with surpassing 
care—hold it to the finest limits of precision. 


So ... when our fighting men fly a bomber powered by Chevrolet- 
built Pratt & Whitney engines, or use any other type of Chevrolet-built 
equipment ... they will find it serves with a fidelity matching their own. 


CHEVROLET 


DIVISION 


GENERAL MOTORS 
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New Trucks Aren’t Ersatz, 
White Official Tells SAE 


NEW YORK.—Truck operators 
need have no present fears of get- 
ting “ersatz trucks” because of ma- 
terial substitutions, it was declared 
here by Robert Cass, chief engineer 
of White Motor Co., who empha- 
sized that commercial trucks now 
being built under WPB orders “are 
not such that operators should be 
apprehensive about their overall 
performance.” 


In a paper on “Wartime Replace- 
. ment Parts,” presented during the 
two-day National Transportation 
and Maintenance meeting of the 
Society of Automotive Engineers 
Cass said “the overall picture from 
the operator’s standpoint is good. 

“It is good in the sense that no 
substitutions have been made 
which it is believed will seriously 
affect the economy of operation to 
a marked degree, and by education 
of both existing maintenance crews 
and drivers, and a closer contact 
with manufacturer’s service facili- 
ties, very satisfactory results 
should be obtained. 

“One of the important aspects of 


the situation is that the substitu- 
tion of particular materials was 
seen early enough to enable some 
studies to be made and in certain 
cases the time allowed has per- 
mitted accelerated tests. This has 
been valuable in preventing the 
overnight changes which we all 
know can be somewhat disastrous. 


“There are approxamately 4,800,- 
trucks in service at this time and 
in a normal year there are at least 
400,000 to 500,000 trucks built for 
replacement purposes. During the 
past year, with rationing of trucks 
by ODT, there were 43,130 trucks 
delivered to operators for replace- 
ment and expansion. Allowing for 
the light truck portion of the 500,- 
000, these figures clearly indicate 
the fact that trucks are wearing 
out at a much faster rate than 
they are being replaced. 

In addition to this serious situa- 
tion motor trucks are being called 
upon to do a much greater amount 
of work than they are normally 
subjected to. Obviously this comes 
about in several different ways. 


8.F. GOODRICH GOT THE 
JUMP OW EVERYBODY / 


“It was away back in 1940, Bill! 
I know the B. F. Goodrich folks 
were selling tires made with syn- 
thetic rubber then—because I 
bought a set. More than half the 
rubber was synthetic.” That’s the 
under-sheriff of Juneau County, 
Wisconsin, talking. Hundreds of 
other car owners and companies 
joined him in helping to get Amer- 
ica’s synthetic rubber program 
started. And they did help—by 
proving that tires made with syn- 
thetic could take it. The sheriff’s 


tires went 22,000 miles, 


heres 


Synthetic rubber keeps ’em rolling. B. F. Goodrich is 
producing fuel tanks, fuel lines for airplanes and jeep 
tires with synthetic, to name a few. That’s why you can’t 
buy synthetic tires. As this synthetic goes into action in 
deserts, jungles, and frozen wastes, the B. F. Goodrich 
road test of 1940 becomes more important to America. 


A few of the many companies that bought 
Ameripol tires in 1940 and 1941 


AETNA LIFE INSURANCE CO. ... AMERICAN AIRLINES, INC... . AMERICAN 
CAN CO.... BALTIMORE & OHIO RAILROAD... THE BORDEN CO.... J. |. 
CASE CO.... GULF OIL CORPORATION ...GEO. A. HORMEL & CO... .INGERSOLL- 
RAND CO... . KELLOGG COMPANY ... NEW YORK CENTRAL SYSTEM... 
NEW YORK TELEPHONE CO. . . . PHILLIPS PETROLEUM 


CO. . . . PET MILK SALES CORP.. 
AGENCY... SOCONY-VACUUM OIL CO.... STANDARD 
COMPANY ... WESTERN 
and many other important 


BRANDS, INC.... SWIFT & 
UNION TELEGRAPH CO.... 


. RAILWAY EXPRESS 


\ 


companies in communities from coast to coast. 


Standard Oil Adopts 


Schrader Tire Test 


CHICAGO.—One out of every 
three automobiles has one or 
more tires with slow leaks 
which may be caught before 
they result in damaging flats, 
Standard Oil Co. of Indiana 
estimated last week in announc- 
ing adoption of the Schrader 
comparative air loss test. 

How long it may take a slow 
leak to result in a flat was 
illustrated by puncturing four 
tires with four-penny nails, The 
first tire ran over 2,300 miles 
before going flat, the second 
over 3,900 miles, the third over 
5,100 miles and the fourth had 
still not gone flat after 8,480 
miles when the test was ended. 


One is the heavy loads in material 
being handled and another is the 
greater number of hours that 
power equipment is being worked 
in order to take care of constantly 
increasing traffic that the war ef- 
fort calls upon trucks to handle. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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AMVA Asked for Help Tr 
States Urged to Train 


Truck Drivers 


BALTIMORE. — (UTPS)—Speak- 
ing before the Eastern conference 
of the American Assn. of Motor 
Vehicle Administrators, Ted V. 
Rogers, president of American 
Trucking Assns., requested that 
state motor vehicle administrators 
sponsor the training of men above 
the age of 38 as truck drivers in 
order to meet the increasing man- 
power shortage in the transporta- 
tion industry. 

W. Lee Elgin, Maryland commis- 
sioner of motor vehicles, president 
of the conference, stated at the 
opening session that no_ state, 
under an order of the WPB, will 
be allowed for the duration of the 
war to issue more than one license 
tag for vehicles. 


John J. Nash, commissioner of 
motor vehicles for Illinois, reported 
that specially-treated fiber tags are 
in use in his state, but added that 
these markers cost twice as much 


Your next new car will probably ride on tires made 
wholly or partially of synthetic rubber. That means 
you'll be going to a tire dealer again. So remember who 
made those tires tested under actual driving conditions 
almost two years before the war. If you do, you'll want 
to buy yours from B. F. Goodrich—first in rubber. 


XD 


as metal tags, which makes { 
doubtful whether they will come 
into general use. 

Arthur W. Magee, New Jerse 
commissioner, warned against the 
abandonment of state motor-vehi- 
cle inspections because there 
bound to be a rise in accident rates 
as cars depreciate, unless unsaf 
cars are barred from the highways 

The toll of accident is static at 
present, he said, because of gaso 
line rationing, but there is bound 
to be an increase in accidents if 
the restrictions are relaxed. 

Rogers reported that 75 percent 
of all the truck-borne traffic of 
the country is directly related toa 
the war effort and that the 1943 
truck load over the highways so 
far is 20 percent over last year’s 

He also said that agreements 
among the states on commercial- 
vehicle reciprocity, regarding 
licensing and truck load weights, 
have been of considerable aid to 
the war effort as far as truck 
transportation is concerned. 


Chevrolet School rf 
Grads Fighting 
On All Fronts 


DETROIT.—A worldwide survey, 
just completed by the faculty o 
the Post-Graduate School of Mod- 
ern Merchandising and Manage- 
ment for the sons of Chevrolet 
dealers reveals that graduates, who 
came from many parts of the world 
to attend sessions of the school 
here, are now fighting for the 
United Nations in virtually eve 
theater of war and in every branch 
of the service. 

Of the total of 394 who attended 
the 13 sessions of the school, start- 
ing in 1937 and ending in Novem- 
ber, 1941, just before Pearl Har- 
bor, 90 are now officers or officer 
candidates, 55 are non-commis- 
sioned Officers, 23 are enlisted men 
of the Army or Navy and eight are 
affiliated with the armed services 
as civilian aircraft pilots and in 
other capacities. The 90 officers 
and officer candidates represent 51 
percent of all serving in the armed 
forces. 

The survey further discloses that 
41 graduates are now working in 
defense plants and 11 in other 
manufacturing organizations. 

Among those who attended the 
school were Chevrolet dealers’ sons 
from Sweden, Switzerland, South 
America, South Africa, New Zea- 
land and northernmost Canada. 
One of the graduates is now on the 
staff of General Eisenhower in 
North Africa; another is fighting 
with the British 8th Army; one 
from Santiago, Chile, came back 
to the United States to enter the 
Army Air Force when he heard 
of the death, at the hands of the 
Axis, of two of his classmates in 
the school. 


Elastic Stop Nut 


Appoints Dreves 


UNION, N. J.—William T. Hed 
lund, president of Elastic Stop Nut 
Corp., last week announced the 
appointment of Walter J. Dreves 
as vice-president and comptroller 
of the company. Dreves is resign- 
ing his position as factory comp- 
troller for Sears, Roebuck & Co., 
Chicago, and will take up his new 
duties early in May. While with 
Sears, he has been active director 
in 11 important affiliated or owned 
factories. 

Before joining the Sears organi- 
zation in April, 1939, he was for 17 
years with Marshall Field & Co., in 
Chicago, New York, and Spray, 
N. Car. Born in Indiana, Dreves 
attended Concordia College and 
finished his education at the Uni- 
versities of Texas and Mexico City: 
His business career was begun in 
mining companies in Mexico. 


Gas Tax Receipts Off 


RICHMOND, Va.—Gasoline tax col 
lections in Virginia during Februa 
fell off 35.3 percent, as compared with 
collections during the comparable 
month a year ago. 
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Elect Mahoney President... 


Iowa Dealers Oppose 
U.C. Price Peg 


DES MOINES.—Iowa automobile 
dealers last week adopted a reso- 
lution opposing used car ceiling 
prices, believing the situation would 
take care of itself if OPA would 
eliminate auction sales and other 
speculators. 

Dealers feel they need revenue 
of used cars to maintain business 


Truck Releases 
Total 129,514 


Under Rationing 


WASHINGTON. — WPB’s_ Auto- 
motive division announced last 
week that a total of 2,167 vehicles 
were released under the truck ra- 
tioning program the week ended 
May 8. Civilian users and holders 
of government exemption permits 
received 391 light, 1,331 medium, 
and 177 heavy trucks; 248 trailers, 
and 20 attachment third axles. 

A total of 129,514 vehicles of all 
types has been released since the 
rationing program became effec- 
tive in March 1942. This total in- 
cluded 30,679 light, 71,268 medium, 
and 16,049 heavy trucks; 10,212 
trailers, and 1,306 attachment third 
axles. 


Ford Expanding 
Ont. Foundry 


MONREAL. — Increasing the 
steel making and casting capaci- 
ties of its Windsor, Ont., plant 
foundry for the fourth time since 
war started, Ford of Canada is 
proceeding with a $2,900,000 expan- 
sion increasing capacity five-fold 
over pre-war levels. To be com- 
pleted by July 15, it will provide 
45,000 more square feet of floor 
space in the foundry. New melting 
and treating furnaces and other 
installations are to be ready for 
use in early autumn. 

The foundry will be equipped 
with 18 large electric steel-making 
furnaces, two iron-making fur- 
naces and several smaller electric 
induction furnaces. Capacity is ex- 
pected to reach approximately 450 
tons of cast steel per 24-hour day. 

Expansion also of the heat-treat- 
ing plant, which is in direct line 
with the foundry, will result in the 
formation of one continuous plant, 
960 feet long by 225 feet wide. 
Three previous wartime foundry 
expansions were made in 1941 and 
1942 at an approximate cost of 
$2,350,000 which added to current 
program, will give a total expendi- 
ture of $5,200,000 on foundry im- 
provement since the start of the 
war. 


Gar Wood Names Berg 


Division Manager 
DETROIT.—A. C. Berg has been 
appointed manager of the road ma- 
chinery division of Gar Wood In- 
dustries, Inc., according to G. A. 
Bassett, president. Berg joined the 
company in 1919, and became as- 
sistant manager of the division 
when the division became a part of 
Gar Wood Industries, Inc., in 1934. 


Auto Industry Praised 


For War Loan Aid 

DETROIT.—The automotive 
industry last week was lauded 
for its outstanding contribution 
to the war loan drive in a tele- 
gram from Secretary Morgen- 
thau to the Automotive Council 
for War Production. Text of the 
communication follows: 

“My attention has been call- 
ed from time to time, and espe- 
cially during the second war 
loan drive, to the splendid work 
that your association and its 
members have done for the 
Treasury department’s War Fi- 
nance program. Your help has 
been a material factor in the 
outstanding success of the drive. 
Please accept and express to 
your members my sincere 
thanks. We still have a tre- 
mendous task ahead and must 
count on your continued and 
continuous help.” 


for servicing trucks and cars. 

Ray Chamberlain, executive vice- 
president of NADA, predicted eas- 
ing of the rubber situation and re- 
pair parts for trucks after the next 
six months. K. B. Elliott, vice- 
president of Studebaker, urged 
dealers to build for postwar busi- 
ness. 

Officers elected are President 
Walter Mahoney, of Sioux City; 
Executive Vice-President Howard 
Sole, Des Moines; Vice-President 
Cc. C. Carmer, Centerville; Vice- 
President O. F. Sulley, Council 
Bluffs; Treasurer Clarence Schukei, 
Waterloo; NADA Director Ray 
Allen, Cedar Rapids; Secretary- 
Manager, V. E. Lawrence, Des 
Moines. 

Attendance at the convention 
totaled over 250 dealers, who re- 
ported business has been good and 
that there have been few dealer 
casualties. 


Bus Operators Report 


Record 1942 Gains 
WASHINGTON. — All classes 
of motor bus operators reported 
record gains in traffic volume 
and operating revenues for the 
fourth quarter of 1942, the Na- 
tional Highway Users Confer- 
ence states. Net income of the 
companies after allowance for 
taxes tops the previous year 
from 12 percent to 169 percent. 
Strictly city bus lines report 
approximately 9,750 miles per 
bus in a quarterly period while 
city-suburban services averaged 
better than 9,900 miles per bus. 
Inter-city bus mileage, limited 
by the current 35 m.p.h. speed 
limit, has dropped slightly more 
than 6 percent under the aver- 
age of 19,781 miles for the same 
quarter of the previous year. 


Blind Rivet Data 


LOS ANGELES.—A new handbook, 
designed to aid the men in the fleld 
who are concerned with riveting oper- 
ation on aircraft, has just been issued 
by Cherry Rivet Co. It gives complete 
information on the Cherry Riveting 
Process together with detailed instruc- 
tions on the operation and care of 
Cherry Rivet tools. 


Special Service Attention 
Needed for Farm Trucks 


DETROIT.—Another year older 
in wartime service, motor trucks 
engaged in off-the-farm movement 
of important 
food and other 
farm products 
need special serv- 
ice attention to 
assure their abili- 
ty to shoulder the 
burden of hauling 
the tremendously 
increased tonnage 
of this year’s war 
eae production goals, 

Qe it is pointed out 
Ed Hedner by Ed Hedner, 

Chevrolet nation- 
al director of service. 


Recognizing that the movement 
of these products is as important 
in the war effort, relatively, as the 
production of guns, planes and 
tanks, Chevrolet dealers are giving 
priority in their service depart- 
ments to the maintenance of vehi- 
cles in essential highway transpor- 
tation, he said. 

Cited as evidence of the urgent 


necessity of keeping farm trucks 
in good operating condition is the 
fact that an estimated total of 63,- 
636,338 tons of basic farm products, 
an increase of 19,216,198 tons over 
the 1936-to 1940 average, will have 
to be hauled by trucks from farm 
to market, rail or processing plant 
in 1943. 

In addition, recently published 
reports show that in 1942, 62.8 per- 
cent of all livestock delivered to the 
68 leading markets of the country 
was hauled by trucks, again break- 
ing all previous records. Livestock 
deliveries by truck in 1943 are ex- 
pected to show a considerable in- 
crease. 


These added burdens must be 
taken on, it is pointed out, despite 
the fact that motor vehicle manu- 
facturing is at a standstill, and the 
need for conserving parts and rub- 
ber is urgent. 

Frequent checkups of such vital 
units as the engine, starter, genera- 
tor, clutch, transmission, universal 
joints, rear axle, brakes, steering 
gear and tires are recommended. 
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ACK in World War I, the phrase 
40 L’homme or eight Chevaux 


meant transportation, transporta- 
tion of troops and equipment to the 
front. It was a vital phrase that 
has lived down through the years, 
and even today lives vividly in the 
memory of the men who saw serv- 
ice in the AEF. 

Out Dearborn way two dates are 
coming up soon that tie in with 
that famous phrase and present 
an analogy to transportation—au- 
tomotive transportation that stirs 
the memories of the oldtimers in 
this business of ours back to nearly 
the start of the industry. And apro- 
pos of that 40 & 8 phrase, these 
dates bring into being another 
phrase, 40 & 80, not only phonetical- 
ly comparable but also similar in 
their import to the development of 
the automotive vehicle. 

Forty years ago come June 16, 
the Ford Motor Co. was organized 
and 80 years ago, come July 30, 
Henry Ford was born. 

* * * 

AND BELIEVE it or not, over 
40 years there were three dealers, 
who are still with Ford Motor, that 
were selling Henry Ford's vehicles. 
Two of the heads of these dealer- 
ships are still alive, older in the 
service of the Ford Motor Co. than 
the company itself. 

Bill Hughson, of San Francisco, | 
and Glen Holmes, of Chicago, are 
still peddling Henry Ford’s cars 
and doing a mighty fine job of it. 
Mr. Tenvoorde, of Tenvoorde Motor 
Co., St. Cloud, Miss., died last 
March but his dealership carries 
on. B. O. Trevor, of Trevor Motor 
Co., Key West, Fla., 
being in the mystic circle by the 
slim margin of eight months, hav- | 
ing opened his dealership in Feb- | 
ruary, 1904. 





a 
TALKING recently with H. C.| 
Doss, chief of the Ford sales de- | 
partment, about these oldtimers| 
who have flown the Ford banner | 
all of these years--37 dealers have | 
represented Ford for over 35 
years and 738 for over 25 years 
a complete vindication of the Ford 
policy of educating their dealers 
to look upon their service revenue 
as the basic overhead-carrying 
medium is clearly demonstrated. 

Ford dealers have weathered 
many a “slow business” storm and 
have come through with flying 
colors—-have weathered two other 
periods when the factory could not 
supply them with new cars to sell 
for months at a time—and their 
service department profits have 
kept them not only solvent but 
have actually made them stronger 
and better equipped to hold up 
their end when they again were 
able to enter the competitive sell- 
ing fray. 

Indications are that Ford will 
come out of this war period with 
one of the lowest dealer mortality 
records of any company, mainly 


(See BACKSHOP, Page 34, Col. 4) 
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Wichita Dealers 
Cite Essentiality 
Of Parts Men 


automotive repair shop 
just as e | 
maintenance of essential vehi- | 


just missed | 


| amended 


Plea to Draft Board 
For Same Deferment 
Status as Mechanics 


WICHITA, Kan. — Feeling 
that the parts man in an 
is 


essential to the 


cles as are most mechanics, a com- 
mittee of dealers, jobbers and 
transportation superintendents here 
appealed to the district Selective 
Service board for greater consid- 
eration for these men. 

The committee brings out several | 
points of value for dealers who 
are endeavoring to get deferment 
through a Replacement Schedule 
for these important men in an 
automotive service shop. The com- 
mittee also brings out that Selec- 
tive Service has not recognized | 
parts men as essential under those | 
occupations included in the list of 








critical labor shortages. 

Among the various factual ob- 
servations included in their Wichi- 
ta appeal are the following: 

“Our survey and _ investigation | 
shows that skilled parts men are 
as much or more essential to the 
proper maintenance and repair of | 
automotive equipment than are| 
mechanics for the following! 
reasons: 

(A) “Because of the multitude | 
of parts used by various car and} 
truck manufacturers, many of | 
which appear identical even to a} 
skilled mechanic but which are not | 
interchangeable. The mechanic | 
must of necessity depend upon a) 
skilled parts man for the recogniz- | 
ing and securing of the proper part | 


for the particular unit being serv- | 


iced. For example, in the case of 


International on one model alone | 


there were as many as 170 mechani- | 
cal changes made by the manufac- 
turers, of which the mechanics had | 
ljttle or no knowledge and de- 
pended entirely upon a skilled parts 
man to keep him advised of these 
various changes. 


(B) “Under existing government- | 
al regulations, the parts man must | 


decide whether a part is 
(Continued on Page 35, Col. 1) 


still 


Repair Equipment 
Regulations Are 
Kased by WPB 


WASHINGTON.—Limitation Or- 
der L-270 as amended, covering the 
manufacture and distribution of 
automotive maintenance equipment 
listed on Schedules A, B, and C, 
attached to the order, was further 
last week by the War 
Production Board exempting pur- 
chase orders for repair parts for 
maintenance equipment from the 
provision restricting sales by pro- 
ducers to purchase orders bearing 
preference ratings of AA-5 or 
higher. 

In addition, the following items 
are added to Schedule B: (Those 
items which can be built to 20 
percent of sales during same quar- 
ter of 1941) battery testing clips, 
fuel pump testers, master air 
gauges, and tire valve service tools; 
the description of battery chargers 
is changed to read “wall type,sizx 
battery or over capacity” instead of 
“wall type twelve battery or over 
capacity.” 

The item, valve seat grinders, is 
added to Schedule C. This permits 
valve seat grinders to be built up 
to 75 percent of the manufacturer's 
sales in the corresponding quarter 
of 1941. 
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War Restrictions Setting 


Peacetime Service Trends 
‘New Habits Seen 


An Injurious Practice 


Finally Nipped 


The recent suit, which Champion Spark Plug Co. won 
in the District Court of the United States at Kansas City 
against J. F. Reich doing business as the Automotive 
Products Co., in which the court issued a permanent 
injunction, not only carries broad implications for all 
spark plug reconditioners but brings out in the open a 
practice that, if allowed to continue, would have been 
injurious to many factors in the automotive industry. 


Due to a crucial scarcity of spark plugs during the 
past year, because of the demands of our armed forces 
and the scarcity of vital material, the reconditioning 
of spark plugs took a sharp upward curve. 


Many of these reconditioners not only turned out a 
plug looking to all appearances like a brand new one, 
but packaged them in such a manner that one had to 
read every small print line on the carton to find that 
they were not original plugs but plugs that had had 
electrodes welded onto the metal shell to take the place 
of the electrode that had burned off. 


Jobbers bought these plugs in desperation, when they 


couldn’t get the original. 


Repair shops and dealers 


bought them for the same reason—and unfortunately 
thousands of vehicle owners bought them thinking they 
had bought new original plugs made by reputable spark 


plug manufacturers. 


The conditioners did nothing to 


the maker’s label or trademark on the porcelain of the 
plug, they cleaned them up and colored them so that 
when they were inserted in the engine, few if any could 
tell if they were new or conditioned plugs. 


x** 


Under the regulations of L-158, these plugs should 
have gone to the junk man and to the remelting furnaces, 
instead of to these reconditioners and back into the 
normal replacement channels. 

The original manufacturer of the plug should never 
have been penalized for the inefficiency and short life 


of thousands of these plugs. 


It is only natural for an 


owner to condemn the manufacturer of an article that 
does not give value received when put into service. 


Some blame can be laid at the door of the servicemen 
who sold these plugs and did not tell their customers 
that they were selling them reconditioned plugs, but 
more blame can be laid at the door of a condition 
that allows opportunists like these reconditioners to 
rework another manufacturer’s product without defacing 
the original maker’s trademark, or in any other manner 
refraining from so marking the product that it could 
not be sold as a new, original product. 


We certainly hope that this judgment and injunction 
will at least put a stop to a practice that has become all 
too prevalent for the good of the automotive industry. 
We hope that the outcome of this suit will establish a 
precedent for the stopping of all other cases of imitation, 
where faulty and substandard material has found its 
way into the repairing of our cars and trucks under 
the guise of being up to original equipment standard. 


Dealers Warned on Storage 


WASHINGTON. — Regarding the 
care of cars and trucks in storage 

that is, in the reserve pool—about 
which there still seems to be con- 
siderable misunderstanding, an of- 
ficial of WPB’s automotive division 
has prepared a special statement 
on the subject for Automotive News. 
The statement, he emphasized, ap- 
plies only to rust-inhibiting oils. 
It follows: 

Owners and possessors of reserve 
vehicles held for rationing must 
realize that unless they perform all 


of the operations enumerated in 
the standards for maintenance of 
new automotive vehicles required 
by the War Production Board's 
Conservation Order M-216 and the 
OPA’s Amendment No. 4 to Re- 
vised Price Schedule No. 85, the 
maintenance operations of which 
are identical, such vehicles are sub- 
ject to requisitioning by the WPB 
and no increment to the price may 
be charged on delivery. 

There still seems to be consider- 

(Continued on Page 30, Col. 4) 


Carrying Over 






Field Reports Indicate 
Owners Giving Attention 
To ‘Forgotten’ Items 


DETROIT.—A trend in 
service work that cannot help 
but affect the postwar servic- 
ing of both cars and trucks, 


is being evidenced in reports 
from various sources. Car-conscious 
habits they never had before are 
being formed by owners, which no 
doubt will be carried over into the 
years when these motorists can 
again buy new cars every year or 
two as they were accustomed in 
the past. 

In the recent report of the AAA 
clubs, noting the service calls made 
by 11,000 garages in the nation and 
outlining the causes for most of 
the road service calls for last year, 
it is found that tire, battery and 
ignition trouble led all other types 
of trouble experienced by AAA 
members last year. 


In reports from dealers, it is 
found that the average service 
shop ticket has risen from 33% 
percent to 50 percent over pre- 
war days, and that services 
which many car owners never 
bought before, such as whee] bal- 
ancing and front-end alignment, 
are being freely bought under 
today’s conditions. 


Both of these service sources 
indicate an unnatural trend in 
service sales that can be laid di- 
rectly at the door of restricted 
driving and the inability of the 
owner to replace his present ve- 
hicle if he, through neglect or 
inattention, should let it deteriorate 
to the point where it would no 
longer give service. 


And all of these reports indi- 
cate that millions of car owners 
are forming servicing habits that 
were formerly unnatural to them, 
but today are vital to their driving 
and as such become a very im- 
portant part of the ritual of their 
every day life. Such habits should 
prevail for years after the need 
for their forming has disappeared. 

In the case of the AAA report, 


it is evident that with the diminu- 
(Continued on Page 35, Col. 1) 































































































































































































































































































































































Tire Recap Equipment 


Restrictions Eased 

WASHINGTON. — Effective 
immediately all controls over 
the distribution of used tire re- 
treading, recapping and repair 
equipment will be lifted by the 
Office of Rubber Director, ac- 
cording to an announcement 
Apr. 29 of complete revision of 
General Limitation Order L-61 
as amended Jan, 8. In addition, 
the production and acquisition 
of new tire retreading, recap- 
ping and repair equipment, hav- 
ing a retail value of $85 or less, 
is now permitted. 

The original order permitted 
production and acquisition of 
tube repair or spot equipment 
having a retail value of $100 or 
less. This provision has now 


























































































































































been broadened to include all 
items of new retreading, recap- 
ping or repair equipment, except 
curing heads and matrices, 
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- Despite Cut in Inventories— | 


| Parts Dealers Report 
Sales Volume Rise 


NEW YORK.—With restricted 
production forcing them to cut into 
inventories, wholesalers and _ re- 
ailers of automotive parts have 
been maintaining excellent sales 
volume, running as much as 10 per- 
ent ahead of 1942, a peak year, it 
was reported at the regional con- 


| Motorists Told 
Mar Save Old 


Antifr eeze 


Seen supplement 
next winter’s supply of anti-freeze, 
civilian motorists should store this 
past season’s solution, protecting it 

ith the addition of an “inhibitor,” 
the conservation division of WPB 
advised last week. This “stitch in 
ime” is advisable because the in- 
creased war demands for anti- 
reeze chemicals make it possible 
for every car owner to contribute 
to the war effort by this conserva- 

on. (A recent WPB order elimi- 
nated the use of “permanent” anti- 
reeze for passenger car purposes.) 

The inhibitor, a fluid used to 
check deterioration, does not add 
o the freezing strength of the 
olution. Its value lies in prevent- 
ing the anti-freeze from becoming 
cid and thus corroding the motor. 
nhibitors are usually present in 
the new anti-freeze compounds, but 

ay be consumed during. the 
course of the winter. 

Recommended procedure for con- 
ervation and care of anti-freeze 
solutions would vary for each kind 
of solution and each kind of in- 
ibitor; therefore, the motorist 
should be guided by the advice of 

e anti-freeze or inhibitor manu- 
acturer, Certain precautions should 
be followed regardless of the type 
f anti-freeze or inhibitor used: 

(1) When drained, the solution 
should be filtered through a 
losely woven cloth to remove 
all rust particles. (2) A glass 
container gives best protection 
or storage. A clean tin can is 
also. satisfactory. Containers 
should be tightly capped. (3) 

Sediment which has formed dur- 
ing the storage period should be 

arefully removed before re-use 

pf the anti-freeze solution. (4) 
The solution should be tested by 

dealer to determine its freez- 
ing strength, The addition of a 
small quantity of fresh anti- 
reeze will usually be necessary 
to bring the solution to _ its 
proper strength. 


Antifreeze Rule 
neludes Stock 
Dn Hand 


WASHINGTON. — War Produc- 
on Board stated today that the 
restriction in Order L-51 which 
nits the use of permanent type 
ti-freeze to tractors, trucks, 
buses and other commercial type 
tomobiles, and to stationary en- 
Mines, applies to stocks of per- 
manent type anti-freeze now on 
and as well as to such quantities 
Sf permanent type antifreeze which 
retail and other sellers may re- 
ive in the future. Stocks of 
permanent type antifreeze carried 
over from last season are included 
the res‘riction. 

Order L-51, as amended, was 
ssued Apr. 19, 1943, and prohibited 
e purchase of sale of antifreeze 
containing ethylene glycol for use 
passenger automobiles, station 
agons and taxicabs. The amended 
order is effective to-March 31, 1944. 


as Cut in East Takes 


igh Toll of Batteries 


BALTIMORE.—(UTPS) — Gaso- 
ine and tire rationing restrictions 
e taking high toll of auto batter- 
ies, local survey of garages and bat- 
ery dealers revealed. One large 
Arage and service station reported 
that calls for battery service have 
creased 50 percent in the past 
Ew months, while the recent re- 
duction of A-book mileage has re- 
Ited in further increases. 


ference of the Motor and Equip- | 
ment Wholesalers Assn. here here 
May 4. | 

The current sales increase, it was 
pointed out, is being accomplished 
with an inventory that has been 
reduced about 40 percent on an 
average from last year, with the)! 
result that turnover has been in-| 
creased substantially. 

Optimism about continued heavy 
volume was expressed by most of 
the wholesalers. While stocks are 


becoming low and spotty, it was| more than 80 exhibiting manufac-/ mechanics 
noted that the recent amendment| turers participated in the conclave | critical shortage of skilled men in| 


PATA Acts to Halt 


Unfair U. C. Ads 

PHILADELPHIA. — To used 
car advertisers who have been 
protesting against unfair com- 
petition in ads, the Philadelphia 
Automobile Trade Assn. last 
week offered the organization’s 
good name and a plan to win 
public confidence. 

PATA suggested that a clas- 
sified display ad be run in 
Sunday editions emphasizing 
that individuals having cars to 
sell “will receive the fairest 
price and ‘PATA Guaranteed’ 
satisfaction by patronizing only 
dealers who are members of 
PATA and who display the as- 
sociation’s emblem.” 


to L-158 would permit Hon ‘ow | te 


turers to step up production con- 
siderably. 

Robert McGill, sales manager of | 
Aluminum Industries, Inc., declared | 
that the industry could well afford 
to be optimistic because of the 
essential character of automotive | 
transportation. 


More than 800 wholesalers and | 


Cox-Meadows Deal 


TULSA, Okla.—Ray Cox has 


and will continue 


MAY 17, 


pur- 
chased the controlling interest in the 
Cox-Meadows Motor Co. 
Plymouth), 
| firm’ S operations under that name. Jim | 
| Meadows, former partner has opened a/| 
used car market here. 


(DeSoto and’ 


1943 
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Mechanic Shortage in Maine 


Reaching Danger Mark 


PORTLAND, Me.—Acute short- 
age of automotive mechanics in 
|this war industry area has seri- 
|ously affected the efficiency of 
| vehicular transportation here, ac- 
|cording to a survey. While there 
| was nothing to indicate any break- 
|down in general transportation, 
| trucking companies, service gar- 


| ages, operators of bus fleets and! 


| the U. S. Employment Service con- 
| tended that vehicles on the road 


| were being kept there by overtime | 


|work of mechanics now available. | : : ; 
| celled its regular spring meeting 


| Fred Herron, manager of the 


USES office here, said the lack of | 


constituted the most 


the section at present. The situa- 


tion has reached such a critical | 
point, he said, that “we have trans- | 


ferred mechanics in essential in- 
dustry to garages and truck term- 
inals.” 

A truck company official 


declared “we have trucks laid up 
for days and weeks at a time be- 


| day motorists. 
who | 
the| runs a large fleet through the state | 


cause we can't get either mechanics 
or replacement parts. The _ short- 
age of mechanics is more than 
critical, it is acute and lack of 
sufficient numbers of them is af- 
fecting transportation,” he added. 


Battery Builders Cancel 


Spring Meeting 
DETROIT.—B. F. Morris, presi- 
dent of the Assn. of American Bat- 
tery Manufacturers, announced last 
week that the association had can- 


usually held the latter part of May. 
This action was taken as a means 
of conserving transportation and 
hotel accommodations for the 
armed services. 

Morris stressed the point that 
important industry problems are 
developing through radically- 
changed driving habits of present 
These problems, 
normally handled at the convention, 
will be promptly taken care of by 
special committees and the board 
of directors. 
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on vehicles in their possession. In 
the first place they have failed to 
drain the crank case of the old oil. 
In some instances only half of the 
old oil has been drawn off and to 
the remainder has been added a 
half-charge of rust-inhibiting oil; 
or no draining has taken place at 
all and a small quantity of rust-in- 
hibiting oil has been put in on top 
of the old oil. 

Other reports indicate that the 
crank case has been completely 
drained, half filled with rust-in- 
hibiting oil and then enough of 
the old oil poured back to fill up 
the crank case again. In many of 
these cases, however, the owner 
has failed entirely to use an oil 
which has rust-inhibiting proper- 


the students on “having acted 
wisely in your choice of voca- 
tion in America’s greatest in- 
dustry.” 


This is a serious mechanical con- 
dition that threatens impairment o 
vehicles so treated and is due 
the failure on the part of the per- 
son in possession or control of su 
vehicle to comply with the stand 
ards for maintenance. 

It is imperative that every deale 
should follow throughout all of the 
maintenance operation items be- 
fore storing a reserve vehicle, an 
all conditioning operation items be- 
fore delivering the vehicle, in orde 
to prevent trouble developing afte 
the sale. Neglect of these opera- 
tions, in the long run, will cost hi 
much more than the _ thoroug 
preparation will cost if properly 
done and before the vehicle is Q 





OM 


Lyon Heads Production 


For Wilkenin Mfg. 

PHILADELP. _— ilkening 
Mfg. Co., announces the election of 
Sydney P. Lyon as vice-president 
in charge of production. 

Lyon comes to Wilkening frem 
the position of general manager of 
Kellett Autogiro Corp., Philadelphia 
manufacturer of Autogiros and air- 
plane parts. 








—Automotive News Cartoon 





All Wars End! There'll be Cars and 


“Are You What They Call a Grease Dummy?” Trucks and Tires to sell again. 


Tension Wrench Essential... a 
P Distorti "] 
£ tort 
reventton OF . ruuon Engine Bolt and Stud Pressures J 
In Blocks, Bearings a. s 
9 CarEngines = Models Cyl. Head Con Rod Main Bearing 
Buick 40-50 65-70 45-50 120-130 a 
CLEVELAND. — Engine blocks; engineer of Thompson Products, Buick 60-70-90 65-70 60-65 120-130 
and heads are critical parts these| Ine. Cadillac All series 70-75 50-60 130-140 = 
days, and injury to either may lay| By all means use the tension or Chevrolet All series 75-80 a 
up the vehicle being repaired for|torque wrench on all connecting Chrysler C-28, C-30, C-33 65-70 40-50 80-85 
the duration. It is good judgment] rod and main bearing bolts as well. ig r £ ey boa 5-57. 15-80 | a 
under these circumstances to use| All engine manufacturers make Chrysler C-25, C-26, C-27 Cyl. head nuts ee 
every precaution possible to pre-|con rod bolts of ample strength Chrysler C-25, C-26, C-27 65-70 
vent warping or distortion of these| to carry any load that is thrust , . Plain cap screws = 
parts or other functional parts} upon them. But these bolts do ® is i §67.5-72.5 — 
when rebuilding an engine. break off in some reconditioned Chrysler es OES St |Cupped head tad nuts 
When the reconditioning takes|engines. Too much strain may DeSoto All 65-70 oo {75-80 stud nu a 
place under pressure, it is only] cause a slight fracture at the root rn 180-85 aac _- 
using common sense precaution to] diameter of the thread. Later, dur- Dodge All 65-70 45-50 §75-80 stud nu 
make certain that the head is|ing operation, this fracture grows . a 180-85 cap screws 
attached to the cylinder block with| and the bolt breaks and sometimes Hudson 6 cyl. 40 52.5 75 = 
the same pressure. When install-| practically ruins the engine. Hudson 8 cyl. 50 52.5 75 
ing the head, safety demands that; A good main bearing job is Nash 4010, 4020, 4080 61-63 "100 4" “um I 
a tension wrench be used and that|almost an impossibility without 6&8 3 
the cylinder head bolts be drawn| using a tension wrench. Unless Oldsmobile 60-70 cai em %e” studs |. 
down alternately as described in|the caps are drawn up uniformly, 1900, 1901, 1951 62-63 57.5-60. “ J 
the manufacturer’s engine manual.| there is bound to be some binding a ; 45-50 {75-80 stud nuts 
Pull each stud to the proper | which can only cause misalign- Plymouth All 52.5-57.5 180-85 cap screws og 
pressure as instructed in your | ment. When this happens and the Pontiac 6&8 60 45 85 i 
manual. Bolt and stud pressures | job is completely assembled, the Studebaker 11A, 7C, 10A, 6C 83.3 54.2 91.6 
for all prominent car and truck | crankshaft is so tight from dis- Studebaker 2G 50-54 27 91.7 Loo 
engines are given below in a |torted bearings that it needs the {65-75 cap screwS = gy) 55 65-70 —s 
table prepared for Automotive |aid of a large bar to revolve it. Willys 40, 41 160-65 stud nuts 
News by Russ Riley, service sales In former days when this hap- |} 
—_—_—_—————— | pened—and it still happens in — 
* 
Champion Wins | Su Sicaty°Siomor"cn'in || Tred cine ote — 3 = a 
e ° bearing caps to loosen them in- Autocar 377 100-105 6 330-140 —— 
Suit ainst stead of drawing them up to the 315, 358 80-85 ao aae-aib < 
bat proper tension in the first place. 408, 447, 501 85-90 a 
Plug Conditioner | Draw up main bearing studs to en 
the tension shown in the chart Buda 38B 10-75 70-75 9% 6” 130-140 
DETROIT.—Final judgment re-| and not only will a sweeter ‘ 7 I 
cently entered in a es involving! running engine result but the Chevrolet 216.5, 235.5 cu. in. 75-80 40-45 
the Champion Spark Plug Co. as 9 c. € 
plaintiff and J. F. Reich, doing oa — Dodge WC, WD, WF, WFM, Cap screws 65-70 52%-57% 75-80 J 
business as Automotive Products Fully 50 ‘a & ist WG, WGM, WH, Nuts 52%-57% 
Co., as defendant, and awarding a| ,,, y — on Th ao WHM, WK, WL, VC, Cupped head e 
substantial recovery to the Cham- eel — 4 b — VD15-20-21, VF, VG, cap screws 67%-72% J 
pion company, carries broad im- me eae cause talize a. VH, VM, VK, VL 
plications for all spark plug re- gy ae “Th in ins eee - | nd 
conditioners and anyone selling or | @°™ Deaas. e greater portion o Nuts 50-55 _ 
offerin for sale reconditioned the balance of piston failure is no TC, TD15-20-21 Cap screws 60-65 
spark “ume. doubt caused by improper fitting, a 
The defendant had carried the|>Ut most piston failures would Ford Same as Passenger Cars _ 
case to the supreme court, which|"¢Ver happen if all mechanics 
denied review. On Nov. 4, 1941,|Would realize the importance of GMC 236, 256, 270 60-70 40-50 70-80 
the District Court of the United| Sing a tension or torque wrench 278, 308, 361,426,451 90-100 90-100 278 & 308—80-90 = 
States at Kansas City, Mo., issued|#94 draw all studs up uniformly 361, 426, 451—90-100 
a perpetual injunction and on and according to the manufactur- 
Apr. 12, 1948, entered final judg-|¢"’S specifications. Hercules GX, HX Series 105 263 (Center, Rear) 193 = 
ment against Reich in the sum of 5 (Front, Inter) 210 a 
$22,329.96, plus court costs amount- NSP A 43 Roster 1X Series 42 42 77 J 
ing to $1,610.83. NX Series 60 52 77 
Se Pi G ; 00 Series 52% 105 (Center, Rear) 70 
Ten Parts Wholesalers ictures Gains (Front, Inter) 105 J 
‘ DETROIT.— Evidence of the RX, RXL Series 13% 157% 175 
Named WPB Advisers National Standard Parts Assn.’s YX Series 52% 105 (Center, Rear) 105 = 
WASHINGTON.—The director of ney — numerical strength (Front, Inter) 122% = 
industry advisory committees,}is provided by a new 56-page 
WPB, i ies the follow-| printed roster recently mailed to Mack EN-11 30-35 35-40 100-110 
ing to the automotive wholesale in-|#!! members. With membership at FK 70-75 70-75 % "Nuts 100-110 — 
dustry advisory committee: an all-time peak, this register of %6” Nuts 130-140 S 
P. E. Connor, Western Auto Sup-| firms affiliated with the jobber- 
ply Co., Kansas City; Carlyle Fra-|™anufacturer organization is sev- Waukesha CHS, CHK, GAL, 90-110 45-55 = 
ser, Genuine Parts Co. Atlanta,|eral pages larger than any pre- . 90-110 | 
Ga.; Wm. J. Menghini, Springfield | Viously issued. FC, FCS 45-55 30-85 65-80 J 
Auto Supply Co., Springfield, Ill.;| Officials of the association view 6ML 65-80 45-55 65-80 = 
A. E. Pouliot, National Bushing &| the continuing gain in membership VIK, VIS, VIM 65-80 65-80 ie met oo. Ff 
Parts Co., Minneapolis, Minn.; El-|as an indication of industry ap- = 
ton R. Seager, Penn Rubber & Sup-| preciation for . complete service WAK, WAL 90-110 65-80 100-120 
ply Co., Cleveland; K. R. Crook-| program, the value and effective- 
ham, Wiggins Co., Inc., Portland,| ness of which has become even White 140A, 120A 68-70 47-49 68-70 4 
Ore.; Gordon E. Johnson, Auto|more apparent under the con- 
Spring & Bearing Co., Roanoke,| ditions of wartime. 
} soon oe alee bead — It is pointed out that, during the = 
upply ulpmen ” ew! past two years, each NSPA roster WP B W D 1 C 
York; Fred S. Roberts, Phelps-/ has had to be larger in size than 50 Buffalo Youths Spend ar ns ea er Ss on ar e 
noe a - a the one it succeeded in order to|} Vacation in Shops « t 
. E. Simpson, Strauss-F'ran »| record the constantly growing list BUFFALO. — Having studied QO N C. S 
Houston, Tex. of members. The new book con-|| in Burgard Vocational high ew ars in orage I 
N. F. Ozburn was named as the| tains 138 more names than the one|| school’s automotive course, 50 (Continued from Page 28) 
ee ea Se. Seen oe an ont ae cee able misunderstanding regarding ties. Instead he has used a comm J 
for the Easter vacations to re- || item No. 6 of the standards for| pound that has reacted chemically 
lieve the shortage of automobile || maintenance, which reads in part: | with the crank case oil, thus cre- 
mec cs. Engine—(a) Drain engine oil and| ating an oil-acid condition whic = 
Thomas H. McElvein jr., || refill crank case with at least one-| gives evidence of having etched 
NOT RESPONSIBIE) president of the Buffalo Auto- || half charge of rust-inhibiting oil.”| main and connecting rod bearing 
FoR CARS LEFT — a se — Cooley || Reports indicate that some dealers| to the extent that they have to b= 4 
OVER 30 MAY Motor Co. Inc. congratulated || 22Ve not completed this operation| replaced before delivery of the 
’ vehicle can be made. _ 
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BERWYN, Ill.—For several 
months before war finally broke, 
Walter Schroeder, veteran Stude- 
baker dealer in this Chicago sub- 
urb, had been working at getting 
his house in order for emergencies. 

Up until a few days before Pearl 
Harbor he had, for example, oper- 
ated a branch store in addition to 
his main store. On Dec. 1, 1941, 
however, he closed the branch in 
the interest of reducing overhead 
and concentrating his operations in 
one spot where every detail could 
have closer attention. 

By January, 1942, he had re- 
duced expenses and built up 
service business to the point 
where the gross profits of 
service operations covered the 
fixed expenses of the whole busi- 
ness a full 100 percent, with 3.5 
percent left over. 

By the end of 1942, the propor- 
tion of fixed expenses absorbed by 
service deparment profits was 115 
percent; and Schroeder had boosted 
his service volume by 28 percent, 
despite having closed his branch 
store. 


“We had made an effort to cut 
down on controllable overhead as 
far as possible,” says Sehroeder, 
“and at the same time concentrated 
on reducing unapplied time in the 
shop through closer supervision. 


“In fact, with less car sales ac- 
tivity, we have been able to direct 
more of our efforts not only to- 
wards improving our service busi- 
ness, but towards eliminating waste 
throughout our organization, bud- 
geting expenses and incomes at the 
beginning of each month, and mak- 
ing every effort to operate within 
the budget; and closer analysis of 
our business has enabled us to 
make a number of improvements 


WARNING: 


Prepare Now 
For Servicing 
Synthetic Tires 


INDIANA, Pa.—“Tire repair and 
service men can’t handle synthetic 
tires like those made with natural 
rubber. Even some of the equip- 
ment they have used for years will 
not work,” according to H. C. Mc- 
Creary, president of McCreary Tire 
& Rubber Co. “The time is fast 
approaching when the tire service 
man will have to learn new meth- 
ods just like we had to do when 
we first began to manufacture syn- 
thetic tires. 

“There are many sources of 
information and a live tire serv- 
ice man will gather a file of this 
information now. We have been 
closely studying the situation and 
feel that this warning is neces- 
sary. Too many tire service 
men are taking it for granted 
that they can just go along with 
the same old methods, materials 
and equipment. Already some 
costly mistakes have been made,” 
McOreary said. 

“Synthetic rubber is with us to 
stay. Our country will never again 
be dependent upon a source of 
supply half-way around the world. 
We are going to have to live with 
it and if we are going to stay in 
business we will all have to know 
how to handle it.” 


Canadian Battery Firms 


Form Association 


MONTREAL — Canadian battery 
manufacturers, representing over 
90 percent of the production in the 
industry, have formed an associa- 
tion to be known as “The Assn. of 
Canadian Storage Battery Manu- 
facturers.” The following execu- 
tives were unanimously elected: 

President, J. E. Eells, Exide Bat- 
teries of Canada, Ltd.; Secretary- 
treasurer, J. S. Cohen, Monarch 
Battery Mfg. Co. Ltd.; W. W. 
Taylor, Prest-O-Lite Storage Bat- 
tery Co., Ltd.; H. G. Mills, Willard 
Storage Co. of Canada, Ltd.; C. H. 
Hargreaves, Hart Battery Co., Ltd., 
and R. Ramge, Globe-Lite Bat- 
teries, Ltd. 


| power in garages of Newark and its 
‘ A _ ’ | surrounding territory is “at a criti- 
at eben oe eee aa SE | sal tee” kas been made publi 
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Auto-Lite products and parts are production for America’s Armed 
going to America’s battlefronts at Forces on land, sea and in the air. 
the ends of the earth. In all its Items on which Auto-Lite is 
26 great manufacturing divisions, meeting delivery dates around the 
Auto-Lite has concentrated on Globe, include: 


STARTING, LIGHTING AND IGNITION * SPARK PLUGS ° BATTERIES * RELAYS * SWITCHES AND GOVERNORS 
FIRING CONTROL APPARATUS « FUSES * ETCHED, EMBOSSED AND LITHOGRAPHED NAMEPLATES 
GENERATORS © HORNS AND SIGNAL DEVICES * METALSTAMPINGS ¢ INSTRUMENTS AND GAUGES 
PROJECTILES * REGULATORS © STEEL CARTRIDGE CASES * ALUMINUM AND ZINC DIE CASTINGS 
WIRE AND CABLE « MESS KITS *« GUN FIRING SOLENOIDS + BLACKOUT LIGHTING * IRON CASTINGS 
BOOSTERS © PLASTIC PRODUCTS + LEATHER GOODS + FRACTIONAL HORSEPOWER MOTORS 
GUN FEED MECHANISMS * ARMOR PLATE © TRACER AND IGNITER SHELLS * GUN SIGHT CASES 


TOLEDO, OHIO THE ELECTRIC AUTO-LITE COMPANY SARNIA, ONTARIO 
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Start Campaign 
For Mechanics 


In Phila. 


PHILADELPHIA. 
dent’s “hold-the-line” order, 
its freezing effect on prices and 
wages, has returned the manpower 
situation as it relates to automo- 
bile dealers to the critical stage, 
members of the Philadelphia Auto- 
mobile Trade Assn. agreed last 
week. Without further ado, they 
are turning their attention to other 
means of solving the all-important 
problem. 

Impressed by the results achieved 
by advertising in other cities, 
where advertisements appeared in 
the newspapers over the signature 
of the United States Employment 
Service, citing the essentiality of 
automobile mechanics to the war 
effort and stressing the fact that 
such workers can secure perma- 
nent peace time jobs, PATA has 
appointed an advertising commit- 
tee to formulate plans for a pub- 
licity campaign that will include 
newspaper advertising and pub- 
licity, radio announcements and 
window posters. 

The advertising committee is 
staffed by A. A. Martin, chairman; 
Joseph Lowenthal, W. A. Det- 
weiler, John Daly, and Martin H. 
Bury. 

Under the program, the adver- 
tisements will be financed by 
PATA, but the appeals to me- 
chanics, patriotic in theme, will 
be credited to USES and the area 
director of the War Manpower 
Commission. The two agencies, it 
is expected, will release helpful 
newspaper publicity from time to 
time. The program will get under 
way by the middle of the month 
and last for three weeks. 

Tied in with the campaign will 
be the WMC-PATA Mechanical 
Training School project, under the 
chairmanship of Daly. 


The Presi-' 
with ; 
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Service Volume Carries Firm... 
Ea 


Truck Dealer Expands 


ra 
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| SPACE TO THE LEFT of the arrow was occupied by C. L. Askin Co., 


Toledo, 7 to 1942. 
because of t 


Space to right of arrow is additional space needed 
he company’s increased truck and bus service business. 


Olds Dealers Praise USES’ 
Aid in Getting Mechanics 


LANSING.—<According to a sum- 
mary of reports sent in by Oldsmo- 
bile dealers throughout the coun- 
try, at least 1,002 full-time addi- 
tional mechanics have been added 
to their service staffs since the 
first of the year, The total num- 
ber of new hires is estimated at 
about 1,400, but the net increase 
is arrived at by deducting all men 
who have left dealerships since 
Jan. 1, the Oldsmobile division said 
last week. 

That location in centers of war- 
work or war activity has proved 
no handicap in securing mechanics 
is borne out by the fact that the 
biggest increases were obtained by 
dealers in the Washington, Pitts- 
burgh, Cincinnati and Cleveland 
areas. Olds dealers in the Atlanta, 
Denver, Dallas and Philadelphia 
zones were also especially success- 
ful, according to the company. 

The reports indicate that U. S. 
Employment Service offices have 
proved to be one of the outstand- 
ing sources of leads in helping to 
maintain adequate service staffs. 
Newspaper advertising and per- 


Now is the time to prepare 


cers for spring and summer 


driving — everything should 


be checked — Service Men 


may save car owners much 
Ve Mee eel) Ete] oy Lola 
ment and expense; attend 


to customers’ cars now. 


MONROE 
REFILL KIT 


This Monroe Refill 
Kit contains 2 gal- 
lons of Fluid, Tools, 
Instructions and ev- 
erything needed for 
refilling all makes of 
Shock Absorbers. 


| 


sonal canvass were also mentioned 
as successful methods for aiding 
dealers on the lookout for service 
shop manpower. 


It is expected that in the future, 
the U. S. Employment Service 
will become even more important 
than it is now to dealers searching 
for mechanics. The company urged 
its dealers to make even greater 
efforts to become acquainted with 
their local USES personnel, in the 
belief that knowledge of dealer 
problems, when called to the atten- 
tion of the USES staff, will be of 
value to both the community and 
the nationwide effort to “keep ’em 
rolling.” 


Sets Scrap Depots 


ST. LOUIS.—W. J. Rasmussen, a 
director of the Greater St. Louis Auto- 
motive Dealers’ Assn., and chairman 
of a committee, is establishing 100 
garages and oil stations as perma- 
nent depots for scrap rubber and 
metal. Heretofore scrap rubber and 
metal was left in unguarded school 
yards, etc., with a result some dis- 
appeared and defeated the purpose of 
the donors. 


The life of tires is mighty important 
and Shock Absorbers are closely 
related to tire life. 


New Shock Absorbers help prevent 
cupping and uneven wear; they 


prevent creasing and spots wear- 


ing smooth. 


Efficient Shock Absorbers eliminate 
the terrific rebound of the load on 
al-Meael (oP il tae lo let et Meh mel Ly 
ey a ata te 


In many cases, New Shock Ab- 
sorbers prevent shimmy — this 
wears tires fast. 


Practically every 
car needs this serv- 
ice now, and it pays 
you large profits. 








| Canister Co., : 
| have announced jointly their develop- 
|ment of a container of fiber, 


|}motor oils. 
| container may prove even better than 


TOLEDO.—That truck dealer op- 
erations can be highly successful 
in the face of present conditions, is 

indicated by the 
experience of C. 
L. Haskin Co. 
(White) which 
expanded to take 
care of increased 
service and parts 
business. 

Cc. L. Haskin 
started 16 years 
ago on the pro- 
verbial shoe- 
string, and ex- 

C. L. Haskin panded his truck 

sales and service 
steadily. When war conditions set 
up their barriers, Haskin saw the 
seriousness of the situation for 
truck operators and the need for 
services, such as he had to offer 
to keep the vehicles running. 
Using the White plan of truck 
conservation, he went to the op- 
erators and explained his services 
as well as the fact that it was 
their patriotic duty to keep their 
trucks in use. He turned no one 
away, and customers came 
streaming in because they recog- 
nized the need for what Haskin 
had to offer. 

Prior to entering the automotive 
field, Haskin had 22 years of ex- 
perience in the machinery field. 
The fact that he was born, grew 
up and was continually located in 
the Toledo area also had its ad- 
vantages, because he knew the 
area and its potentialities well. 


Following four years of truck 
sales experience, Haskin became 
distributor for White trucks 12 
years ago. Truck sales represented 
the most profitable part of his 
business up to 1942 when restric- 
tions virtually froze them. Since 
then parts and service have been 
the bread and butter of the opera- 
tion. 

Headquarters of the company 
are in a modern one-story build- 
ing at 2139-43 Madison Ave. Up to 
1942 the address was 2139 Madison. 
Then the competitive truck dis- 
tributor next door, in the same 


Dealer Selling 
Paints as a 


Sideline 


PITMAN, N. J.—Addition of a 
full line of paint in nine months 
has accounted for 10 percent of the 
business of an automotive and ap- 
pliance dealer, and the alteration 
cost of $500 for installing this new 
department has paid for itself in 
three months. 


That’s the story of the Trio Mo- 
tor Sales (Ford). 


Clayton N. Eastlack, manager, 
announced a complete line of 
paints to the public a year ago, 
just about the time manufacturing 
ceased on refrigerators, radios and 
washers. Traffic of customers for 
servicing of automobiles and ap- 
pliances was decreasing but was 
put on the upgrade by direct mail, 
newspaper advertising and window 
displays of the paint line. 


Because Trio Motor Sales is on 
the main street, window displays 
are one of the most important ad- 
vertising media. Eastlack believes 
that dealers can convert easily to 
a new line because of their central 
location and large window space. 

The majority of Eastlack’s paint 
business has been in consumer 
sales, for most of the town’s 
painters have gone to work in 
Philadelphia’s war industries, 17 
miles away. The selling-up tech- 
nique he learned in the automotive 
and appliance business is adapted 
readily to selling paints, according 
to Eastlack, who has been in the 


| automotive business since 1910. 


New Oil Container 


NEW YORK.—Shell Oil Co. and the 
of Phillipsburg, N. J., 


parch- 
ment paper and adhesives suitable for 
They said that the new 


the tin cans used before war shortages 
developed. 


_SERVICE_ SECTION 


To Meet Demands 


building, became discouraged with 
the outlook and pulled out. Haskin 
immediately took over the addi 
tional quarters, giving him a com- 
plete corner location and increasing 
his space from 12,000 to 25,00¢ 
square feet. At the same time he 
reorganized his facilities to pro, 
vide greatly increased space and 
equipment for the parts and serv- 
ice departments, recognizing tha 
this would be the supporting par 
of the business during the wartime 
period. 

Always conscious of the oppor- 
tunity in the parts field, he now 
gave that department an even mord 
prominent display in the front of 
the building within direct view of 
the street. Under the present set 
up, an ample truck showroom is 
located in the front, with offices 
adjoining. and the entire area te 
the rear of the show room is given 
over to truck service. Here the 
latest in modern equipment is of 
fered to truck operators, including 
such things as motor analyzer 
lathe, 100-ton press, and othe 
units for rebuilding as well as re- 
pair. 

The effect of such equipment 
on truck owners has been posi- 
tive. It is only natural that they 
prefer to take their vehicles to 
the shop with adequate provi- 
sions for their upkeep. 

With Toledo an important center 
for petroleum operations, Haski 
gets a big slice of business fro 
truck operators in this field. With 
five large refineries and two pipe@ 
lines located here, the potentia 
volume is obvious. Intercity haulers 
in general are daily customers a 
the White distributorship and 
service quarters. 

To advertise his business, Haskir 
first recognizes the value of plain 
markings on his building. The name 
“White,” is well displayed on al 
sides. Second, he is a great be- 
liever in personal contacts, and 
contacts by telephone. His range o 
acquaintance is wide and he is 
constantly increasing the circl¢ 
Direct mail is another source o 
business. In view of his extensive 
facilities, he wants truck operator 
to visit his quarters and see for 
themselves. Old custo mers, o 
course, are already well informed 

The value of word-of-mouth ad- 
vertising cannot be _ overlooked 
Honesty and a reputation for good 
work are the principal require- 
ments in this field. As a matter o 
fact, they are the foundation o 
almost any business and Haskin 
never loses sight of it. Integrit 
means a great deal to him. 

“Today,” he says, “offers a 
great opportunity to the moto 
truck distributor if he will but 
give conscientious, honest value 
for every dollar taken in.” 

Quality work really shows up 
when it comes to service. The me 
chanics and the parts men employ 
ed by the Haskin company are all 
experienced in their line. 

The mental outlook on the futur 
necessarily has a great deal to do 
with success. Haskin believes i 
doing everything he can every day 
and not worrying about the next 
day. Under present conditions h 
is putting his energy into the sell- 
ing service and is reaping a ful 
reward, His judgment in doublinf 
the size of his quarters, almost en- 
tirely on the strength of service 
and parts business, has proved t 
be sound. 


Perfect Circle Officials 
For 1943 Announced 


HAGERSTOWN, Md.—The board 
of directors of Perfect Circle Co 
has elected officers for 1943 at 
meeting. Lothair Teetor is presi- 
dent and chairman of the board; 
Ralph R. Teetor, vice-presiden 
Leslie B. Davis, secretary-treasurer. 

Members elected to the board o 
directors include Lothair Teetor 
Ralph C. Teetor, Macy O. Teetor, 
Don H. Teetor, Herman Teeto 
Dan C. Teetor, W. B. Hartley and 
George H. Keagy. 


New Location 


DETROIT.—Detroit office of Elast 
Stop Nut Corp. is now located at 523 
New Center Bldg. 
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SERVICE TO READERS 


New Products 


Including Shop Equipment and Tools, Catalogs, Manuals 
and Other Literature of Educational Value 


Helps Solve the Problem 
Of Wartime Solders 

A low tin-content solder known 
as Lloyd’s No. 6 Soldering Fluid, 
is introduced by Lloyd 8S. Johnson 
Co., Chicago. It is claimed that 
the flux breaks down lead-rich 
solders into an aboslute fluid 
that will flow into inaccessible 
places, and has high enough 


capillary action to make solder | 
flow evenly and_ completely | 


through solder joints. 


The manufacturer recommends | 


it for soldering zinc-coated sheet 
metal (both galvanized and elec- 
tro-plated), lead coated sheet 
metal, tin plate, Terne plated, 
brass, copper, steel and all types 


of sweat fittings. 
* * # 


Plastic Tire Valve Cap 
Needs No Washers 


Plastics have found another ap- 
plication in a new all-plastic tire 
valve cap which is said to seat 
perfectly and 
hold air up to 400 
pounds _ pressure 
without the need 
of washers. Ac- 
cording to the 
manufacturer, 
this plastic tire 
valve cap is 
moulded in one 
piece, and is 
strong enough to 
withstand abuse 
on equal terms 
with metal caps. 

Further advantages, it is stated, 
are an unthreaded “finder skirt” 
that acts as a guide to simplify 
application when valves are awk- 
wardly placed; a wide knurled 
band for firm gripping and a 
domed head which provides ade- 
quate clearance of the valve core 
pin. The manufacturer is Lacy- 
Webber Co., Kalamazoo, Mich. 

ss s+ *& 


Spark Plug Chart Tabbed 


For Easy Reference 
Punched to hang from a handy 
nail in the shop, is the 1943 
Spark Plug Recommendation 
Chart, put out by Edison-Split- 
dorf Corp., West Orange, N. J. 
The chart covers. practically 
every make and model of pas- 
senger car, commercial car, trac- 
tor, marine engine, commercial 
engine and motorcycle. Each 
section is tabbed for easy refer- 
ence. Back page also carries 
conversion chart and heat range, 
and thermal rating of Edison 


spark plugs. . ‘ 


Lathe Catalog 


A new catalog describing the entire 
line of engine, toolroom and _ turret 
lathes has just been published by 
South Bend Lathe Works, South Bend. 
Each size and type of lathe is illu- 
strated and fully described. 


| SOLVENT-TYPE cleaner (left), de- | 
| signed especially for late-model cars | 
| which have shallow chrome plating, | 
| softens and loosens rust and grime 
without scratching or grinding away 
the chrome finish, its manufacturer 
says. Contains no abrasives. After | 
cleaning the chrome work, it is sug- 
gested that a chrome seal (right) be 
applied to prevent rust from forming 
again. Midwest Mfg. Co., Detroit, is 
offering these two items to dealers 
a package, consisting of a dozen 
| bottles of each material. 
* ¢ # 


Manual on Piston Data | 
Helpful to Mechanics 


Helpful data on how to prolong 
piston life and efficiency in today’s 
essential automotive vehicles, are 
found in a manual published by 
Aluminum Industries, Inc., Cincin- 
nati, makers of Permite automo- 
tive parts. 

This manual imparts an ele- 
mentary but fundamental under- 
standing of the functions of the 
internal combustion engine piston 
and the principles of its operation 
and performance, and is useful to 
both apprentices and more experi- 
enced mechanics, it is said. 

* * 





TAKING a new step in modern 
package labeling, Joseph Dixon Cruci- 
ble Co., graphite products, attaches | 
to the container a booklet describing | 


} 


* * * | 


Generator Offered 


A new portable gasoline-driven 
generator, for rapid _ battery 
charging, is announced by Hunt- 
er-Hartman Corp., St. Louis. This 
new unit is said to eliminate | 
many of the problems accom- 
panying the use of storage bat- 
teries in operations where elec- 
tric current and _ conventional 
equipment for charging are not 
conveniently available. 

The equipment is designed to 
charge 6-12-24 volt batteries at 10 
to 300 amperes, and consists of a 
specially designed generator 
driven by a 6 hp. single cylinder, 
air cooled, gasoline engine which 
is equipped with air cleaner, 
gasoline filter, magneto, self- 








Offers Dunking Basket 
Of Scrap Metal 


Curran Corp., Malden, Mass., 
manufacturers of Gunks com- 
pound, announces a newly pat- 
ented dunking and dryer basket 
made entirely from scrap metal. 

This new dunking basket kit 
is said to be extremely practical 
since it is included with a stand- 
ard five-gallon steel shipping pail 
with a removable top containing 
the company’s newly announced 
Carbon Met substitute for carbon 
tetrachloride. 


* * * 


Gasket Sealing Materials 
Are Developed 
R-196. Syntoflex and a synthetic 


rubberized strip materials are 
three new sealing materials de- | 


veloped by Felt Products Mfg. 


Co., Chicago. A gasket material | 
that will withstand compression | 


and abrasion R-196 is claimed to 
have high water resistant quali- 
ties and can be supplied in strip 
form for uses where tear resist- 
ance is not essential. 

For more severe conditions, 


such as contact with oil, aromatic 


fuels, gasoline and other chemi- 


cals, a synthetic material named 


Syntoflex is finding extensive ap- 
plication. The third sealing ma- 
terial is a sponge rubber alterna- 


tive simulating the characteristics | 


of spong rubber stripping. 


ee = 


Brake Cylinder Chart 


Has Complete Listings 


L. J. Miley Co., Inc., Chicago, 
announces completion of the new 


Miley No. 4 Brake Cylinder | 


Chart with comprehensive infor- 
mation on brake assemblies, and 
now ready for distribution. 

Arranged in handy four-leaf 
calendar form, with metal wall 
hanger and indexed for quick 
reference, the eight pages of this 
chart provide complete listings of 
master and wheel cylinders and 
casting numbers with 40 graphic 
illustrations. Listings are both 
alphabetical for car names and 
models, and numerical for mas- 
ter cylinder and wheel cylinder 
assemblies. 

* 


Tubing Booklet 


QUALITY WINS 


when the Chips are Down 


Never before has PENNZOIL SAFE LUBRICA- 
TION meant so much to car owners and 
dealers alike. 

Its sludge-resisting qualities are just what 
the doctor ordered to combat the ills of re- 
stricted iving. Appreciative car owners, 
paying serious attention for the first time 
to lubrication problems, make selling PennZ- 
oil easy. Their cars last longer, need fewer 
repairs and stay easy on gas. 

Oil-wise dealers everywhere are developing 
a backlog of satisfied customers not only for 
the duration but also for the peace. 

Build TODAY for TOMORROW! 





MAIL THIS COUPON TODAY 
Dept. A, The Pennzoil Co., Oil City, Pa. 


Please send me, without obligation, your 
program to build permanent customers and 
profits, both now and after the war. 


Name 

Firm Name 
ree atic 
a 


'] Service Station [] Garage O Car Dealer 
305 


REMOVES RUST 
Cleans and Seals Chrome GYinish 





Summerill Tubing Co.. Bridgeport. | 


. Pa., has issued a new booklet on 
uses. Photos taken at points-of-use | tubing identified as Bulletin No. 443. 
are lithographed in color on the| [It is a war edition with useful infor- 
package itself. |mation on the many specialties Sum- 


merill is producing. 


Portable Gas-Driven | a 


Here’s your best bet for removing 
rust —easily, safely, economically! 
Apply Met-L-Krome with a cloth. It 
dissolves the rust, without injuring 
the thin chrome plating. It contains 
no harsh abrasive to scratch the 
chrome and work through to the 
base metal. 


After a thorough cleaning has re- 
moved all rust, apply Krome-Seal, 
which resists all climatic and weather 
conditions, and prevents new rust 
from forming. Both products pack- 
aged for resale, but operators report 
biggest profits by buying in bulk and 
including chrome cleaning as a part 
| MET-L-KROME of “packaged” service, usually wash- 
a $3.50. ing and polishing. Order a trial ship- 
ME-SE ! 
Y% Pint—60¢. Gal. $4.75. aens Seay: 





TOLEDO STEEL Products Co.’s Dealers discount, 10%. 
starter, rope starter, gas tank | patented parts selector has already | Packed 12 to carton. F.O.B. 


proved its merit, it is claimed. The it. Midw ’ 
and remote stop control. Parts Selector is a unique device for — Midwest Manufacturing Co. 


oe 6 | selecting Toledo motor, chassis and Pal 34 Davenport, Detroit, Mich. 
, | water pump parts instantly, for almost 
Victory Tool Shanks |any make, year and model of car; 
. simply by ‘dialing’? the car on a 
A new, 12-page bulletin released by| movable disc, and reading the parts 
BENDABLE tail pipes, easily ad- Cooper-Bessemer Corp., Mount Vernon, | number opposite the parts name. The 
ustable for ‘“‘hard-to-fit’? models of |O., gives a comprehensive description | selector measures 21” x 25” overall, and 
Ptrucks and passenger cars, are offered | of the firm's line of ‘‘Victory tool| is printed in three colors on heavy x 
by Maremont Automotive Products, shanks. The book tells why Meehanite | cardboard, backed with an easel and ST Ri 
Inc., Chicago. Offered in 10 standard | Metal is used for these tool shank wall hanger, so that the device may : MANUFACTU 
sizes, this adjustable pipe is formed | castings, and pictures some of the’ be set upright on the parts counter, DETROIT MIC 
by hand to insert in the old brackets. | advantages of this material. or hung on the wall. 


HIGA 
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Automotive Washington 


What About Motor Vehicle Laws in Postwar? 
Strengthened High Command Needed 


By William Ullman 
Washington Correspondent 

MANY CHANGES in the ad- 
ministration and enforcement of 
motor vehicle laws and regulations 
have been made 
since Pearl Har- 
bor. Many more 
will have to be 
made between 
now and the end 
of the war. Some 
of these changes 
may be found to 
be improvements 
over our old 
methods and pro- 
cedures. Some 
may not be for 
the better and 
may prove difficult to eliminate. 
From some of these changes should 
develop entirely new ideas, meth- 
ods, procedures or standards far 
superior to those of pre-war days. 
We must be prepared and ready 
when the war has ended to go 
forward as the time and conditions 
require. It will not be possible for 
us to return to the old order in 
its entirety. 

That is the considered opinion 
of L. S. Harris, executive direc- 
tor of the American Assn. of 
Motor Vehicle Administrators. 


It represents, in part, some of 
the things he had to say to a re- 
cent meeting of the motor vehicle 
administrators. He touched on 
many of the problems traffic direc- 
tors are facing now and must con- 
tend with after the war is ended, 
but I think readers of this column 
will find most interest, and more 
food for thought, in some of the 
questions concerning postwar traf- 
fic regulation that have come to 
Harris in the past year. 

* ¢ * 


What Progress 
Is Being Made? 


HE WAS goed enough to list 
some of them and give them to 
me. So I pass them on to our 
Automotive News family, which has 
a vital interest in the answers— 
whatever they may be. Here are 
the questions: 

1. What progress is being made 
with the “War Program” of the 
association, “Our Pledge To The 
Nation,” and the “War-Time 


Ullman 


grams be enduring and beneficial 
after the war? Will the experi- 
ences gained by administrators 
and enforcement officials from 
the prosecution of these pro- 
grams be of value to those offi- 
clals after the war? 

2. Will the states return to pre- 
war methods and procedures of 
motor vehicle registration; and, will 
license plates still be issued annu- 
ally: with the resulting extra costs, 
and days and days of people stand- 
ing in long lines during rush 
periods; or, will permanent plates 
with annual renewal be found to 
be the better practice; or will a 
new method be developed from 
wartime experiences which will 
spread plate expirations over the 
entire year, requiring only a mini- 
mum staff of employes and elimi- 
nating peak-load periods; and, will 
a simplified uniform method of 
applying motor vehicle taxes and 
fees be developed to replace the 
many complex methods now in use; 
and, if the issuance of annual li- 
cense plates is continued will a 


Aid Small Recappers 

WASHINGTON.—As the re- 
sult of efforts by the Smaller 
War Plants Corp. in conjunction 
with the Treasury Procurement 
division and representatives of 
the industry, 500 small tire re- 
cappers throughout the nation 
will be put to work on contracts 
under the general schedule of 
supplies let by the procurement 
division of the Treasury depart- 
ment. Orders to be placed with 
factory-owned shops will be 
made only when independent 
shops are unable to complete 
delivery within the required 
time. 


better and less expensive plate 
materia] than steel be developed? 
s. * * 


Are Age Limits 


Too High? 


3. WHAT about reciprocity? 
Will the prewar non-reciprocal and 
semi-reciproca] states return to 
their prewar status; or, will the 
small loss of revenue be off-set by 
greater general benefits to each 
state to such extent as to make 
prewar restrictions undesirable? 

4. Will prewar operator and 
chauffeur qualification standards 
be maintained, raised, or low- 
ered after the war; will the low- 
ered minimum age requirements 
recently adopted by some states 
Prove our prewar minimum age 
requirements too high; will it be 
mecessary to raise or lower our 
present standards of driver ex- 
amination practices and pro- 
cedures; will postwar conditions 
permit an extension of effort in 
driver improvement through sus- 
pension and revocations of li- 
censes; will compulsory driver 
education and training be in- 
cluded in the courses of all high 
schools of the country? 

5. What will be the effect of the 
return to civilian driving of the 
millions of men and women in the 
military services suddenly released 
from military discipline; and, will 
these men and women return to 
their normal prewar status or, will 
they be a mass of rugged indi- 
vidualists resentful of lawful regu- 
lation and control; and what will 
be their expectations of govern- 
ment and the public concerning 
special privileges and treatment; 
and, what will government and the 
public expect of the veterans in 
the way of obedience, to law and 


regulation. 
* * 


What About 


Speed Laws? 

6. WILL motor vehicle adminis- 
trators and enforcement officials 
be prepared and ready to invoke 
the proper regulations and control 
of the anticipated new type motor 
vehicles operating on new type 
highways; and, will these officials 
be ready and prepared to enter 
the field of state regulation of the 
anticipated high volume of private 
and commercial airplanes and 
pilots? 

7. What will be the postwar 
speed limits? Will we revert to 
the prewar speeds and their ter- 
rible costs in lives, suffering and 
money; or will we arrive at a 
nationally uniform maximum 
speed which will be reasonably 
safe as well as efficient; and, 
should vehicles capable of speeds 
greater than such a uniform 
maximum be barred from the 
streets and highways? 

“Every day,” says Harris, “you 
read and hear of planning for the 
postwar period. All lines of busi- 
nesses are actively planning for the 
new era. The federal government 
has created boards and commis- 
sions for postwar planning. High- 
way officials of every state, and 
the Public Roads Administration, 
are actively preparing to resume 
highway construction on an ex- 
tended scale immediately upon ces- 
sation of hostilities. They have al- 
ready procured introduction of a 
bill in Congress asking for a billion 
dollars per year for the first three 
years. Motor vehicle administra- 
tors also must plan for the days 
of peace if they are not to be 
found lacking and left-at-the-post.” 

* ¢ * 


Supplemental 


Rations Figures 


A SURVEY of gasoline ration 
books in representative cities, re- 
ported by the New York Times, 
reveals that the percentage of 
supplemental quotas increases in 
geographical progression from the 
metropolis southward. In New 
York City the regional office has 
issued B or C books to approxi- 
mately 33.8 percent of the A book- 
holders. In Philadelphia the per- 
centage rises to 48.8. In Baltimore 
and Washington it goes up again 
while in Atlanta, according to the 
survey, many more supplemental 
rations have been authorized than 


THIS IS a hydraulic propeller hoist, 
designed and built around a Ford 
tractor to enable mechanics to dis- 
mantle the big ge on B-24 Liber- 
ators without using clumsy steel plat- 
form ladders. In this photo the prop 
dolly has just deposited a propeller 
at the platform on the hoist. 


the actual number of A books out- 
standing. 

Commenting on these figures, 
the Baltimore Sun finds nothing 
surprising about them. New 
Yorkers, says the Sun, have 
never relied to any extent upon 
automobiles for occupational 
transportation. There, other fa- 
cilities are remarkably complete 
and well integrated. In the other 
cities transportation systems are 
not as fully developed and the 
emergency disruption of normal 
activities has been much more 
extensive. Thousands of war 
workers have crowded in, many 
of them forced by housing short- 
ages to live at long distances 
from their jobs. New industries 
have mushroomed into existence 
at sites inaccessible except by 
private car. 

All of which, in the opinion of 
this correspondent, shows again 
why it is important that all govern- 
ment regulations affecting private 
cars be wisely drawn so that such 
vehicles may be kept rolling in 
best possible condition, for the 
country would be in a helluva fix 
without them. 

oe 
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High Command 


Seen Needed 

THERE ARE plenty of indica- 
tions that most official observers 
feel that the Truman committee 
report of its investigation of the 
rubber-high octane gasoline dis- 
pute has rendered a useful service 
and that, in a sense, it points di- 
rectly to the need for a strength- 
ened high command in Washing- 
ton. 

Many feel that the chief flaw 
in our overall direction of the 
war program lies in the fact that 
administrative authority has been 
so widely diffused that it is diffi- 
cult, if not impossible, to deter- 
mine where the jurisdiction of 
one official begins and of an- 
other ends. As the re- 
port points out, for instance, 
Donald Nelson, chairman of the 
War Production Board, has had 
only “tenuous authority over the 
rubber director, although tech- 
nically he is the boss.” 

Also, to cite another example, 
the executive order creating the 
petroleum office specifies that the 
administrator of that office shall 
be directly responsible to the Presi- 
dent. At the same time, however, 
he is supposed to be subject to 
the direction of the chairman of 
the WPB. The feeling is quite 
general here that public quarrels 
between high federal] officials, divi- 
sion of authority and the absence 
of fixed responsibility unquestion- 
ably hamper the war effort. And 
the feeling is also general that 
bickerings will hit the headlines 
again unless, meanwhile, there is 
established a high command to stop 
them before they get started. 


Backshop 


By 
Weed 


Jack 


(Continued from Page 28) 


due to the fact that during these 
other periods in Ford history, when 
the dealers had no new cars to sell, 
they had to learn good business 
management and how to make 
their service department support 
the entire business. For some 
reason or Other, dealers generally 
only learn the basic factors of 
good business management under 
times of duress. 
* + 2 


FOR THAT REASON, the indus- 
try looks forward to a much 
stronger dealer body to represent 
the industry once peace is won. 
All dealers, like the Ford dealers, 
are going to learn that their over- 
head can and should be paid out 
of their bread-and-butter-business 
—their service work. They are go- 
ing to learn that the satisfied serv- 
ice customer is the sound nucleus 
around which should be built their 
new car buyer clientele. 


A few foolish dealers of course 
will feel that their present prob- 
lems excuse a return to the “gouge” 
practices that drove service cus- 
tomers away from the dealerships 
and into the waiting arms of the 
independent service shops—and 
made it possible for 80,000 inde- 
pendent repair shops to live off the 
business the 40,000 dealers literally 
drove out of their shops by over- 
charging, Overselling and indiffer- 
ent workmanship. 


A case in point was brought to 
my attention just the other day. An 
executive of one of the vehicle 
manufacturers tossed across the 
desk to me, a bill which totaled 
$12.60 for service work done, with 
the remark that this bill was what 
he got for 55 minutes of lubrication. 


“How come?” sez I. “Well,” sez 
he, “I dropped into this dealer’s 
service station this morning for a 
‘lube.’ The service manager asked 
what I wanted done. I told him to 
lubricate everything that needed 
it. So as you will see by the bill 
he greased the car, he changed the 
oil in the engine, transmission and 
rear axle. He repacked the front 
wheels. He refilled the shock ab- 
sorbers and, to do that, he had 
to take two of them off the car to 
get oil in them, and did a couple 
other operations, all in 55 minutes. 


“Gosh, all hemlock, that lubrica- 
tion guy must be a whiz bang on 
roller skates to do all that in the 
less than the hour I spent in the 
office talking to the dealer, who 
incidently was griping all the time 
I was in there about how the “black 
market” was letting prices go sky 
high. Why that dealer had the 
nerve to gripe about the fact that 
he had to pay over five dollars for 
a bushel of potatoes and why didn’t 
OPA control these outrageous 
prices.” 

* ¢ # 


I DO NOT believe that all 
dealers—or even many dealers for 
that matter—are so short-sighted 
and greedy that they are going to 
“gouge” the customers who now 
are keeping them in business and 
with whom they now have the most 
wonderful opportunity of building 
lasting goodwill for postwar busi- 
ness. But there are a few in ex- 
istence. I don’t believe there is a 
far-sighted salesmanager in the 
industry who would drop one tear 
in regret if OPA or some other gov- 
ernment agency would swoop 
down on these “unmasked bandits” 
who have the effrontery and gall 
to render a bill for lubrication 
work that, according to the bill, 


EMPLOYES AND FRIENDS of Park Circle Motor Co. (Chevrol 
donate their blood at the Baltimore Blood Donor center. ae, SEEN, 


took one man less than an hour 
to perform. And I wouldn’t be sur- 
prised to learn that this dealer 
was one of those who are crying 
that their flat rate is so low that 
they can’t break even with their 
increased costs. 

Dealers of this type make it 
hard for all other dealers, with a 
legitimate complaint, to get an ad- 
justment of their rates so that they 
can pay enough to hold their good 
mechanics. And, too, it is dealers 
of this type that have bred the 
feeling among car owners that 
dealer service shops overcharge 
for the work they do. 

* * * 


AY Sackett, secretary of the 

War Engineering Board, sends 
me a letter and a report of the 
board which shows that the engi- 
neers are not in accord with Lim- 
itation Order L-51, which prohibits 
the use of permanent type anti- 
freeze in passenger cars. They 
bring out what appeals to me as 
a very good economic reason for 
modifying this order. 

The report indicates that 20,- 
000,000 gallons of alcohol will be 
necessary next winter to protect 
the cars that now have permanent 
type anti-freeze in them, if owners 
throw away the permanent type 
now in their radiators, and that it 
will take over 4,000,000 gallons of 
ethylene glycol to bring these “in- 
use” solutions back up to full pro- 
tective usefulness. 

Of course, no car owner would 
kick if he knew that our soldiers 
on the fighting front would be de- 
prived of needed ammunition be- 
cause a certain amount of chemi- 
cals needed to produce that ammu- 
nition was diverted to make per- 
manent type anti-freeze. 

But if our ammunition program 
will not be upset by making a suf- 
ficient amount of ethylene glycol to 
renew the solutions now in cars, 
it would mean a tremendous sav- 
ing in money to car owners, and 
prevent the loss of manpower and 
avoid cost necessary to make the 
alcohol that will be needed to re- 
place the solutions now in car 
radiators. 


At least until we get a ruling 
from the War Production Board 
as to wether this order will or will 
not be modified, dealers should ad- 
vise customers who have solutions 
still in good condition to save them 
for next year’s use. In thousands 
of cars, One quart of ethylene would 
take care of all next winter’s needs. 
The owners should, however, add 
a pint of rust inhibitor to the old 
solution. 


Dealers Warned 
To Treat Owners 


With Courtesy 


PHILADELPHIA. — Service de- 
partments of auto dealers, little 
recognized in the past, are being 
revealed in their true importance as 
@ result of the national emergency, 
R. R. Anfin, assistant general man- 
ager of the Ford Motor Co., in 
Chester, told the Automotive Serv- 
ice Assn. of Philadelphia at a meet- 
ing last week. 


Revenue from this source, he 
said, is absorbing approximately 96 
percent of current dealership ex- 
penses and thus helping to keep in 
operation a vital factor in wartime 
transportation. 


Over 70 percent of the service 
work performed by Ford dealers, 
he said, is on units engaged in es- 
sential work. 


He issued one warning note to 
dealers. Consumers seeking service 
must be treated with utmost cour- 
tesy, even though the dealer is 
beset with help shortages and a 
big backlog of work. Antagonisms 
must not be permitted to develop, 
Anfin warned, that will carry over 
into the peace period to the detri- 
ment of the individual and the 
whole automotive trade. 


T. P. Lowry, Ford dealer in 
Chestnut Hill and now working on 
special assignment with the gov- 
ernment, also spoke. 


It costs you about a penny-a-day to 
keep abreast of the automotive news— 
better renew NOW! 
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DEALER WANT AD DEPARTMENT 


new service to Automotive News subscribers, reaching more than 12,000 automotive establish- 


“arts Men Essentiality 
ited by Dealers 
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usable, reconditionable or replace- 
able since no new part may be 
old as long as the used part may 
be reused or reconditioned. An un- 
ained parts man might refuse 
he sale of a new part when a new 
part was required causing recur- 
ent break down and loss of trans- 
portation facilities, or he might 
waste critical material by selling 
new part when a new part was 
not necessary. 


(C) “Under existing government 
ontrol of inventory (WPB L-158 
and L-180), the parts man must at- 
empt to have available the neces- 
sary part when it is needed and 
yet overate with less than his 
normal inventory of those parts. 


(D) “Report of ODT shows that 
ess than one-half the necessary 
umber of mechanics to properly 
maintain rolling equipment are now 
available; consequently, it is im- 
perative that every minute of each 


Trends 


(Continued from Page 28) 


tion in driving, many motorists 
ail to give proper attention to 
eir batteries and, accordingly, 
many breakdowns grew out of this 
attention. But due to the fact 
that the cause of the trouble was 
immediately explained to the owner 
most instances, it is natural] to 
assume that these owners at least 
ill give more attention to these 
ources of electrical energy in the 
future. 


The number of cases where 
starters refused to operate rose, 
according to this report, from less 
han 1,000,000 cases in 1941 to over 
twice that the past year. All told, 
breakdowns involving battery, igni- 

on or starter trouble amounted 
to more than 15,000,000 cases, an 

crease of roughly 50 percent over 
fhe preceding year. 

Charting this one factor into 
postwar service picture, it is pos- 
sible to appreciate that here are 
approximately 5,000,000 car own- 
prs who will acquire the habit 

of checking their battery and 
ignition more closely and may 

psult in a lesser replacement 
sale of the items that go to make 
up these units, with the possible 
exception of spark plugs. When 
more owners come to realize the 
jetrimental effect improperly a4- 
justed, dirty and burned plugs 
have on starting and economic 
pperation, it may well result in 
an increase in plug sales. 


In the case of dealer service, it 
felt that many car owners who 
normally trade their car in for a 
sew one just as soon as it begins 
b give them any trouble, and are 
in the habit of laying out $50 or 
5 each month on new-car pay- 
ents, are now investing a goodly 
share of that money in preventive 
prvice. 

Not being accustomed to buying 
such services as wheel] balancing, 

ont-end alignment, frequent 
tuneups and appearance protective 
ork, these buyers are _ possibly 
pending more money on these 
services than is necessary for nor- 
gal good operation. But it cannot 
Be denied that these owners are 
forming habits that no doubt will 
arry over for a considerable time, 
Bven after we have come back to a 
eriod when new cars will be easy 

get again and these buyers will 
all into their former habit of 
early trading. 

Servicemen and manufacturers 
of replacement items alike must 
ace the fact that America’s 
80,000,000 car owners are forming 
new maintenance habits, some of 

ich undoubtedly will materially 
Aifect the replacement parts mar- 
ket and service volume in years 

come. 


Parker’s New OPA Post 


DENVER.—Charles A. Parker jr., 
gs been appointed regional rationing 
ecutive of OPA, according to Clem 
W. Collins, OPA regional administra- 
or. Parker, a resident of Denver, 
merly was an executive of the Gen- 
al Motors Acceptance Corp. 


mechanic’s time must be construc- 
tively used. 

(E) “Furthermore, the mechanic 
must depend upon the parts man 
as to whether the necessary parts 
and the required tools for that par- 
ticular unit are available, whether 
they are in stock or whether they 
must be ordered. 

“Our investigation also shows 
that the replacement time neces- 
sary for a parts man is substantial 
because: 

(A) Based on past experience the 
following training times were an 
average in this area: (1) Two years 
for a beginner to become a stock 
clerk: (2) Three years to become 
an efficient counter clerk; (3) Five 
years to become a real benefit to 
the mechanic and act as assistant 
manager; (4) From eight to 10 
years to acquire the necessary 
knowledge to handle all the duties 
of a parts department manager. 

(B) “One of the basic reasons 
for the length of time required for 
training is the number of items 
which a parts man must learn to 
recognize on sight. The parts de- 
partments represented carry from 
10.000 to 26,000 different parts in 
stock. The factories catalog as high 
as 180,000 different parts which the 
parts man must be able to correctly 
identify when obtaining the proper 
part from the factory. 

(C) “Most parts catalogs list only 
the part name, part number and 
year model for which the part may 
be used. Frequently the same year 
model may use any one of several 
nearly identical parts. The parts 
man must learn which of these sev- 
eral parts is to be used in connec- 
tion with other parts and furnish 
the correct part to the mechanic. 

(D) “Another item influencing 
the training time for parts person- 
nel is that all training must be ‘in- 
job training,’ since there are no 
technical or trade schools to our 
knowledge teaching this subject. 

“In addition to furnishing the 
correct part, it is necessary that the 
parts man be able to obtain and 
stock the necessary parts within 
the limitations of Order L-158. 
Parts men must have such a 
knowledge of parts that they are 
able to foretell those parts which 
will be needed and have them 
available when necessary and to 
further know those parts which 
will not be needed so that they 
will not build an excessive inven- 
tory. 

“Because of the inability of many 
factories to supply various parts, 
it is necessary that a parts man 
be able to draw on his experience 
and contacts over a period of many 
years to locate suitable substitute 
sources from which he can buy the 
varts needed to keep cars and 
trucks in operation. 

“The local United States Em- 
nloyment Service Office reports it 
has no trained parts. personnel 
available for replacement at this 
time nor do they anticipate having 
them in the near future. 

“We referred in the first para- 
graph to the only specific occupa- 
tional title given to the parts man. 
Although parts managers might be 
classified as “foreman” and a few 
of the larger shops might have a 
“buyer,” in the great majority of 
parts departments, the number of 
parts men is so small that several 
of these nositions are combined 
into that of “parts man” and he is 
denied the classification of buyer, 
supervisor, etc., because of the few 
employes in his department. 


White Appoints Fraley 


To Wilkes-Barre Post 


CLEVELAND.—C. I. Fraley, who 
has been with White Motor Co. for 
the past 16 years, has been named 
manager of the company’s Wilkes- 
Barre (Pa.) branch. He succeeds 
George W. Chambers who is now 
a captain in the Army. 

Fraley joined White in 1927. Late 
in 1928 he was elevated to the po- 
sition of transportation engineer, 
serving in Chicago and Cleveland 
until 1933, when he was made 
wholesale manager in the Phila- 

| delphia area. 
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main from Maine to California, an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
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WANT AD DEPT., AUTOMOTIVE NEWS, DETROIT. 


canizer and recapper. Draft exempt. 
Good wages, steady work, transporta- 
tion furnished. Give experience and ref- 
erences in own hand writing. Ford 
Agency, Pocatello, Idaho. Box 419, c/o 
Automotive News, Detroit. 


ern Washington. $65 per week—Housing 
available. Transportation for right man. 
Box 378, c/o Automotive News, Detroit. 


PARTS SALESMAN for garage and dealer 
: experienced 
Chrysler Parts Wholesaler. 
fied applicants considered. 
Co., Minneapolis, Minn. 


MECHANICS, Automobile for largest Ford 
dealer in Northern California. $1.25 hr. 
for 40 hr. week and 1% rate for over- 
time. Ideal conditions, permanent job. 
Give full details experience, age, draft 
status, etc. Wm. L. Hughson Co., Inc., 
1200 Larkin St., San Francisco, Calif. 


METAL MEN, Automobile, for largest 
Ford dealer in Northern California. 
$1.37% hr. for 40 hr. week and 1% rate 
for overtime. Ideal conditions. Perma- 
nent job. Give full details experience, 
age, draft status, etc. Wm. L. Hughson 
Co., Inc., 1200 Larkin St., San Fran- 
cisco, Calif. 


PARTS MEN, Ford, for largest Ford 
dealer in Northern California. $1.00 hr. 
for 40 hr. week plus 1% rate for over- 
time. Give full details experience, age, 
draft status, etc. Ideal conditions, per- 
manent job. Wm. L. Hughson Co., Inc., 
1200 Larkin St., San Francisco, Calif. 


WANTED EXPERIENCED FORD ME- 
CHANICS. Have large, well equipped 
shop located in Florida town of 10,000 
people in heart of Citrus, Vegetable and 
Lake region. Right where living and 
fishing will be best from now on. Large 
Naval Air Station located here. We pay 
high commission basis with guaranteed 
weekly minimum. Wire or write giving 
total experience with Ford dealers. We 
want permanent employees. WwW. A, 
Morrison, Vice President, Strickland 
Motors, Inc., Sanford, Fla. 


SERVICE MANAGER for large central 
Ohio dealership. Excellent earnings. 
ture opportunities controlled only by 
your ability to produce. Experienced with 
Chrysler products helpful but not es- 
sential. Reply stating age, education, 
lodge or other organization affiliations 
and earnings desired. Box 412, c/o Au- 
tomotive News, Detroit. 


POSITION WANTED 


WASHINGTON REPRESENTATION, Cur- 

rent Government Activities; 
Specifications, Awards, 
Marks, Labels, Copyright, etc. Retainer, 
per Diem or Fee Basis. 20 Years Ex- 
perience in Research. H. C. Hallam, 
1331 G. Street, Washington, D. C. 


USED CARS WANTED 


CHRYSLER - PLYMOUTH DBEBALER de- 
sires to arrange with Eastern connection 
to purchase late model used cars (prefer- 
ably Plymouth, Dodge, De Soto and 
Chryslers). Write Forman Motor Co., 
3020 Broadway, Oakland, Calif. 


WANTED—1941 or 1942 Cadillac sedanette 
with hydramatic drive. Must be clean 
with low mileage. Schmidlapp Motor 
Car Co., 3804 Montgomery Road, Nor- 
wood, hio. 


WILL BUY—late model clean choice used 
cars, pickups and trucks. Have own 
transport. We own and operate 10 Used 
Car markets in Utah, Idaho and Colo- 
rado. Send lists and prices Airmail to 
Jesse M. Chase, Pocatello, Idaho. 


WILL TRADE THIRTY-FIVE = Special 
Deluxe Plymouth Club Coupes _ for 
Plymouth Two or Four Door Sedans. 
Box 421, c/o Automotive News, Detroit. 


WANTED 1939 to 1941 Ford, Mercury | 
& Chevrolets passenger cars. Send list 
and wholesale prices. Write Automobiles, 
P.O. Box 55, Griffin, Ga. 


USED CARS FOR SALE 


TRUCKS, CARS and BUSES for sale. 
150 to 200 40’s to 42’s. All makes and 
models on hand at all times. Ben Fishel 
Auto Company, 2114 Sycamore, Cairo, 
Illinois. (Phone 127). 


IMMEDIATE SALE fifty 1941 Chevrolet 
and fifty 1941 Plymouth two-door and 
four-door sedans; also 40 1941 Dodge 
sedans and 30 dump trucks. All models, 
all cars in excellent condition. Excellent 
tires. Delivery Drivers Available. Box 
397, c/o Automotive News, Detroit. 


DEALERS NOTICE! Plenty of cars can 
be bought here at the right price. 
Jacobs Brothers, 245 North Broad, Phila- 
delphia, Pa. 


WANTED TO BUY, New 1942 Pontiac 


cars. The Roth Motor Sales Company, 
1310 Cherry Street, Toledo, Ohio. 


CAB BUYERS NOTICE: 140, 1940 and 
1941 Fords and Plymouths available. 
Very attractively priced. If interested, 
write Box 422 Automotive News Dealer, 
c/o Automotive News, Detroit. 


FOR SALE: 41 Chev. 5-pass. coupe body 
and upholstery. New 42 Cheve truck 
cab, painted, leather trim. 39 Buick 
‘*40"" coupe body, motor and rear end 
complete. 37-38-39 Cheve Town Sedan 
bodies. 37-38 Ford bodies. 

Willis Garage, Mercer, Pa. 


INDIANA’S BUSIEST WHOLESALERS 


offer 275 late model, low mileage used 
cars, practically every make or model. 
Also large stock used cars in all makes. 
Visit and profit by Downtown Nash 
Sales, Inc., ‘‘Another Bogda _ Store,’’ 
1018 North Meridian Street, Indianapolis, 
Indiana. 


WILL PAY TOP PRICES for new Dodge 
and Plymouth cars and Dodge trucks. 
Alden MacLellan, Inc., Allentown, Pa. 


Buick Dealer 
Will Buy New Cars 


OR WILL SELL THEM FOR 
YOU AT LIST ON A REASON- 
ABLE COMMISSION BASIS. 


Howard Sole Buick 
4th and Grand, Des Moines, Ia. 


OBSOLETE PARTS EXCHANGE 


FOR SALE—One Model T Ford cylinder 
block. M. L. Mathes, 610 Toledo Trust 
Building, Toledo, Ohio. 


Want Ad Dept.? It brings results. 


NEW CARS WANTED 


OHIO DODGE-PLYMOUTH direct factory 
dealer wants new Dodge & Plymouth 
cars and used cars also. Send list, body 
type and prices. Write Box 418, c/o 
Automotive News, Detroit. 


TRUCES WANTED 


WANTED NOW —Chevrolet Long or Short 
2 Speed Axle Trucks. Will buy outright 
or trade % Ton Stakes or Cab and Boxes. 
Substantial bonus for outright purchase. 
Write, wire or phone. HOWARD CRUM- 
LEY CHEVROLET COMPANY, Shreve- 
port, La. 


USED CAR AUCTION 


AUCTION 


Every Tuesday -Rain or Shine 


CAIRO, ILLINOIS 


--For Dealers Only-- 
Come Buy !--Come Sell! 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


EQUIPMENT WANTED 


WANTED—WRECKER, mounted on Dodge 
chassis, 40 or 41 model. Will pay cash. 
Give full description. Citizens Motor 
Company, Box 336, Williamson, West 
Virginia. 


MOTOR REBUILDING EQUIPMENT 
WANTED, must be in good condition. 
Will pay cash. 1—14” x 48” Crankshaft 
grinder, 1—Grinder for Clutch Plates, 
Connecting Rods and Ford Push Rods 
(Lempco Model AC or similar), 1— 
Brake Drum Turning Machine (Lempco 
Model JJ or similar) HAL LYNCH MO- 
TOR COMPANY, Jacksonville, Florida. 


WANTED: Thirty Foot Van Type Trailer, 
two Late Model 522 GMC Tractors. Give 
description and price. Welborn Motor 
Company, Anderson, S. C. 


ALEMITE Gear Lubricant Dispenser. 400 
lb. bulk capacity. Air operated with 
—. M. E. Wyatt & Sons, Meadville, 

enna. 


WE HAVE A FEW new wrecker tow 
cranes, complete, which we will sacrifice. 
Will fit any type of Pick-up or Truck. 
Address Box 404, c/o Automotive News, 
Detroit. 


DEALERSHIP WANTED 


INTERESTED IN PURCHASING Dodge 
Dealership. Preferably Michigan but will 
consider any location having normal 
potential in excess of 350 vehicles. Will 
buy all inventories and equipment. Box 
420, c/o Automotive News, Detroit. 


INTERESTED IN PURCHASING a dealer- 
ship in New England or New York State. 
Prefer a General Motors Agency with 
potential of 350 to 500 cars. Give full 
particulars. Box No. 409, c/o Automo- 
tive News, Detroit. 


WANTED OBSOLETE SPRINGS Truck or 
Passenger car, must be new. Give 
manufacturers part numbers and quan- 
=. Spring Service Company, Tulsa, 

a. 


7 COMPLETE NEW SETS Cushions, Lay 
Back, Arm Rests, Mohair Upholstery 
Rear Seat 1942 Master Deluxe Chevro- 
let, 5 Pas. Cpe. $30 complete set. Fac- 
tory list $80. A. C. Chevrolet Co., 
3257 Boulevard, Jersey City, N. J. 


WANT COMPLETE MOTOR or motor 
block for Buick 1941 Century or Road- 
master. Howard Sole, 4th and Grand, 
Des Moines, Iowa. 


BUSES FOR SALE 


FOR SALE: BC Mack Bus, 34 adults; 
K48 Dodge Bus, 28 adults; 40 Chev. 
Bus, 21 adults; 34 GMC bus chassis; all 
a reconditioned. Nevin Willis, Mercer, 

a. 


Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit 
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AUTOMOTIVE NEWS, 5229 Cass Ave., Detroit, Mich. 
word Want Advertisement, under proper heading in the next 
(1) or (3) editions of Automotive News, for which find: enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five cents (25¢) per word for three inser- 
(No charge for Box Number address when replies are sent in care of Automotive News.) 


, which is figured at the rate 





Cm “Jap carrier and escort dead ahead.” 

The torpedo plane squadron wheels to deep 
right . . . splits into two groups to form a roaring 
right angle. 


The Jap flat top dodges like a sluggish snake. Her 
guns and those of her accompanying vessels rip 
the bright sky to shreds. 


Level and low, the Americans bore in. The carrier 
is bracketed. There is no escape now in all that 
broad sea. 


“Torpedo bays open!” 
“Trip ’em!” 


Deliberate as death, the aircraft torpedoes seem 
to float down, white exhaust plumes from their 
turbines sharp against the blue. 


They're in and under now. The mechanical wizardry 
of their construction rights them, drives them 
forward at incredible speed, straight and true, the 
deadliest contrivances of war known to man. 


Turn! Scurry! It’s no go, Tojo! Just decide on which 
side you want ’em. 


As the planes climb sharply, their mission accom- 


TIN FI. 


... from the sky ! 


plished, the concussion of contact below shimmers 
against their wind screens. Tin fish . . . from the 
blue . . . have struck again! 


The assignment to build aircraft torpedoes, one of 
the most complicated weapons in the history of 
warfare, is a tribute to craftsmanship which has 
been won by the Pontiac Motor Division. 


For the aircraft torpedo is the “blue chip” of war- 
fare. Weighing approximately a ton, it is capable 
of destroying the mightiest ship. Less than 20 feet 
long, from nose to rudders, it contains within 
its cylindrical steel walls all the powers of pro- 
pulsion, navigation and destruction. 


That all these self-contained qualities may be 


Pontiac ........ «. 
General Motors 


utilized, correctly and at the one precisely right 
moment—without human guidance—requires the 
amazing total of 5222 parts and 1225 different 
assemblies! 


Fabrication of this amazingly complex weapon is a 
challenge to Pontiac craftsmanship which was 
eagerly accepted and which is being satisfactorily 
met. 


The aircraft torpedo thus forms another pattern in 
the Pontiac-built Design for Victory on land, sea 
and in the air and which includes the 20 mm. anti- 
aircraft cannon, the 40 mm. field gun—largest 
automatic weapon in use by any nation—tank 
components, Diesel engine sub-assemblies, and 
vital parts for Army trucks. 


BUY WAR BONDS AND 
STAM PS— 
KEEP AMERICA FREE! 





